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or your past patronage 
and your continued good will, which 


we Shall endeavor to merit, 





we express our sincere thanks. 


May we also wish for you 
ae 


a Merry Christmas ~@ and 






good health and good business. 


aa 


} TOKHEIM OIL TANK AND PUMP CO. 


DESIGNERS AND BUILDERS OF SUPERIOR EQUIPMENT 
FORT WAYNE 1 FOR 48 YEARS INDIANA 
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One of a Series of Consumer Advertisements Reaching More Than 48 Million Readers Every Month 
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. 4 When you see tracks in the snow Ss 


~TRADE-MARKS Psa 
OF NATURE. [i 


identify the animal that made them 










“~ 





es The trail of a MUSKRAT is distin- 
guished by the hand-like prints of 
his paws, with four “‘fingers”’ on his 
fore paw printsand five on the hind 
paws. He also leaves a tail mark. 


*Prepared in cooperation with specialists 
of American Museum of Natural History. 
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> 4 The mark of a GRIZZLY BEAR is a 
‘ track of great size usually showing 
’ five immense claw prints. 
A 
Aa ‘ 
" , 
The king-size footprints of 
the SNOWSHOE RABBIT dis- ers ‘ 
4 % tinguish its trail from that / 
of other rabbits. y 4 
f 
¥ Tracks that look like those of a domestic 
cat but of much greater size are the un- 
mistakable mark of a PUMA (also called 
Panther, Mountain Lion and Cougar). 
q ~~ Cloven hoof prints that are 


pointed in shape mark the 
track of a DEER. The track of 
a White Tailed Deer is shown 


wTRADE-MARK SO 
am "ETHYL €3 


= 
~ | identifies gasoline stepped up 


with “‘Ethyl’’ antiknock fluid 


UJ 


When you buy gasoline 















To get the best performance from 
your car, use high quality gasoline 
improved with “Ethyl” antiknock 
fluid—the famous ingredient that 





RED FOX tracks can be distinguished steps up power and performance. 

by the print of the small pads behind To show you their best gasoline 
the toes and by the way the fox : en ” . 

senate : ; : contains “Ethyl” antiknock com- 
sets his feet nearly in a straight line. 





pound, oil companies display “Ethyl” 
trade-marks on their gasoline pumps. 
“Ethyl” fluid is made by Ethyl Cor- 
poration, Chrysler Bldg.,N.Y.17,N.Y. 
~co me ™ . 
4 \ \ The track of a SAFE DRIVER 


ew” 
is marked by the prints of 4S p 
his tire chains. ‘ah ° (hr 
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REO TRUCKS ARE THE 


Chorce of Champions, 


Roadeo results prove that year after year, more 
drivers win with Reo than with any other truck! 


In 1948, 2 out of 3 chose Reo 








2 


Chester Smith, Truck and Full Trailer Champion Thomas E. Bennane, Straight Truck Champion 


For the second straight year, Chester Smith proved himself Thomas Bennane, Straight Truck Champion. He is the second 
master of the largest over-the-highway trucks. Chet covered Champion in two years to win the Straight Truck crown in a 
the rugged Roadeo course in a huge Reo Truck with Full Reo. Tom swung skillfully around the tricky A.T.A. Roade 


Trailer, to win. He has a 14-year accident-free record with 
Reliable Transportation Co., Los Angeles. 


for Trucking Incorporated, Detroit. 
In the Past 3 years, Reo Drivers Won 

* 6 OUT OF 8 NATIONAL CHAMPIONSHIPS! 

* 5 OUT OF 8 NATIONAL 2nd PLACES! 

* 58 OUT OF 135 STATE CHAMPIONSHIPS! 


Yes, it’s a fact! Year after year, in all classes, more drivers win with 
Reo than with any other truck! 


course to score 385.62 of a possible 400 points. Tom drives 


TRUCKS AND BUSES 


REO MOTORS, INC., LANSING 20, MICHIGAN 


NATIONAL PETROLEUM N 





ws 














Published Every Week % oO NN AL 
Member: Audit Bureau of Circulation ATI 


and Associated Business Papers, Inc. 





/ 

WARREN C. PLATT, Editor and Publisher 
ALBERT W. BOULTON, .... Vice President 
A. E. KRAFT, . Treasurer 


V. B. GUTHRIE, Associate and Technical Editor 


Vol. 40—No. 49 estasuisHeD 1909 December 8, 1948 





ce INDUSTRY 


COMING MEETINGS 


JANUARY, 1949 

South Carolina Oil Jobbers Assn., meeting, 
Columbia Hotel, Columbia, S. C., Jan. 6. 

Society of Automotive Engineers, annual meet- 
ing and engineering display. Book-Cadillac 
Hotel, Detroit, Mich., Jan, 10-14. 

North Carolina Oil Jobbers Assn., meeting. 
Hotel Carolina, Raleigh, N. C., Jan. 12 


Kansas Oil Men’s Assn., meeting, Hotel Las- WwW 
sen, Wichita, Kan., Jan. 17-18. NE s SECTION ? 1 
Truck - Trailer Manufacturers Assn., annual 
convention, Edgewater Gulf Hotel, Edge- 


water Park, Miss., Jan. 17-19 
Georgia Independent Oilmen’s Assn., meeting. FEATURE INDEX 
Hotel Dempsey, Macon, Ga., Jan. 20 
International Heating and Ventilating Exposi- 





Na . etn are " in re r ay =) 
tion, International Amphitheatre, Chicago, GALLONAGE BOOSTER—New service station erected to replace 

Il, Jan, 24-28, an old one raises monthly gallonage from 2,500 to 20,000. Ex-oil 

Northwest Petroleum Assn., meeting, Nicolett x . ‘ RY 
Hotel, Minneapolis, Minn., Jan. 26-27. man designed station, using some ideas gained from reading Na- 

National Council of Private Motor Truck ' + wm News 4 
Owners, meeting, Hotel Claypool, Indianapo- tional Petroleum News article 2 
lis, Ind., Jan. 27-28, : ‘ 

FEBRUARY TBA MERCHANDISING—A constantly increasing number of Inde- 

————Y Petroleum Marketers Asen., meeting, pendent gasoline jobbers is handling tires and other merchandise 

rown Hotel, Louisville, Ky., Feb. 8-9. - , , } 

Illinois Petroleum Marketers Assn., meeting, In 1940 only 62%, of oil jobbers handled tires while during the past 
Hotel Pere Marquette, Peoria, Ill., Feb, 15- year the percentage went to 83. survey shows 25 
17. year e percent V t - y shows 

lowa Independent Oil Jobbers Assn., meeting. 

Hotel Fort Des Moines, Des Moines, Iowa, PROSPECTS FOR TBA—Survey of 11,000 American Legion mem- 
Feb. 22-24. 3: 5 C f " . mal 3 

American Society for Testing Materials, meet- bers indicates 47.7 of legionnaire car owners plan to make TBA 
ing, Hotel Edgewater Beach, Chicago, IIl., urchases soon 30 
Feb, 28-March 4. F ee ae 

MARCH ’ | 

a... a EFFICIENCY. GOOD HOUSEKEEPING AT TERMINALS—The eight 
Schroeder, Milwaukee, Wis., March 1-2 new terminals of Great Lakes Pipe Line Co. are designed for el- 

American Society of Training Directors, meet- ‘ ¥ , 4 
ing, Hotel Carter, Cleveland, O., March 3-5 ficient operation and good housekeeping is stressed 3 

Missouri Petroleum Assn., annual convention 
and trade exhibit, Hotel President, Kansas TRUCK PREVENTIVE MAINTENANCE—Procrams of preventive 
City, Mo., March 9-10. rogram l 

American Petroleum Institute, Division of maintenance become slipshod and fail in their objectives if proper 
Production, Southwestern District meeting follow-up system is not used 40 
Galvez Hotel, Galveston, Texas, March 9-11 lollow-up system 1s not used 


Florida Independent Petroleum Marketers 
Assn., meeting, Orange Court Hotel Or- 


é , Fla., Marc 
Nationel ‘on éanem Deunell, meeting, Hotel DEPARTMENTS 


Pines, Pine Bluff, Ark., March 21-22 
American Petrolecm Institute, Division of Pro- 






duction, Mid-Continent District meeting About Oil People 61 
Mayo Hotel, Tulsa, Okla., March 23-25. + ea i Botien 64 
Oil Heat Institute of New England, meeting Aavertser naex 
Boston, Mass., March 25 Ahead of the News 5 
Western Petroleum Refiners Assn., meeting a) a a oe 
Plaza Hotel, San Antonio, Texas, Marct _ a 
28.90 Editorial 19 
Society of Automotive Engineers, Transporta Markets 493 
tion meeting, Statler Hotel, Cleveland, O 
March 28-30 Midwest Comment 7 
cond Ohio Petroleum Marketers Assn., meeting 
,ina a Hotel, Columbus, O., March Oil Prices 53 
racleo APRIL Pacific Coast Comment 9 


lrives Michigan Petroleum Assn., meeting, Detroit- 


Leland Hotel, Detroit, Mich., April 5-6 otatistics 58 
American Society of Lubrication Engineers, Wicintn Rian : 7 
meeting, Hotel Pennsylvania, New York Wasnington Comment 


City, April 11-13. 
National Petroleum Assn., meeting, Hotel 
Cleveland, Cleveland, O., April 13-15 








; ihe ; a: i 5 we PUBLICATION OFFICE: 1213 West 3rd Street, Cleveland 13, Ohio, CHerry 7672 
“oe —- 18-90 a ae Cable Address: ‘‘PLATTOIL, Clevelandohio’. Cable inquiries are answered by mail un- 
Natural Gasoline Assn. of America, meeting less sufficient funds in United States money are advanced for cabled reply. 
Texas Hotel, Fort Worth, Texas, April 20 NEWS BUREAUS 
American Petroleum Institute, Division of Pro- New York COlumbus 5-1695 Chicago HArrison 7-590] 
duction, Eastern District meeting, William 50 West 50th St., New York 20 59 East Van Buren St., Chicago 5 
_Penn Hotel, Pittsburgh, Pa., April 27-29 Washington NAtional 3477 Tulsa 3-7132 
New Jersey Fuel Oil Distributors Assn., meet- 1046 National Press Bldg., Washington 4 901 World Bldg., Tulsa 3 
ing, Hotel Berkley-Carteret, Asbury Park 
N. J., April 28-29. Houston Atwood 8-0413 
MAY 320 First National Bank Bldg., Houston 2 
Pennsylvania Petroleum Assn., convention, Subscription rate $5 per year in United States, Mexico and Pan-American Countries; 
Bedford Springs Hotel, Bedford, Pa., May $6.50 in Canada and Foreign Countries. Current copies 20 cents, except special issues; 
2-3 back copies more than two months old 30 cents per copy. Trade Mark Registered U. S. 
Liquefied Petroleum Gas Assn., meeting and Patent Office. Copyright 1948 by the National Petroleum Publishing Company. Entered 
trade show, Palmer House, Chicago, IIL, as second class matter January 17, 1910 at Cleveland, Ohio, post office under act of 
May 9-11. 


March 3, 1879, by the National Petroleum Publishing Company 
rows December 8, 1948 3 











Oise Auta 


Ole Cngineers 


YLVANIA OILS 


qwH cats ZL to/ 
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A nation-wide poll of automotive 
engineers, by an independent 






research organization, reveals that 






Automotive Engineers use Pennsyl- 
vania Motor Oils in their own cars 
22 to 1 over any other type of of, 








HIS is the story we are telling your cus- by nature—qualities that make it naturally 

tomers and prospects. We want them to better. And that is why we are asking your 
know that the practice of asking for a customers to be 100% oil-wise and ask for 
“quart of oil” can be an expensive habit. 100% Pure Pennsylvania Oil. 


We are urging them to protect the invest- 
ment they have in their cars by using 100% a 
Pure Pennsylvania Oil. We want them to “2s 


know that there is no finer oil in all the | aed teal . 


world because of the qualities put into it 


For your protection, only oils made 
from 100% Pure Pennsylvania 
Grade Crude which meet our rigid 
quality requirements are entitled to 
carry this emblem, the registered 
badge of source, quality and 
membership in our Association. 


[Permit | NUMBER........ 
Made from 
the highest grade crude oil in the world 

















COPYRIGHT 1932 US A BY PEWNSYLVAMIA GRADE CRUDE Ol ASSOCIATION 
TRADEMARK REGISTERED US PATENT OFFICE 


PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 
Oil City, Pennsylvania 
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NO SECOND GUESSERS—A large Midwest fuel oil dis- 
tributor says the time is long overdue for suppliers to 
discuss periodically with their more important distrib- 
utors the over-all supply/demand picture instead of leaving 
it up to each to outguess the other. Intelligent planning, 
he says, will automatically boost profit margins of the 
“poor guessers” by reducing unnecessary purchases with 
“outside” suppliers at “high” prices. His own situation 
is one in which he is now living up to an “outside” fuel 
oil contract made early this year for material now cost- 
ing him 3c per gallon more than that from his regular 
supplier who is now “brimfull’ and would like to ship 
him more material. 


BELOW-COST LAW ?—-A national grocery trade organiz- 
ation is quietly laying plans to interest Congress in a 
law which would ban below-cost retail sales in the food 
and other industries, including petroleum. Such a law 
was recommended to the House Small Business Commit- 
tee by the National Congress of Petroleum Retailers. 


WILDCATTERS’ HEAVEN ?—A shift in federal policy 
respecting the licensing of oil-steel for export may be in 
the cards. To the present, the basic test has been where 
will a ton of steel produce the most barrels of oil the 
quickest. Now, there is some thought in the direction of 
a revision which would grant first priority to steel des- 
tined for exploratory operations anywhere in the West- 
ern Hemisphere. The idea being that if, as many say, 
it’s so vital from the security standpoint that we know 
as rapidly as possible just where oil can be had in this 
hemisphere, then there’s no higher use to which steel 
can be put than for wildcatting throughout the Americas. 


CHECK YOUR OIL Among other things, the congres- 
sional “‘watchdog’”’ committee on the Marshall Plan is 
inquiring into the accuracy of ECA claims that oil ship- 
ments under the program have not affected the domestic 
supply situation adversely. Apparently it is looking prin- 
cipally to the National Security Resources Board for ad- 
vice on this score; leastwise it has asked NSRB for a re- 
port. 


BLUE EAGLE EYE—Current oil prices are under scru- 

tiny by the Federal Trade Commission. As usual, it 
sn't telling why, but apparently it has the thought that 
ome “formula” may be in use for relating product prices 
) price of crude. 
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WHERRY-GO-ROUND?—His friends are betting that 
Sen. Wherry (R., Nebr.), chairman of the Senate Small 
Business Committee, will ‘never in a million years’ go 
for any type of oil-divorcement recommendations in the 
final report of his committee. A preliminary draft of 
the report, prepared by the committee’s oil staff, in- 
cludes a divorcement recommendation, but the Nebraska 
senator’s friends say he just doesn’t see this matter in 
the same light. So they expect him to insist that it be 
eliminated. 


MAKES SENSE—While the report of the NPC commit- 
tee on government-industry war-oil organization, due to 
be filed with Interior Department in January, probably 
will recommend the same type PAW-PIWC setup as 
existed in World War II, one major change on the federal 
side is to be anticipated. Almost certainly that will con- 
cern the relationship between any future PAW and the 
successor organization to the last war’s OPA. Where 
the OPA of the days of Leon Henderson, Chester Bowles, 
et al, ranked supreme in the field of price, thinking 
among committee members is believed to favor giving 
to PAW the authority to compel upward or downward 
adjustments of products prices, within the limits of es- 
tablished ceilings, whenever in its judgment these are 
indicated necessary for the purpose of influencing changes 
in refinery yields. 


CO-OPS CHESTY—Co-Op leaders, after carefully assay- 
ing the meaning of the Nov. 2 election returns, now say 
confidently that there’s little chance for the enactment 
of any anti-co-op legislation, such as equal taxation, by 
the 8lst Congress. They point out that four leaders of 
the anti-co-op drive, Reps. Knutson (R., Miss.), Ploeser 
(R., Mo.), Grant (R., Ind.), and Schwabe (R., Mo.,), were 
defeated for re-election. They also boast that Charles 
F. Brannan, one of the few cabinet members who cam- 
paigned actively for President Truman, is a cinch to stay 
as secretary of Agriculture and he has been outspoken 
in his support of farmer co-operatives. To complete the 
picture, the co-op leaders point out that the Democratic 
platform opposed any revision of federal law which might 
curtail the activities of co-operatives. 


“OBSERVE SPEED LAW” The trouble-shooter district 
committees set up under the Voluntary Oil Allocations 
Agreement may be getting the cold eye from the Justice 
Department in view of prevailing optimism as to ade 
quacy of oil supply this winter. Antitrust-minded oil 
men suggest DJ is likely to feel that there is danger of 
over-activity in committees in which the members might 
be storing up trouble for themselves. In other words, 
committee men might one day find themselves with a 
skeleton in their closet which could be hard to explain 
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The more you compare tank trailers... 


the more you'll iL Mi oB! L } 





1 Compare Design 

Trailmobile’s new integral design, wit! 
full-length tension members, effectively 
dissipates every possible stress and strair 
...enables you to operate a Trailmobil 
for less. You'll save on maintenance, too 



























2 Compare Construction 

Special, top-quality materials in Trail- 
mobile tank trailers give you added 
strength and dependability. Safety- 
locking manhole covers! Special stiffeners 
protect heads against surge pressure. 


a 


Lt 






More and more petroleum marketers and transporters are 
insisting_on Trailmobile. 





They found that the more they compared tank trailers, the 
more they wanted Trailmobile. Make that comparison your- 
self. See if you don’t agree that Trailmobile is your best 
tank trailer investment. 


3 Compare 
Suspensions 


Both Trailmobile single-axle and tandem 
suspension reduce friction and road shock 
for better alignment and pull. Tandem 
has only two moving parts. Carries max- 
imum payloads with less brake and tire 
wear. Keeps tires “glued to the road.” 


A few ‘‘reasons why”’ are listed in the column at the right. 
You'll find many others, too! 


For example, special reinforcing frames are built into the 
tank over the suspension and drop sections, as well as over 
the pick-up plate, for extra support at the greatest points 
of stress. Then, too, vapor-proof wiring is standard on all 
Trailmobile tanks . . . for extra safety, extra permanence. a Compare Upper Couplers 

Trailmobile leads in coupling strength 
and flexibility. Reinforced pick-up plate 
minimizes coupling shocks. Kingpin loca- 
tion is adjustable to various conditions. 


Visit your nearest Trailmobile Sales and Service Head- 
quarters for the full extra-value story. Or write The Trail- 
mobile Company, Cincinnati 9, Ohio, or Berkeley 2, Calif. 



































> 
a | eT ( L ar: ae —EE — eo 
7] Gas bv _G bi 
©) ©) 1 O—"© “O—"1 © "OO 
SINGLE-AXLE TANK TRAILER TANDEM-AXLE TANK TRAILER SINGLE-AXLE SEMI AND 4-WHEELER TANDEM-AXLE SEMI AND 4-WHEELER 
2,500 to 6,000 gals. 3,500 to 7,000 gals. Up to 8,500 gals. Up to 12,000 gals. 


TRAILMOBILE TANK TRAILERS 20 i service 
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A stalemate in 
the new Congress 
on the controver- 
sial issue of who 
owns the so-called ‘“‘tidelands’’—the 
coastal states or Uncle Sam—now 
appears practically a cinch, 

This is the consensus here follow- 
ing President Truman’s statement 
at a press conference that he will 
renew his request for legislation pro- 
viding for administration of the dis- 
puted marginal sea areas by the fed- 
eral government. Not overlooked 
by those who heard him was the em- 
phatic manner in which the President 
bespoke this intention. 


Mr. Yocom 


* * * 


Oddly enough, there had been con- 
siderable speculation as to whether 
Mr. Truman might not find it pos- 
sible to reverse himself on this hot 
question and actually sign next year 
a bill quitclaiming title to the abut- 
ting states. 

That was so even as recentiy as 
this past week. Out in Houston, for 
example, where the National Assn. of 
Attorneys General was meeting, the 
attorney general of Nebraska, Walter 
R. Johnson, seems at least to have 
had such a possibility in mind when 
he noted that the Democratic plat- 
form was silent on the subject de- 
spite a Truman veto in 1946 of a 
quitclaim bill. Lending encourage- 
ment to the idea was the fact that, 
in his veto message, the President 
emphasized the view that Congress 
had no business passing on a matter 
then pending before the Supreme 
Court. From this the conclusion ap- 
pears to have been that once the 
court had spoken, then Congress could 
ao as it pleased and he would have 
no objection. 

Actually, the 1946 veto message it- 
self placed any such speculation in the 
realm of wishful thinking, because 
therein is to be found the passage: 
‘If the United States owns these 
areas, they should not be given away” 
(italics ours). The Supreme Court 
has since so ruled in the California 
case, 

But if this were not proof enough, 
the Doubting Thomases have only 
to thumb through the Truman 
speeches of the recent campaign to 
be convinced that the President was 
committed irrevocably on the sid 
* federal ownership. This corner 
has dug out as a sample the speech 

delivered at Rochester, N. Y., on 
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WASHINGTON—By Herbert A. Yocom 


Congressional Stalemate 


Looms on Tidelands Issue 


Oct. 8 in which is to be found the 
following passage: 

“My veto stopped the Republican 
Congress from passing the Tidelands 
oil bill for the benefit of the oil lobby 
You know, there has been a great 
deal of talk about these tidelands. 
You know what the tidelands are? 
Tidelands are the lands from high 
tide to low tide, and nobody has ever 
made the contention that the tide- 
lands did not belong to the states 
that is, from high tide to low tide. 
3ut the people of the United States 
own the resources under the land 
outside that low tide, and it ought 
to go to all the people and not to a 
few oil millionaires. That’s what 
I'm fighting for.” 

° ° * 

So, by the press conference ampli- 
fication of his position, Mr. Truman 
makes it even more certain that an- 
other veto awaits any quitclaim bill 


that arrives on his desk. That one 
will ever reach him is extremely 
speculative of itself, however. 

While it is not unlikely that the 
House will pass such a measure 
under the prodding of Rep. Sam Ray- 
burn, the next speaker—it is a dif- 
ferent matter in the Senate, where 
the opposition is such that it is even 
doubtful a bill could be passed in- 
itially, let alone survive a presiden- 
tial veto. 

On the other hand, there is agree- 
ment here that the chances for a 
federal ownership bill are equally 
precarious, and all the more so if, 
as in the present Congress, it is 
couched in language applicable to all 
coastal states and not just California 
That assumption of jurisdiction alone 
is enough to assure what could be 
insurmountable opposition to a gov- 
ernment bill. 

All this adds up to a stalemate, 
according to the consensus, Indeed, 
there is opinion here that it is one 
that may never be broken—that is 
unless and until the administration 
again goes into court for a judicial 
determination of such disputed issues 
as whether the ruling in the California 
case actually applies with equal force 
to the submerged coastal lands off 
Texas, Louisiana and other states. 





Indications are 
that the demand 
of the Burning 
Oil Distributors 
Assn. of Chicago for increased fuel 
oil margins will spread rapidly among 
other fuel oil distributors throughout 
the Midwest, who have remained rel- 
atively quiet while the gasoline job- 
bers have been waging their vigor- 
ous campaign for a greater share of 
the industry’s profits. 

The margin problem is likely to be 
the No. 1 subject on the agenda of 
the newly-formed Upper Midwest Oil 
Burner Assn., which will represent 
fuel oil men in Minnesota, North Da- 
kota, South Dakota and western Wis- 
consin. This group, an outgrowth of 
the former Twin City Oil Burner 
Assn., was organized last week with 
Edward Jarnig of Petroleum Service 
Co., Minneapolis, as the first presi- 
dent. 

Carl Jonswold, president of Burn- 
ing Oil Distributors Assn., which 
represents fuel oil men in the Chi- 
cago metropolitan area, brought the 
margin question into the open this 
week with a statement declaring that 


Mr. Castle 


MIDWEST—By Leonard Castle 


Demand for Higher Fuel Oil 
Margins Expected to Spread 


fuel oil margins should be increased 
a minimum of 50 to 60%. 

“Margins must be adjusted to con- 
ditions as they are and recognition 
must be given to the marketing prob- 
lems and costs of the area served,” 
Mr. Jonswold said. “The margin re- 
quirements of Chicago may be higher 
than other areas. Prewar margins 
for light fuels were from 2 to 2.5c 
per gal. based on the 400-gal. deliv- 
ery bracket. These margins should 
be increased a minimum of 50 to 
60%.” 

Mr. Jonswold argued that the needs 
of the Independent distributors can- 
not be satisfied with token considera- 
tion. Action is necessary, he said, 
and it is in the interest of the entire 
petroleum industry that the -question 
be settled quickly and satisfactorily. 


* * . 


Independent jobbers in Wisconsin 
are girding themselves for a fight in 
the next legislature, opening in Jan- 
uary, to retain the 2,000-gal. limita- 
tion on transport deliveries to service 
stations. The law was suspended dur- 
ing the war but, unless repealed, au- 
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~~ No Stone Left Unturned 


How increased use of petroleum affects our proved reserves 











Despite record use, America’s proved oil 
reserves grew 29! billion gallons last 
year. New wells, fields, and production 
methods keep adding to our future supply. 














= * 
Keeps going higher: 
a 
That we’re “running out of oil” has been a persistent 
myth. In 1922, authorities said less than 9 billion barrels 
were left, yet oil men have produced 30 billion since! 
Today, proved reserves are 244 billion barrels... over 
a thousand billion gallons in the ground. 
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A matter of versatility : 


Shell now makes over 1000 different products from 
petroleum. Petroleum and its gases furnish nearly as 
much of America’s “energy” as all other sources com- 
bined. It’s a big job and the increased demand spurs the 
hunt for more oil. 


Shell Oil Company 


Incorporated 


~ 














They look everywhere: 


Shell has fourrd new oil fields in deserts, swamps, and 
mountains. Wells go down over 3 miles to look for oil. 
More efficient production methods recover petroleum 
once left in the ground—while research into new sources 
—shale and coal—promises further extension of resources. 








Today, 


tomorrow, and tomorrow: 


Such efforts assure future oil—for next year, 50 years 
from now, or as long as we need it. The petroleum 
industry sees a dual responsibility: To fill today’s 
unprecedented consumer demands ...and increase our 
fund of “oil in the bank,” for tomorrow. 


A forward-looking company serves all 4: 


1. Consumer 3. Employees 


2. € ommunity 4. Shareholders 
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tomatically goes into effect again on 
April 1, 1949. 

According to the Wisconsin Petro- 
leum Assn., major companies are try- 
ing to enlist the support of Independ- 
ent jobbers in a drive to repeal the 
law. The association asked its mem- 
bers for opinions on the matter and 
has received a large number of re- 
plies, virtually all of them taking the 
view that the jobbers should seek to 
keep the law on the statute books. 


The feeling of Wisconsin jobbers is 
that the majors, in working for un- 
limited transport deliveries of prod- 
ucts, plan eventually to bypass the 
bulk plant. By. increasing the stor- 
age capacity at service stations, the 
majors could deliver directly from 
terminal to station, they say. 

The problem is complicated some- 
what by the fact that some Inde- 
pendent jobbers own their own trans- 
ports and, according to Kenneth C. 
King, association secretary, believe 


that there is an advantage for them 
in making large dumps at their 
dealer customers. 

“But this can become a vicious 
boomerang if the practice is allowed 
to continue and grow,” he observed. 


The association also has the back- 
ing of the safety divisions of the 
State Industrial Commission and the 
Wisconsin Motor Vehicle Department 
in its campaign to retain the 2,000- 
gal. limitation. 


* * * 


The Wisconsin association also will 
sponsor a bill in the next legislature 
for the inspection and licensing of 
antifreeze products as the major 
part of a campaign to drive fraudu- 
lent antifreeze mixtures from the 
market. The bill is being drafted 
now and will provide that all anti- 
freeze products must be approved by 
the state chemist before licenses per- 
mitting their sale are issued by the 
Department of Agriculture. 





Under the 
heading “The 
Strike That Could 
Have Been Won,” 
the left-wing Daily People’s World, 
has trained its verbal guns on Oil 
Workers International Union officials 
who were involved in West Coast oil 
strike. 

The article states: “The companies 
were never able to lick the 16,000 
strikers even with their police and 
their injunction judges and their Taft- 
Hartley law and their goons who 
slugged pickets by night.” 

With numerous defamatory pas- 
sages, the lengthy article accused 
International President O. A. Knight 
and A. R. Kinstley of a “sell-out,” 
selling the companies ‘on the idea of 
a company union program as the al- 
ternative to the open shop,” negotiat- 
ing a “yellow contract,” by-passing 
negotiating committees and sabotage. 

“A fatal flaw. the lack of a 
statewide apparatus responsible to 
rank and file must be remedied,” the 
article says. 

Looking to the future, the paper 
said: “The job of rebuilding the Oil 
Workers Unjon is difficult, but it 
can be done.” 

* + * 

Shell Oil recently released the sec- 
ond of a series of films about the 
petroleum industry, designed to make 
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PACIFIC COAST—By Frank Breese 


Leftist Paper Claims ‘Sell-Out’ 
In OWIU Lost Western Strike 


it meaningful to the layman. The 
big-budget project is smart public 
service likely to yield dividends in 
good-will for the industry and Shell 
and dividends in something even more 
tangible for the stock-holders. 


The latest film is “Birth of an Oil 
Field,” a full-color, 30-minute picture 
which shows how crude oil is brought 
up from the earth. Both live-action 
and three-dimensional animation pho- 
tography are used to tell the story, 
set around a wildcat well with 10 to 
1 odds against a strike. There are 
above - and below-the-ground shots, 
the latter taken on miniature sets. 

The first film was “Prospecting for 
Petroleum.” The third, “Refining 
Oil for Energy,” will be released early 
next year. Subsequent films will cover 
other phases, including transportation, 
marketing, chemical uses and agri- 
cultural uses. 

Now this may sound a bit dull 
so far, but attendance figures may 
impress you. Two million people have 
looked at Shell’s free movies shown 
on the Pacific Coast this year. That 
includes shorts relating to oil and 
kindred subjects, in addition to the 
new pictures, whose execellence would 
stir Hollywood press agents. 

Distribution is handled through 
marketing. Each marketing division, 
of which Shell has six on the West 
Coast, has its own projection equip- 
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ment and library. Each handles its 
own bookings. 

Most of the groups are small, in 
some cases 10 or 12 students in a 
class-room or a community club 
gathering of 40 to 60. In the larger 
school systems, where Shell films are 
on permanent loan, showings are 
made to audiences of over 100 per- 
sons. Fourteen copies of the latest 
film have been loaned to the Los 
Angeles City Schools system, with 
400,000 students from grade-school 
to college. 


Well-executed documentaries have 
a ready audience. Organized groups 
report that they are increasingly pop- 
ular. A free film is even more wel- 
come since many groups operate on 
limited budgets. 

Shell is earmarking $1,500,000 to 
do the “This Is Oil’ series. 

A Shell spokesman remarked, “The 
theory is simple. The better people 
know you, the better they like you. 
We want them to know us and our 


industry.” 
* * * 


The California Research Corp., a 
Standard Oil of California subsidiary, 
opened a new $1,000,000 research 
laboratory at LaHabra (near Los 
Angeles) Dec. 3. It’s one of three 
operated by California Research. 

Laboratory activities have been di- 
vided into four groups: exploration, 
drilling, production and surface proc- 
essing. 

Broad aim of the first group is 
development of new or improved 
methods for finding additional re- 
serves of oil and gas. Main objective 
of drilling research is development of 
new or improved methods and equip- 
ment for drilling oil and gas wells. 

Among the fundamental problems 
to be tackled in production research 
are the determination of the physical 
behavior of oil and gas at conditions 
of pressure and temperature existing 
in underground reservoirs and the 
derivation of an exact understanding 
of the way in which oil, gas and water 
move through the reservoir rocks. 

Major goal in the fourth group is 
development of the most efficient 
and economical methods for recover- 
ing natural gasoline, liquefied petrole- 
um gases and condensate from well- 
head gas. 

La Habra lab manager is R. F. 
Faull, associated with Standard re- 
search since 1937. 


* + * 


The Mesa Land & Development Co. 
of Phoenix, Ariz., announced it was 
opening a branch office in Los An- 
geles, reflecting growing interest in 
Arizona oil development. It claims 
notable prospect acreage in north- 
eastern Arizona. Operating com- 
panies with holdings in that area 
include General Petroleum, Richfield, 
Union, Pure Oil and Pacific Western. 
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W. W. Rogers, Ex-Banker, 
New Head of American 


Petroleum Credit Assn. 


W. W. Rogers, assistant general credit manager, The 
Pure Oil Co., Chicago, has been elected president of the 
American Petroleum Credit Assn. He previously served 
on the board of directors and as vice president. 

Mr. Rogers is an ex-banker from Indiana. His birth- 
place is Bluffton, and after graduating from the Bluffton 
High School, and Purdue University, class of 1907, he 
went into the banking business. In 1925 he joined Pure 
Oil Co. at its headquarters, then in Columbus, Ohio, as 
assistant general credit manager, which position he now 
holds. 

He moved to Chicago in 1926, when Pure shifted its 
headquarters there, and now makes his home in Evanston. 
The Rogers family numbers four sons, a daughter and 
seven grandchildren. He likes to go fishing when oppor- 
tunity presents, but he has one hobby which is accessible 








Mr. Rogers 


at all times. It is amateur woodworking in his home 
workshop in Evanston. 


When acquaintances first overhear some friend of Mr. 
Rogers address him as “Ferd” they are always puzzled, 
and inevitably he has to make many explanations of the 
connection between his initials “W. W.” and such a 
nickname. For the enlightenment of all concerned, this 
is the official explanation: His full name in all its dignity 
is Wharton Weatherferd Rogers. In his youthful days, his 
companions, obviously seeking a quick and easy nickname 
after the manner of youngsters, adopted the final syllable 
of his middle name. As so often happens, the nickname 
stuck. 


So now he is known to his friends in the oil business 
and elsewhere as ‘“‘Ferd’”’ Rogers. 


* 
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Base Point Pricing on Oil 


Ruinous, Independents Say 


FOB Mill Pricing Applied to Petroleum Industry 
Will Hurt Small Businesses, Senate Group Told 


WASHINGTON—FOB mill pricing, 
if forced upon the oil industry, will 
be ruinous to “thousands and thou- 
sands” of Independent marketers and 
to refiners in sparsely settled areas, 
in the opinion of a presumably sizable 
portion of the industry’s ‘‘smal!l busi- 
ness segments.” 

At least, that view was expressed 
on Dec. 7 to the Senate Trade Policies 
(Capehart) Committee by a self- 
styled “small Independent distribu- 
tor’ and ‘open market” operator in 
the Midwest and a 19,000-22,500 b/d 
‘(Oklahoma refiner. 

The first is Harry E. Milton, pres- 
ident of Milton Oil Co., St. Louis. 
The second is Roland V. Rodman, 
president of Anderson-Prichard Oil 
Corp., Oklahoma City. 

They said they spoke only for their 
companies in predicting sorry con- 
sequences for them, but said the 
problems they face are common in 
the industry as a result of recent court 
and Federal Trade Commission rul- 
ings in basing point pricing cases 
widely regarded as outlawing freight 
absorption. 


Will Hurt Consumer 


The consumer, too, will suffer, they 
added, since local monopolies will 
develop. Mr. Milton said “competition 
has protected the consumer,” 
while Mr. Rodman declared: 

“The public would not be served 
at lower cost. High transportation 
costs on crude oil to population cen- 
ters and higher labor costs, as cost 
factors, would be substituted for out- 
bound freight absorption. Farmers 
and others living at great distances 
from refining centers would pay 
more for petroleum products.” 

In another congressional hearing 
this week, Sen. O’Mahoney (D., Wyo.) 
called for imposition on business of 
a “larger share of the burden of 
financing ‘defense and foreign assis- 
tance programs.” ‘Ts ‘the Joint Con- 
gressional Etoenémic: Committee, . He 
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cited “huge profits apparently being 
made” by oil companies in supplying 
high octane gasoline for the Berlin 
airlift. 


Many “apologists” for corporations, 
in general, Sen. O’Mahoney declared, 
have “failed to see any relationship 
between increased defense spending 
and profits earned by their corpora- 
tions.” 


Listing only steel and aviation 
gasoline sales to the government to 
bolster his position, he said alter- 
native to greater revenues from busi- 
ness would be “deficit financing.”’ 


Before the Capehart Committee, 
Mr. Milton said the ability of his 
company “to compete as a buyer of 
products has been seriously handi- 
capped (if FOB mill pricing becomes 
mandatory), and my economic ability 
as a seller is likewise seriously inter- 
fered with.” Mr. Milton markets in 
Missouri and Southern Illinois. 

Already Has Difficulties 

Mr. Milton explained he already 
is having “great difficulty” as a 
buyer in one area where he has 
bulk plants because of establishment 
of mileage freight rates in the terri- 
tory, forcing him to go farther for 
adequate supplies of product. 


“I am having to shrink my oper- 
ation accordingly, and this experience 
will be widely duplicated in my oper- 
ations if the FOB refinery pricing 
system becomes the order of the 
petroleum industry,” he said. 


In a second area, he declared it 
will become necessary for him to 
find a source of supply at a point 
where he has been unable to develop 
one over a period of years, or with- 
draw from this territory “at a great 
sacrifice.” He has been staying in 
it by obtaining gasoline from Okla- 
homa and Fexas “or the basis“of the 
supplier participating ‘in the’ added 


freight costs, either through absorp- 
tion or price adjustment.” 

In Central Missouri, where Mr 
Milton has four bulk plants, he ob- 
tains supplies from a pipe line termi- 
nal, and here he is least concerned 
about the future. He would have his 
“best opportunity to maintain my 
present competitive status’ to the 
extent that the pipe line source can 
take over his total supply needs. His 
“greatest concern here’ is that the 
one supplier “has the equivalent of a 
partial monopoly and my bargaining 
ability is correspondingly reduced.’ 
However, he added, “my supplier in 
this area has an historical 
of fairness.” 

The St. Louis area, Mr. Milton said 
“represents the major portion of my 
distribution, both in terms of volume, 
investment and profit.” By virtue 
of refinery capacity, water and pips 
line facilities, he foresees E. St. 
Louis as an FOB pricing center for 
products. He markets in the im- 
mediate St. Louis territory—‘‘at the 
point of lowest adopted prices in the 


record 


entire .. . economic freight advantage 
area.” 
Competitive Ability Reduced 


“IT am sure,” he pointed out, “that 
you gentlemen can visualize that my 
competitive ability would be greatly 
reduced, because I would be under 
greater handicaps in securing my 
supplies, in a market which would be 
the lowest price point in the entire 
area.” 

It is, he said, “entirely conceiveable 
that a jobber located in St. Louis, 
Chicago, Minneapolis, Indianapolis, 
Des Moines or almost any other 
central terminal or refining area, 
may have to face a future in which 
he is trying to sell more costly mer- 
chandise in an area of lower relative 
price than has existed heretofore 
This, gentlemen, will result in a veri- 
table clamor for relief.” 


Would Confine Business to Locality 


Mr. Rodman pointed out to the 
committee that the refiner located 
near the source of crude—an area 
almost always sparsely populated 

must sell the major portion of his 
product in distant markets. If he 
must sell FOB refinery, he cannot 
compete in those markets. Those, 
he said will become the exclusive pre- 
serve of the companies whose crude 
is shipped to refineries they have 
located in high-consumption areas. 


“If the petroleum industry is’ re- 


quired to adopban FOB mill net basis 
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for its sales,” he pointed out, “every 
refiner will be given an island of 
monopoly in the vicinity of his plant 
extending in each direction halfway 
to the point of production of the 
nearest competition. This would mean 
that plants in sparsely settled areas 
would not have sufficient business 
upon which to operate and that 
plants in high consuming areas would 
not have sufficient products to meet 
market demand.” 

Manufacture of products would 
have to be reduced to local con- 
sumption, Mr. Rodman asserted. This 
would result, he said, in “relocation of 
plants, transplantation of workers, de- 
struction of capital investment, and 
the elimination of wholesome over-a!l 
competition.” 


Asphalt Institute Elects 
N. H. Angell as President 


NPN News Bureau 

NEW YORK Asphalt Institute 
at its annual meeting here Dec. 1 
elected N. H. Angell, California As- 
phalt Co., subsidiary of Standard Oil 
Co. of California, president and chair- 
man of the Executive Committee. 

The following were named to the 
Executive Committee as vice presi- 
dents in charge of the institute's five 
divisions: Division 1 (Atlantic-Gulf) 

Sidney Goldin, Shell Oil, New York: 
Division 2 (Ohio-Great Lakes)—D. H. 
Jenks, Jr., Ashland Oil & Refining. 
Ashland, Ohio; Division 3 (Midwest) 

hm. E. Scholer, Shell Oil, St. Louis; 
Division 4 (Southwest ) O. D. 
Bridges, Houston; Division 5 (Pacific 
Coast)—W. L. Spencer, Union Oil 
Co. of California. 

Other officers elected were: Ber- 
nard E. Gray, re-elected general man- 
ager-chief engineer; Herbert Spencer, 
secretary; G. R. Christie, Socony- 
Vacuum, treasurer; and J. N. Smith, 
Socony, assistant treasurer. 


Public Relations Notes 


For the ninth consecutive season, 
The Texas Co. is sponsoring ‘the Sat- 
urday afternoon broadcasts of the 
Metropolitan Opera. Broadcasts, 
which began Dec. 4, will run for 16 
weeks to March 19. Texaco sponsored 
the televising of Metropolitan’s open- 
ing performance, Nov. 29, which was 
said to the first television broadcast 
of a full-length opera. 

* * ao 

Employes of Socony-Vacuum Oil 
Co, and Standard-Vacuum Oil Co., 
headed by the Pegasus Club, a So- 
cony employe group, recently elabor- 
ated upon customary Christmas toy 
drives when they collected toys for 
year-round use by children of New 
York’s Bellevue Hospital. Young lad- 
ies from the oil companies volunteer 
their services several nights each 
week as “toy: ladies’ or “substitute 
mothers” for the children. 


12 





Heating Oil Allocations Dropped 
By Esso As Inventories Improve 


By NPN Staff Writers 


Esso Standard Oil Co. last week 
announced it has no heating oil allo- 
cations program planned for this 
month. This, in effect, represents the 
first departure from the strict allo- 
cation of light fuels imposed by eas- 
tern suppliers generally during the 
supply shortage last winter. 

Citing “general over-all improve- 
ment in heating oil supplies,’ Esso 
said it was confident that it would 
have no difficulty in meeting in full 
the requirements of its customers. 
“The accumulation of heating oil sup- 
plies growing out of record produc- 
tion and aided materially by warm 
weather in November eliminates the 
necessity for allocations during De- 
cember,” company stated. 

Company’s present plans for con- 
trol of heating oil shipments do not 
extend beyond December. 

While Esso voiced its optimistic 
heating oil supply outlook, these de- 
velopments were reported on the sup- 
ply front: 

Crude runs to stills increased 45,- 
000 b/d during the week ended Nov. 
27 as compared with the previous 
week, acording to API. At the same 
time crude production declined 42,- 
100 b/d from the record set Nov. 
20. Refineries operated at 94.1% of 
rated capacity a gain over the 
93.4% reported for the previous week. 
API also reported: 

Refinery output—-gasoline down 
485,000 bbls., kerosine up 158,000 
bbls., gas oil and distillate down 101,- 
000 bblis., residual fuel up 358,000 
bbls. 


Stocks—gasoline up 2,558,000 bbls., 
kerosine down 339,000 bbls., gas oil 
and distillate up 759,000 bbls., resi- 
dual fuel up 1,615,000 bbls. 


American Society of Mechanical 
Engineers was told last week that 
immediate development of synthetic 
fuel plants are essential to U. S. 
economic welfare and military se- 
curity. W. C. Schroeder, chief of 
Bureau of Mines Office of Synthetic 
Liquid Fuels, said, “With few excep- 
tions, oil company executives agree 
that coal, oil shale and natural gas 
are destined to become a major source 
of oil supply. The major issue is 


xo 


‘when’. 


He warned that “traditional wild- 
catting and geophysical exploration” 
can no longer assure that future “as- 
tronomical” military demands for oil 
will be met, as they were in the past. 
He predicted increased future civilian 
demand of 1.5 to 2 million b/d and 
said it would be unwise to become de- 
pendent on foreign oil sources. 


Society also was told by Paul R. 


Taylor, vice president of Stone & 
Webster Service Corp., that natural 
gas supplies will be available in al- 
most all large U. S. industrial cen- 
ters within two to three years and 
at costs “considerably less’ than 
those for solid or liquid fuels. 


Plans for a $40 million expansion 
at its Philadelphia refinery for hand- 
dling of Middle East oil imports 
were revealed by Gulf Oil. Capacity 
of plant will be raised from 77,000 b/d 
to approximately 107,000 b/d to pro- 
cess crude from the Kuwait neutral 
zone produced by Kuwait Oil Co., in 
which Gulf is one-half owner. 


Panhandle Producing & Refining 
Co. plans to install a catalytic crack- 
ing unit at its Wichita Falls, Tex., 
plant at an estimated cost of $1 mil- 
lion. New unit will boost refinery’s 
crude oil capacity from 4,000 to 6,000 
b/d as against present capacity of 
about 1,500 b/d. 


Construction is expected to be com- 
pleted by fall of 1949 on a new 754,- 
000-bbl. capacity public storage ter- 
minal being built at Groton, Conn., 
by New London Terminal Corp. Ter- 
minal, which is expected to convert 
New London, Conn., into a major 
distribution point, is located on east 
bank of Thames River opposite New 
London. Already completed are stor- 
age tanks with capacities of 150,000 
bbls., 96,000 bbls. and 20,000 bbls., 
the first two already rented by So- 
cony-Vacuum. Plans call for follow- 
ing other tankage units: three of 
96,000 bbls., two of 70,000 bbls., and 
two of 30,000 bbls. 


Sinclair Refining is preparing to 
shut down its 6,000 b/d Sand Springs, 
Colo., refinery Jan. 1, 1949. This is 
the fourth and last of smaller Sin- 
clair units to be closed down under 
company plan to centralize refining 
in larger, more efficient plants. 
Other plants closed or closing shortly 
are in Coffeyville and Kansas City, 
Kans., and Fort Worth. 


Company said Sand Springs site 
will be used as a pipe line outlet 
and marketing terminal, as will the 
other closed refinery sites. 


Installs Houdriflow Unit 


DRUMRIGHT, Okla.—Tide Water 
Associated’s refinery here is being 
expanded through the addition of a 
6,700 b/d Houdriflow catalytic crack- 
ing unit by the Houdry Process Co. 
Preliminary work has begun on the 
project which is tentatively sched- 
uled for completion in late 1949 or 
early 1950. Present Drumright crude 
capacity is 18,000-20,000 b/d. 
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Fuel Oil Jobber Costs up 
0.5c Per Gal. Study Shows 


Independent Oil Men’s Assn. of New England 
Cites Increased Costs over 1945-46 Period 


Special to NPN 

BOSTON—Findings of a committee 
of Independent Oil Men's Assn. of 
New England showing retail dealers’ 
operating cost of heating oil distri- 
bution to have increased 0.551lc per 
gal. through higher direct delivery 
expenses and higher interest on work- 
ing capital requirements alone since 
1945-46 lent support this week to 


jobbers’ demands for increased mar- 
gins from their suppliers. 

(At about the same time price 
changes in the East by Socony-Vac- 
uum, Gulf, Shell and two other ma- 
jors were put into effect, widening 
the jobber spread on gasoline and 
heating oils. See story on p. 14.) 

Study just completed showed 1948 
operating cost, after upward revision 


Fuel Oil Distribution Operating Cost 


Direct Delivery Expenses: 


1. Wages (Drivers and Helpers) 


Based on 40 hours per week Union rate 1945-46 


was 95c per hour, compared with $1.33 
1948 Increased cost 38c per hour 


~ 


. Gas and Oil 


Cost 13.5¢ gal. Gasoline 1945-46 vs. 17.5¢ in 1948 


Increased cost 4c per gal 


3. Depreciation 


2000 gal. retail unit fully equipped cost §7,000* in 
1945-46. Same identical unit cost $8900* today 


creased capital cost of $1900 depreciated over 6 years 


at annual throughput of 400,000 gals. retail 
eries, equals 0.00078 per gal. increased cost 


*White Motor Co. 


4. Repair and Maintenance 


While the cost of outside ‘truck shop labor (White 


Motor) has increased 100°—dealer’'s own shop labor 
has increased 40%, and parts (White Motor) 33-1/3% 
since 1945, resulting in an average increase in truck 
repairs and maintenance of over 50%; nevertheless, 
the volume of repair and maintenance expense has 
been reduced somewhat since the 1945-46 year when 


the dealer fleet was in need of replacement. 


to-date comparative study of over-all maintenance 


costs—converted to unit cost per gal. basis, 
a much smaller increase 
5. Taxes, Licenses, Insurance 
(trucks only) 


Taxes and insurance are up proportionately 


increased cost of truck equipment 


6. Hired Equipment for Ketail Deliveries 


This item reflects the increased rates for hired retail 


truck deliveries 
7. Garage Rent and Misc. 


8. D.P.U. Inland Trucking rate 


Minimum rate has increased 0.00050 per gal 


9. Storage losses, Evaporation, Leakage, etc. 


This cost item has increased proportionately with the 
increase of cost of product from 5.3c to 9.8ce 


Interest—Finance 


Since the cost of oil to the dealer has increased 4.5c per gal., or 85% during 
the period of Fall 1945 to Fall 1948—-the dealer obviously has to increase his 
working capital proportionately by borrowing trom banks or factoring com- 


panies at rates ranging from 5% to 18% per 


Using as a basis for this study only the experience of the most comfortably 
financed dealers, and using absolutely minimum rate of interest of 5% to 


finance the necessary additional working capital. 


dealer requires this additional financing only on the 4.5¢c per gal. increased 
cost of product, and only during six months of the year, minimum increased 


cost of this item to the dealer is therefore ‘ 


Increased cost of two items only—-truck delivery and interest on increased 


working capital requfrements 
Current Operating Costs: 
1945-46 group cost analysis ae 
Increased cost of trucking and financing . 


1948 Operating Cost per gal. 


December 8, 1948 


Unit Cost Cents per gal. 
per gal. Increase 
Group Based on 
Analysis % Present 
1945-46 Increase Costs 
0.429 40% 0.172 
hour 
0.081 30% 0.024 
0.078 
In- 
deliv- 
0.176 23 % 0.040 
An up- 
indicates 
0.64 23% 0.015 
with 
0.025 40% 0.010 
20% 0.016 
0.050 
85% 0.034 
0.439 
annum 
and calculating that the 
of 4.5c, or . ' a, 0.112 
0.551 
(per gal.) 
2.214 
0.551 
2.765 
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of these two items, to be 2.765c as 
compared with 1945-46 figure of 
2.214c. 


Breakdown of 1945-46 expense total 
was as follows: general administra- 
tive, 0.561c; direct delivery expense, 
0.739c; indirect delivery expense, 
0.171c; bulk plant (including average 
cost transport truck hauling where 
necessary), 0.374c; selling expense, 
0.269c, and burner service, 0.1c. 


In latest study, committee decided 
not to treat with increased cost of 
general administrative, indirect de- 
livery expense, selling expense or 
burner service cost “even through 
salaries, supplies, etc., under all these 
headings have increased substantially 
in the past three years, recognizing 
the fact that these increased costs 
may have been partially offset by 
increased volume of business.” 


Results of committee study are 
shown in table at left. 


USMC May Ask That Navy 
Give up 55 Large Tankers 


NPN News Bureau 
WASHINGTON—If current tanker 
construction program results in sur- 
plus of ships next year, as now ex- 
pected in some government circles, 
U. S. Maritime Commission may urge 
that the Navy withdraw from the 
tanker-operating field. 
Navy now is operating some 55 
large tankers (T2’s and T3’s) with 
crews of merchant seamen. 


Some USMC officials believe that 
in period of long-supply on tankers, 
the Navy would be able to charter 
private tonnage equal to the amount 
now furnished by the 55 ships under 
their direct control. These 55 were 
turned over to Navy from war-built 
fleet last year when tanker tonnage 
was scarce. 


According to USMC sources, feel- 
ing here is that ships could be offered 
for sale to American flag operators, 
with those not purchased for private 
operation to be placed in reserve for 
possible future emergencies. 


In addition to 55 tankers with com- 
mercial crews, Navy traditionally has 
operated small group of tankships 
and oilers with Navy crewmen. 


USMC experts pointed out that last 
summer there were some 20-odd large 
American flag tankers idle for lack 
of business. They said that with 
expected completion of new super- 
tankers during next year there will 
be even more ships tied up for lack 
of cargoes. 


However, it was noted that most 
ships not operating last summer have 
found business this fall and expecta- 
tion here is that all large U. S. flag 
tankers will get at least some busi- 
ness during the cold months. 
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Socony’s Reduction in Tank Wagon and Tank Car 


Prices in East Is Followed by Other Majors 


By NPN Staff Writers 

Reduction in both tank car and 
tank wagon prices on gasoline, heat- 
ing oil, kerosine and Diesel were 
made last week by Socony-Vacuum 
in New York and New England. Gulf, 
Shell, California Oil and two other 
majors soon after said they would 
meet changes on gasoline, kerosine 
and No. 2 heating oil. 

In the case of Socony-Vacuum, 
the effect of the price changes on 
jobber spread on pyasoline was un- 
certain since company says gasoline 
marketing to jobbers is done on the 
basis of quoted tank wagon price 
less a predetermined margin figure 
determined on a competitive basis. 

New Socony-Vacuum prices are 
seen as producing a higher margin 
on No. 2 fuel oil for most new York 
and New England jobbers. In Boston, 
it was reported that most Independ- 
ent suppliers had met the price re- 
ductions for No. ‘2 fuel and krosine 
at the wholesale level. (See p. 49 for 
further details on price changes.) 


Fuel Oil Margin Boost Asked 


Meanwhile, the past week saw 
surning Oil Distributors’ Assn., 
through its president, Carl R. Jons- 
wold, ask for an increase of 50-60% 
in fuel oil margins. Mr. Jonswold 
said that during the past two years 
fuel oil marketers in metropolitan 
Chicago have satisfied their margin 
requirements by posting prices above 
those of the major oil companies. Be- 
cause of the scarcity of petroleum 
products, he said, they could do this 
even if the customer objected, be- 
cause he couldn’t obtain his require- 
ments from major companies. (See 
Midwest column on p. 7 for other de- 
tails on Midwest fuel oil margin sit- 
uation.) 


Price Control Hit 


In Pennsylvania, the Pennsylvania 
Petroleum Assn. directors last week 
rejected the idea of federal price con- 
trol as a solution to the jobber-dis- 
tributor problem of larger margins. 

At the same time the association 
agreed to support the National Oil 
Jobbers Council in its current study 
of industry divorcement as a possi- 
ble solution to the problem. 

Rejection of price control, also un- 
der study by NOJC, followed similar 
action earlier by directors of New 
York’s Empire State Petroleum Assn. 
The ESPA resolution also rejected 
divorcement which the Pennsylvania 
group did not do. 

Price centrol resolution of Pennsyl- 
vania Association while opposing 
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contro!s will call directly for “fur 
ther increase in jobber margins to 
offset increased jobber costs,” where 
ESPA resolution pointed to “neces- 
sity of a more equitable distribution 
of industry profits, especially at the 
iobber-distributor level to meet past 
and present increased marketing 
costs.” 

Directors also went on record as 
supporting the program of the Oil 
Industry Information Committee and 
told Joseph Butler, an association di- 
rector and new chairman of OIIC 
Middle Atlantic District, that they 
would give increasing aid to the 
public relations campaign. 

Unanimous opposition was voted by 
the board to an increase in state gaso- 
line tax which has been advocated 
in some state quarters. It was voted 
instead to appoint a committee to 
study a possible reduction in state 
and federal gasoline levies. 


Service Station Sales 
Increase in October 


NPN News Bureau 

WASHINGTON — Service station 
sales in 10 of country’s larger cities, 
chosen at random were up 3% to 21% 
in October over October, 1947, ac- 
cording to Census Bureau. Only one 
of 10, Seattle, experienced decline 
of 7%. 

List of cities is by-product of bur- 
eau’s regular sampling of trade in 
68 representative areas to produce 
trend figures for areas. Bureau shows 
percentage changes as follows for 
the 10 cities: 

10 
Months '48 


Compared Oct. Com- 
with 10 pared with 


Oct. com- 
pared with 


Oct. °47 months ’47 Sept. °48 
Los Angeles 3 + § 1 
Washington . +19 +-13 +10 
Chicago ... +21 1.27 1 § 
Detroit .. i § + 9 ‘13 
St. Louis . + & +11 + 6 
New York + § + 8 . § 
Philadelphia i. & 1. 3 + 7 
Pittsburgh . L. 6 2 + 2 
San Antonio } 9 13 
Seattle 7 4 4 


State Department Protests 
Oil Seizure by Hungary 


WASHINGTON — State Depart- 
ment Dec. 2 made public strong note 
of protest to Hungarian government 
over latter’s seizure of control of 
Jersey Standard subsidiaries in Hun- 
gary and forcing of ‘“‘confessions” of 
“sabotage” from officials of Jersey's 
Hungarian-American Oil Co. (Maort) 
and Maort Gas Trading Co. 


Note, delivered by American lega- 


tion in Budapest to Hungarian Min- 
istry for Foreign Affairs, said U. S. 
regards actions of Hungarian gov- 
ernment as “wholly arbitrary and un- 
warrantable,”’ reserves all American 
rights with respect to seized com- 
panies and holds Hungarian govern- 
ment responsible for their continued 
operation and value of their assets. 

It rejected “emphatically” as ‘false 
and malicious in their entirety” sab- 
otage charges against owners and of- 
ficials of Maort, describing charges 
as “politically motivated to serve the 
purposes of Communist propaganda 
and to feign grounds for bringing the 
companies under Communist state 
control.” 

Purported confessions of two Amer- 
ican officials, Paul Ruedemann and 
George Bannantine, who were held 
for days by Hungarian police, were 
“wholly false” and obtained “by force 
and duress,” the note said. Facts in 
this connection, as attested by the 
men on their release, “are now well 
known,” note added. 


California Standard Pays 
Dividend All in Stock 


Special to NPN 
SAN FRANCISCO — Because of 


large amounts of undistributed earn- 
ings reinvested for expansion and de- 
velopment purposes, California Stand- 
ard last week declared a stock rather 
than a cash dividend for its stock- 
holders. Dividend will yield one share 
for each 20 shares held. 

Board Chairman H. D. Collier in 
announcing dividend noted company’s 
expansion program and said, “To 
finance this growth the company has 
reinvested substantial amounts of 
undistributed earnings along with 
funds from other sources... (This) 
has increased the stockholders’ equi- 
ty in the working assets ... The 
board of directors considered it ad- 
visable to recognize the stockholders’ 
position by declaring stock dividends. 
This takes into account the fact that 
a substantial portion of the earnings 
from the _ stockholders’ investment 
has been put back in the business.” 

There will be 650,197 shares issued 
to stockholders of record Dec. 10, 
bringing outstanding stock to 13,- 
654,150 shares. 


Canadian Lube Plant Ups Output 


NEW YORK—WNew grease manu- 
facturing and lubricating oil com- 
pounding facilities being installed 
by McColl-Frontenac Oil Co., Ltd., 
Canadian marketing and manufac- 
turing affiliate of The Texas Co., at 
present Toronto refinery are now be 
ing completed, company said _ re 
cently. New. plant will double cur 
rent output. It is designed to process 
10 million gals. (Imperial) of lubri- 
cating oils and 12 million pounds o! 
grease and gear lubricants annually 
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Bulk Plants Still Custom-Built But 


Certain Variables Bear Close Check 


Major Company Operations Men List Some of 
Items to Check in Selecting Site for Plant 


By NPN Staff Writer 


The bulk plant or terminal js still 
a custom-built project. Its variables 
outnumber its uniformities but the 
end results is always the same—a 
plant designed to meet the needs of 
a specified area in the most efficient 
manner possible. 

Each oil marketer follows a gen- 
eral procedure in planning and con- 
structing a plant. The details of this 
procedure may vary greatly but cer- 
tain fundamentals common to the 
planning by both the small Indepen- 
dent operator and the integrated 
company are retained. 


Operations men of 10 major oil 
companies interviewed by NPN are 
in agreement that there is no yard- 
stick whereby location, size and type 
of plant can be easily determined. 
Each plant constitutes an individual 
problem to be decided on its individ- 
ual merits. However, in determining 
the size of the plant and selecting the 
site for that plant, there are certain 
items which bear close checking at 
all times, both from a precautionary 
and an economical viewpoint. 


Determining Size 


In determining the size of a plant, 
operations men seem agreed that this 
is determined largely by available 
supply, frequency of deliveries, type 
of product and the supply situation 
on that product—and funds available 
for a bulk plant project. 


For terminals supplied by barge or 
tanker, an average of 30 day’s stor- 
age is considered sufficient. But 
there are variables which may raise 
or lower this figure. For example, 
if a terminal is located near the 
source of supply, the figure would be 
lower. In determining the size in 
this instance, the time it takes a 
full cargo to reach the terminal is 
a major factor. If it’s a 10-day voy- 
age and it takes two tankers to fill 
the plant storage, then a minimum 
of 30 days’ storage is recommended, 
allowing for a 10-day cushion. 

For pipe line terminals about a 
15-day storage is recommended by 
by most operations men. 

A variety of opinions were ven- 
tured on storage supplied by rail, 
with agreement on only one thing— 
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the conditions prevailing in the speci- 
fic area in which the plant is located 
are the deciding factors and may 
vary with each locale. 

A wide variance on necessary stor- 
age facilities for bulk plants was 
found also. In northern states weath- 
er seemed a predominating factor, 
both for bulk plants and terminals. 
Consensus was, however, that ade- 
quate storage of all products for any 
bulk plant can be determined only 
by an accurate estimate of monthly 
demand by season and by product 
as against the known weather fac- 
tors which may shut off supply. And, 
based on past experience in the 
region, providing sufficient storage 
to handle the demand over the most 
extended period of transportation tie- 
up due to weather which has been ex- 
perienced during the last 10 years. 


Selection of Site 


When it comes to selection of a 
site for the plant, operations men re- 
commend a close check of factors 
which past experience has shown to 
be related intimately to the long- 
range profit or loss of operating a 
proposed plant. They recommend 
that the potential plant builder set 
up a check list which will serve as a 
guide in investigating items such as 
these: 

Dredging—Extent of dredging 
necessary in river or harbor to ac- 
commodate tankers or barges at the 
docks. 

Existence of rock formation—this 
may prevent dredging (except at 
considerable added expense) entirely 
or at least to a sufficient depth. 

Flood conditions, high and low tide, 
navigability all seasons. 

Power—Availability of 
power. 

Power rates. 

Accessibility to power lines. 

Rights of way needed to bring 
power in if special line is needed. 

Rail Facilities—Type of facilities 
available. 

Siding available. 
obtained ? 

Rights of way needed to bring sid- 
ing to plant site. 

Highways—F acilities available. 

Special traffic problems related to 
highway adjacent to plant. 

Rights of way needed to assure 


electric 


If not, can it be 


News of the Oil Industry 





entry and egress to plant by road. 

Future highway planning in area- - 
present or future—which may affect 
available property possibly consider- 
ed for expansion purposes. 


Regulations—City or county zon- 
ing and building regulations. 

Fire restrictions which may re- 
strict operation of plant in area. 

Possible fire hazards from nearby 
industrial installations. 


Available fire protection. 


Other safety regulations which 
may specify, for example, that tanks 
or building be set a certain distance 
from main highway. 

Investigation of any possible civic 
objections which may be raised to a 
bulk plant or terminal installation. 


Miscellaneous—Outlook for future 
industrial expansion in area. 

Outlook for expansion of residen- 
tial area. 

Direction of expansion of either or 
both of the above. 

Fumes from nearby plants, their 
effect on paint on tanks—this could 
be a costly maintenance problem. 

Determine if site is sufficient to 
permit construction of adequate stor- 
age, all the buildings required and 
sufficient parking and driveway area. 

Future expansion—sufficient area 
in orginal site or availability of ad- 
jacent land. 

Labor market—both for construc- 
tion of the plant and its operation 
thereafter. 


Gulf Ups Texas Refinery 
Output by 66,000 B/D 


PITTSBURGH—Gulf oil Corp.’s $19 
million expansion program at its Port 
Arthur, Tex., refinery has been com- 
pleted. Company describes new con- 
struction as a desulphurization unit, 
polyform unit, three atmospheric-vac- 
uum topping stills, and an extension 
of docking facilities. 

Potentially, Gulf says, new units 
could increase refinery’s crude charg- 
ing capacity, now about 200,000 b/d, 
by 66,000 b/d and will add flexibility 
to either gasoline or fuel oil produc- 
tion—as required to supply needs at 
any particular period. 

Present plans of Gulf call for de- 
sulphurization unit and polyform unit 
to be operated in conjunction to pro- 
duce higher quality of gasoline from 
straight run gasoline, naphtha frac- 
tions and light hydrocarbons. Two of 
three new stills will replace older 
Shell units to separate crude into 
processing fractions, and third, Gulf 
believes, will possibly be used to add 
to charging capacity. 

Expansion of docking facilities, 
yulf said, will permit simultaneous 
berthing of six of largest modern 
tankers, up to 525 ft. long. 
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Faulty Equipment 
May Be ‘Picking Your Profits 





A leak in the warehouse roof can 
mean spoiled stock; poor house- 


keeping means loss of time. 





Faulty equipment at bulk plant 
or terminal means big losses at 


today’s oil product prices. 





Good maintenance can prevent 


scenes like this—driver and his 
truck idle while loading rack is 


repaired. 


Faulty equipment is costing you more today than 
ever before. 


In 1938, loss of 100 gallons of gasoline would 
have cost you $5.88 plus transportation (prices 
based on tank car prices quoted in the NPN 
Gasoline Index.) 


TODAY, it costs you $11.26 


When every gallon of plant throughput has nearly 
doubled in value it becomes costly to ignore leaks, 
and more rigid control measures must be consid- 
ered. 


You Can Plug Profit Leaks... 


NATIONAL PETROLEUM NEWS “Inspection Form 
for Bulk Plants and Terminals” has been spe- 
cifically designed to help you conduct periodic, 
routine, thorough inspections of your plant or ter- 
minal. 


Bound in a sturdy, serviceable cover, this easy-to- 
use inspection form sets up a preventive mainten- 
ance check-up which spots trouble points before 
they cause serious and costly damage. 


Order Today 


Order an ample supply of these Inspection Book- 
lets TODAY. They are being made available at the 
following rates. 


Single copies $0.25 each 
25 copies 5.50 
50 copies 10.00 

100 copies 18.00 

200 copies Roa 32.00 

500 copies ._... 70.00 

1000 copies 130.00 


Prices for larger quantities will be furnished on re- 
quest. Please address your orders to: 


Department BPT 
NATIONAL PETROLEUM NEWS 
1213 West 3rd St., Cleveland 13, Ohio 


NATIONAL PETROLEUM NEWS 

















Taft-Hartley Repeal Won't Solve 
Legislative Problems of Labor 


Eliminating Statute May Not Be as Easy as Might 
Be Expected Despite Democratic Election Victory 


By S. H. SCHEIBLA 
NPN Special Correspondent 


WASHINGTON — Repeal of the 
Taft-Hartley labor law may not be 
the easy task it first appears as a 
result of the Democratic election vic- 
tory. 

Though the Democrats now have a 
majority in both houses of Congress, 
this does not assure repeal. A num- 
ber of members of the liberal party 
voted to over-ride President Tru- 
man’s veto of the labor act. In the 
Senate, for instance, the vote to 
over-ride was 68 to 25—and the 
Democrats have picked up only nine 
new seats in the upper chamber. 
These figures indicate that Mr. Tru- 
man will have to win over some of 
his own party if he is to carry out 
his campaign pledge for repeal. 


Should the Republicans and con- 
servative Democrats, like the south- 
erners, unite in a drive to oppose re- 
peal, it could mean tough going for 
Mr. Truman. Labor leaders have 
urged him to harp continually on the 
premise that his election is a “man- 
date” from the voters for repeal. 

Repeal alone, however, would not 
solve organized labor's legislative 
problems. Killing the Taft-Hartley 
statute actually could harm more 
than help unions if Congress failed to 
come up with a _ substitute labor 
measure. 


Though opinion is not unanimous, 
most lawyers believe that Taft-Hart- 
ley repeal also would kill the Wagner 
Act. They point out that the newer 
law is more than a series of amend- 
ments to the Wagner Act and actu- 
ally changes a good bit of the word- 
ing of the old labor law. At any rate 
no one in this capitol wants a court 
test of whether anything would be 
left if Congress killed the Taft-Hart- 
ley law. As a result, administration 
policy will be not only to work for 
Taft-Hartley repeal but to seek a 
substitute labor act. Mr. Truman’s 
lieutenants dread to picture’ the 
wrath of organized labor if simple 
repeal left employers without any 
legal mandate to bargain collectively 
upon request. 


A Hot Political Issue 


The drive for a substitute labor bill 
will be such a hot political issue 
that it could touch off a lengthy 
battle. Leaders of the CIO and AFL 
think their best bet for quick action 
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is to demand re-enactment of the 
Wagner law. 


The big question, however, is 
whether Congress is willing to go 
back to the pro-union Wagner Act. 
That statute was passed back in 1936 
when Congress felt labor needed a 
law to encourage union organization. 
At that time unions were called 
“weak,” an adjective which certain- 
ly does not apply to them today. It 
seems unlikely that slightly more 
than a year after enacting the Taft- 


‘ Hartley Law Congress will go back 


to the Wagner Act. 


Top CIO policy makers concede 
that they’d probably have a difficult 
time coming to an agreement with 
the AFL on any Taft-Hartley ‘sub- 
stitute other than the Wagner Act. 
This opinion is virtually unanimous 
despite the fact that the elections 
proved to the two groups their great 
strength in unified action. 


The AFL, for instance, might be 
expected to favor retention of the 
portion of the Taft-Hartley statute 
which permits one union to carve 
a craft bargaining unit out of an 
already-existing industrial group. It 
goes without saying, however, that 
the CIO would fight such a provision. 


This part of the law already has 
caused some trouble for the CIO in 
the oil industry. The National Labor 
Relations Board recently ordered an 
election to determine whether em- 
ployes at Standard Oil Co.’s refinery 
at Richmond, Calif., want to continue 
bargaining on an industrial basis 
through the CIO’s Oil Workers In- 
ternational Union or set up new craft 
bargaining units and be represented 
by such unions as the AFL’s Sheet 
Metal Workers or United Carpenters. 
The NLRB has taken similar action 
on other requests from craft unions 
for representation elections. 


Degree of Opposition Varies 


The degree of opposition to various 
Taft-Hartley measures differs a good 
deal between the CIO and AFL. The 
latter, for instance, is waging a more 
vigorous fight than the CIO against 
the closed shop ban because it had 
more closed shops prior to Taft-Hart- 
ley making union membership a con- 
dition of obtaining and maintaining 
a job. The CIO, however, is concen- 
trating more fire than the AFL on 
the requirement for union officers to 
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sign non-communist affidavits be- 
cause fewer CIO union officials have 
signed the documents. 

There is no telling what positions 
the labor organizations would take 
on various proposals bound to be 
made for a Taft-Hartley substitute 
labor bill. Their officials say, how- 
ever, that they’re virtually certain 
they won't be able to take a unified 
stand on every point. 

Disagreement among industry rep- 
resentatives over an appropriate sub- 
stitute bill also could diminish 
chances for quick Taft-Hartley re- 
peal. 

Congressional leaders say they 
want repeal and passage of a sub- 
stitute to take place at the same 
time. 

As matters now stand the AFL and 
CIO have decided not to settle for 
anything less than re-enactment of 
the Wagner Act. Officials of the two 
groups insist they won't settle for a 
new measure. They may have to 
change their tactics, however, as the 
fight develops on capitol hill. 


Will Continue Fighting Law 


Meanwhile organized labor is plan- 
ning its strategy for the period while 
the Taft-Hartley law remains in ef- 
fect. Officials of the CIO and AFL 
say they'll fight pending Taft-Hart- 
ley cases all the way to the Supreme 
Court and continue to instigate new 
test cases. 

When employers sue unions for 
strike damages under the Taft-Hart- 
ley Act, CIO lawyers say they'll ad- 
vise unions to continue their walk- 
outs until the companies withdraw 
their suits. They learned that this 
is an effective device during the Cal- 
ifornia oil strike, though the CIO 
did not fare so well on the whole. 


NLRB Dismisses Union 


Complaint on Texaco 


By NPN Staff Writers 

National Labor Relations Board 
Dec. 6 dismissed complaint against 
The Texas Co., Salem, Ill., and made 
several important rulings on em- 
ployers’ rights under the Taft-Hart- 
ley Act. Here is what the board 
said: 

(1) The Texas Co.’s representatives 
were within their legal rights when 
they advised certain employes that 
they did not have to join Interna- 
tional Union of Operating Engineers 
(AFL) Local 553 for a year and that 
G. I. bill of rights so provided. 

These statements were mere ex- 
pressions of opinion. They did not 
constitute coercion and _ therefore 
were privileged under constitutional 
guarantee of freedom of speech. 

(2) Company did not discharge 
workers because of their union mem- 
bership. Discharges were warranted 
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on grounds that their work was un- 
satisfactory. 

(3) A warning to stop union so- 
licitation on cOmpany time was not 
interference with union activities. 

(4) The Texas Co. had right to 
ask a foreman to report instances 
of union solicitation on company 
time. 

(5) Assignment of work in field 
roustabout gang after a strike was 
not made on basis which resulted in 
discrimination against union mem- 
bers. “We find no convincing evi- 
dence of such discrimination.” 

Other NLRB decisions involving 
oil company labor problems included: 

Ordered election at Whiting plant 
of Indiana Standard to determine 
whether nurses employed there want 
to continue to be represented by Cen- 
tral States Petroleum Union, Local 
100 (Ind.). 

OWIU lost an election to determine 
its right to bargain for production 
and maintenance employes of Conti- 
nental Oil’s natural gasoline and gas 
plant at Lance Creek, Wyo. 


Oil Co-Ops Expanded 
In '47, Earnings Off 


NPN News Bureau 
WASHINGTON — Consumer co- 
operative petroleum associations con- 
tinued to grow during 1947 but not 
at the rapid rates of the four previ- 
ous years and their earnings actually 
decreased, according to an article in 
the monthly labor review published 
by the Labor Department. 


The article, based on a sample 
study conducted by Bureau of Labor 
Statistics, estimated that 1,400 petro- 
leum co-ops with 925,000 members 
handled business amounting to $320 
million last year. This meant a 9.6% 
increase in membership during the 
year. It compared with the higher 
percentage membership increases of 
10.8% in 1946, 11.4% in 1945, 
14.1% in 1944 and 23.9% in 1943, 
the study showed. 


Earnings, however, averaged 7.9% 


Six Largest Oil Corporations Control 62% 
Of Petroleum Refiners’ Assets, FTC Told 


NPN News Bureau 
WASHINGTON—tThe six largest 
U. S. oil corporations controlled 62% 
of the total assets at the end of 1947 
of all American petroleum companies 
having refining facilities, a new eco- 
nomic “concentration” study by Fed- 
eral Trade Commission economists 
asserts. 

Of these six, the four largest owned 
49% of the total refining industry 
assets. 

Assets held by the six corpora- 
tions was put at $8,477,000,000 while 
assets of the four largest was fixed 
at $6,671,000,000. Total assets of oil 
corporations with refining facilities 
was listed at $13,649,000,000. 

Grouped together as the four larg- 
est corporations were The Texas Co., 
Socony-Vacuum, Indiana Standard 
and Jersey Standard. California 
Standard and Gulf were added to 
make up FTC’s list of the six largest 
corporations. 

The study was prepared by Dr. 
John Blair, assistant chief econo- 
mist for FTC, for the use of House 
Small Business (Ploeser) Committee 
in its monopoly investigation. 

Dr. Blair explained that in figur- 
ing total assets for corporations with 
refining facilities he also included 
assets held by these companies in 
other fields of the industry, such as 
drilling, production, transportation 
and marketing. 

However, he said assets of compa- 
nies which are _ strictly producers, 
transporters or marketers were not 
considered. 

The FTC study was submitted to 


the House Committee in the form of 
a “Condensed Balance Sheet’ for 
1947, as follows: 


Six Four 
Largest Largest 
Corpora- Corpora- Industry 
tions tions Total 
Millions Millions Millions 
of of ef 
Liabilities Dollars % Dollars % Dollars 
Bank loans pay- 
able within 1 yr. 2 5 2 5 38 


Other notes and 
accounts pay- 
able . 


Aman &s 608 56 511 47 1,077 
Federal income 


taxes accrued 229 51 180 40 446 
Other current lia- 

a errr 222 62 144 40 360 
Total current lia- 


_ 
~] 


bilities 55 837 44 1,920 


Long-term debt & 

other liabilities 942 59 710 44 1,595 
Stockholders’ 

equity ........ 6,472 64 5,123 50 10,135 


Total liabilities 8,477 62 6,671 49 13,649 


Heyser Field Operators 
Win Gas Flaring Case 


Special to NPN 

AUSTIN, Tex. — Operators in Hey- 
ser oil field last week won a per- 
manent injunction to halt enforce- 
ment of a Texas Railroad Commis- 
sion order prohibiting gas flaring 
(see NPN Dec. 1, p. 13). Dec. 3, a 
day after the injunction was granted, 
Atty. Gen. Price Daniel of Texas 
said he would appeal the district 
court action. 

Heyser field operators won the in- 
junction pleading that it would take 
until April 1 to complete a gather- 
ing system and gasoline plant now 
under construction. 





on total business during 1947, to 
slump from 1946 average of 10%. 
The 1947 figure compared favorably 
with earnings of general retail co- 
operatives that year which had aver- 
age earnings of only 4.1%. 


Report also showed that losses for 
the oil groups dropped to 2.5% of 
total business in 1947 from 5% in 
1946. 


Of oil co-operatives studied, 26.3% 
showed an increase in their volume 
of business last year. This com- 
pared with a rise of 10.7% in 1945 
and 27.9% in 1946. 


Though the increases in member- 
ship and volume of business for the 
petroleum groups were smaller than 
in the retail co-operative stores, the 
oil co-ops had better operating re- 
sults, according to the survey. 


Patronage refunds in the petroleum 
groups last year were the highest in 
the consumer co-op field, BLS said. 
For petroleum they averaged 5.5% of 
sales, compared with only 3.5% for 
store associations and 4.5% for serv- 
ice groups. 


The average petroleum co-op made 
total sales of $252,880 in 1947, BLS 
estimated. This was $114,135 below 
the corresponding figure of $367,015 
for the average general retail co-op 


State Contends Retailer 
Group Controlled Prices 


Special to NPN 

MILWAUKEE — Circuit Judge 

Charles L. Aarons has taken under 

advisement state’s price fixing suit 

against Retail Gasoline Dealers Assn 
of Milwaukee. 


Leonard Bessman, assistant attor- 
ney general, in his closing argument, 
contended that the _ association, 
through notices and suggestions sent 
to dealers by its secretary, Louis 
Faber, controlled the retail price of 
petroleum products in Milwaukee 
County. As proof of this, he pointed 
to a survey, which, he said, showed 
that 70% of the stations were charg- 
ing the same prices as recommended 
by the association. 


John McBride, attorney for the as- 
sociation, denied that there ever was 
a conspiracy to fix prices, or a meet- 
ing of association members at which 
prices were discussed. He said that 
Faber, in sending his notices and sug- 
gestions to dealers, merely was per- 
forming normal and legitimate trade 
association activities. 


The suit seeks to dissolve the as- 
sociation, to impose a $5,000 fine 
against it and each of its officers, 
and to obtain a permanent injunction 
prohibiting the association from en- 
gaging in the alleged practices in 
the future. 
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How ‘Small Oil Companies’ Can Organize and Save 
The ‘Big Ones’ and the Industry from Bureaucracy 


T looks as if the major oil companies are in for a 

pretty good overhauling as to whether their “big- 
ness” and profits are a detriment to the country and to 
their competitors and if so, what can be done about it. 

A report on this subject has just been made to the 
Federal Trade Commission by its staff as the Joint 
Congressional Economic Committee begins hearings with 
oil companies, and others, as to “big” profits and all 
other forms of “bigness’’ and their effect en the country. 

“Bigness” as an alleged evil in business, is not new. 
It has been the subject of discussions by politicians seek- 
ing more votes and power over the economic system, 
for many years. Of late, the discussions, in view of the 
large number of votes which can be corralled by strong 
and unsupported statements, have given the word “big- 
ness’’—in many cases—synonymity with “monopoly”, a 
word which has been applied to: (1) the entire oil in- 
dustry and (2) to all of the major companies, and (3) 
to each of the major oil companies, these last few years. 

In spite of the growing frequency with which these 
two words—‘monopoly” and “bigness’’——have been used 
as to many American corporations, including oil com- 
panies, it is surprising that practically none of the 
companies so designated have stepped out before the 
public and said, in substance: 

“Yes, we are big and we mean big. But here is 
why we are big and here is what this bigness has 
done for you, the consumer, and for our now several 
hundreds of thousands of employes; here is what our 
bigness has done in creating better paying jobs for 
the many technical and scientific men we employ, 
and here is what it has done with our big purchases 
from other industries and here are the new gadgets 
it has made for the public and here are the greater 
taxes it has paid, none of which—at least as we now 
know the world—could have come about without 
our bigness.” 

It was the “bigness” of American business that won 
the war, bigger “bigness’’ than that of Germany’s. It 
was the “bigness” of American business that made the 
excellent cheap cars, their tires, their fuel and hundreds 
of other things that make for greater comfort and ease 
of the American people. The benefits of that “bigness” 
are in evidence everywhere and all the time, and yet it 
seems to be so little understood that the politically- 
minded and the bureaucrats are continually hammering 
at it and making all kinds of charges and seemingly 
getting away with their falsehoods. 

This last Truman campaign, as was its Roosevelt 
predecessors, was against ‘‘monopoly” and “bigness” and 
“Wall Street” as meaning all of these. Yet what did 
these candidates ever contribute by their own ingenuity 
or skill to lower costs of anything ? 

The “bigness” of the oil industry’s big companies, as 
it comes under further and undoubtedly more biased 
scrutiny, is a distinct liability to all the rest of the in- 
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dustry unless the chief “big” oil companies do a whole 
lot better job of selling themselves, their virtues, their 
skills and the benefits they have given to the people 
of the U. S. and to the world. 


Rules Will Hit Small Companies Too 


Whatever regulations are imposed upon the “big” 
companies because of their “bigness’’ will affect the 
other and smaller companies—-even down to the smallest 
because, in the long run, as we have seen in two wars, 
the large units of an industry cannot be controlled or 
directed without including the smaller units; and the 
smaller units under any government direction, cannot 
exist unless the government officials see that the big 
units’ operation is such as to insure the life of the smaller 
units, assuming that these officials want such competi- 
tion. Then government officials will have to see that 
money is provided for research, expansion and for de- 
velopment of all kinds, money which heretofore has 
come from “bigness.” Obviously when government of- 
ficials provide such funds—either by letting these “big” 
companies continue “big” or get “bigger’’, or by hand- 
ing out the money from the country’s treasury——the 
government will very much be “in business” and there 
won't be any “end of the war” to automatically take 
it out of business. 

Up to the present, business men in general have looked 
upon the problem of “bigness’’ as being that of the “big” 
companies thus accused, and the office holders who make 
political capital of their “bigness.” But the point may 
well be raised today if the time has not come—at least 
in the oil industry—when all the other oil units should 
also study the problem of their “big’’ competitors, not 
only to see if they have grown to be the menace pub- 
lic officials say but to see if the “big’’ ones are doing 
the job they should do in their own protection, and es- 
pecially in the protection of the rest of the oil industry; 
and to see if the smaller companies in turn are doing 
their job to better understand and explain “bigness.” 

Such a study would not necessarily mean, by any 
means, renewed attacks upon the major oil companies’ 
“bigness.”” Nor would it necessarily mean that the rest 
of the industry would blindly come to the assistance of 
these majors. But it would mean that the rest of the 


, industry would survey what most obviously is a seriously 


threatening danger—a danger that can put many mil- 
lion stockholders and employes under bureaucracy, to 
put it mildly. 

From this study these innocent bystanders in the in- 
dustry could recommend changes in any major policies 
they thought advisable. They undoubtedly would rec- 
ommend more education of the public as to why there 
is necessarily “bigness” in oil. This rest of the industry 
would also, undoubtedly, point out that successfully to 
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repel the encroachments of government on the industry 
on account of the “bigness’”’ of a few companies, the rest 
of the industry will have to fight to protect itself, and 
that such fighting would obviously be of aid to the “big” 
majors and for that aid the rest of the industry thinks 
it is entitled to advise, at least, about a situation which 
seems to jeopardize everyone. 

By the “rest of the industry—the smaller units’’—we 
do not mean just retail dealers, nor jobbers, nor stripper 
well producers, but we mean all of the 33,994 compa- 
nies and individual operators in all branches of the in- 
dustry that are left after deducting the six ‘‘big’’ com- 
panies now singled out by the Federal Trade Commis- 
sion, from the API’s count of 34,000 oil units active in 
the industry. Probably by the time the commission and 
Congress get into the matter the number will be raised 
from six to 382, which last we believe was the figure 
set by the Department of Justice for all alleged male- 
factors in its “Mother Hubbard” suit of a half dozen 
years ago. 


Benefits of Bigness Need Explaining 


The chief recommendation the rest of the industry 
could well make to the “big’’ majors is to get out and 
do an intelligent and aggressive job of telling why they 
are big, what they do with that “bigness” that cannot 
be done with “smallness”, how they are owned by the 
average man down in the street and out in the country. 

While several companies have made good stabs at 
this, only a couple—-and they are the “smaller” ones 
have done a really good job. These “big’’ companies 
have not yet launched a campaign that will in any way 
come near making the several million—our rough es- 
timate—-oil company stockholders and owners, stand out 
and proclaim themselves proudly before the public as 
oil stockholders. No one has yet, of all big companies in 
all lines of business, even started an effective campaign 
to make everybody's stockholders and the general pub- 
lic see that American industry is just about as univer- 
sally owned as it can be by the average American citi- 
zen, short of socialism or communism. 

American business will be bullied around by the re- 
formers, the Communists, the bureaucrats and the poli- 
ticians until the millions of owners of American business 
get out in the middle of the street and unitedly yell, 
“You stop kicking my business around.’ That man down 
in Cambridge, Mass., had the right idea when a few 
years ago, he started the Tool Owners Union, on the 
ground that the stockholders of business had been 
pushed about so much by. labor unions and others that 
it was high time for the owners of the tools to get to- 
gether and put up a fight to see that they get fair 





rental for their tools, plants, factories, etc., before the 
labor union members and the rest of the world are per- 
mitted to use them. 

To start this organizing of the rest of the oil industry 
to protect itself, NPN suggests that the Independent Pe- 
troleum Assn. of America give due consideration to this 
idea. The IPAA is the largest Independent oil associa- 
tion in the country with the largest staff and with suf- 
ficient funds to do a good job on whatever it tackles. It 
has demonstrated many times its ability to analyze a 
situation correctly and its courage in tackling the job 
and doing it effectively. Above all, its membership is not 
only competent and financially strong, but it has always 
taken an active part in the association’s activities, more 
than the membership of most other industry associations. 

The IPAA could call a meeting of the presidents of 
all the active Independent oil associations. Several quali- 
fied oil men could present to the meeting the political 
problems before the industry. There could be discussion 
from the floor with the chairman seeing to it that the 
discussion was constructive and without political rant- 
ing. A committee, or several, could be formed to con- 
sult with the “big’’ majors and see what they plan to 
do to protect themselves and the rest of the industry 
that would be innocently engulfed in any regulations. 

That committee would then report back to the meet- 
ing of the presidents of all the other associations in- 
terested who would decide whether they wished to pre- 
sent further ideas and suggestions to the “big’’ majors 
to protect the interests of the bulk of the oil companies 
and individuals in the oil industry or what other plans 
might meet the industry’s needs. 

If the “six” or maybe 32, major oil companies want 
to avoid being stuck on the accusing finger of govern- 
ment as representing ‘‘monopoly”, they should heartily 
welcome the advice and suggestions of such a group as 
can be gotten together by the IPAA of the other Inde- 
pendent associations. They can show the government 
and its interrogatory committees, that the oil industry 
could not be anywhere near as big, nor serve the pub- 
lic as well as it has, if it did not have many “big” oil 
companies with ‘good profits’ and some 33,000 or so 
INDEPENDENT companies who, all told, do half the 
industry’s business or more. 

The WHOLE oil industry should settle its differences 
and fight its greatest foe—bureaucracy and totalitarianism. 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, 1213 W. 3rd St., Cleveland 13, Ohio. 











Two More Reserve Units the reserve components will meet 


on, Pa. Purchase price was not dis- 








Activated at Sun Oil 


Special to NPN 
PHILADELPHIA Two addition- 
al Army Reserve units—the 701st 
Engineers Petroleum Distribution 
Company and the 942nd Quartermas- 
ter Petroleum Products Laboratory 
were activated at ceremonies Dec. 7 
at Sun Oil’s Marcus Hook refinery, 
making a total of three now in train- 
ing under Sun sponsorship. Four more 
will be added shortly. 
Under the program, members of 
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twice a month for specialized train- 
ing that will enable them to move 
into the field as a unit in the event 
of war. 


Oil Man Buys Steel Plant 


HOUSTON Glenn McCarthy, 
Houston oil man, has completed 
purchase, in conjunction with Inter- 
national Rolling Mills Production 
Corp., of the steel tube mill of De- 
troit Tube & Steel Co., Detroit, a 
subsidiary of Sharon Steel Co., Shar- 


closed. 


Pressure of tight steel allocations 
prompted deal, Mr. McCarthy said 
New company, which is to be known 
as the McCarthy International Tube 
Corp., will manufacture steel pipe 
from 0.5 to 5.5 inches in diameter to 
meet immediate oil field needs. 


Officers of the new corporation in 
clude McCarthy as president and Lou 
Roberts of International Rolling Mill: 
and G. M. McGranahan, a McCarthy 
associate, as vice presidents. 
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Out of these spinning wheels 
comes quite a yarn! 


THERE'S A REAL STORY being spun on the thou- 
sands of miles of roads that connect thousands 
of refineries, bulk stations and filling stations. 


One of the chapters goes like this: 


A company learns its “pipelines on wheels” 
operate more efficiently when trucks are spe- 
cialized for the job. They get the right truck 
for oil transport from International’s 22 basic 
models, 1,000 different truck combinations, 
gross weight ratings from 4,400 to 90,000 
pounds. Happy ending. 


Another chapter goes like this: 


A company learns it saves time and money 


when there’s a real truck service set-up to turn 
to for maintenance requirements. They learn 
that because they have Internationals... and 
International offers the nation’s largest exclu- 
sive truck service organization. Happy ending. 


There are other chapters on rugged stamina, 
on low-cost operation, on all the factors that 
go into modern, efficient trucking of oil from 
field to user. The best way to get the part of 
the story you’re most interested in is to see 
your nearest International Dealer or Branch. 


You'll save by doing that soon! me 


Tune in James Melton and “Harvest of Stars,” pe 
CBS, Wednesday evenings 
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MOTOR TRUCK DIVISION * INTERNATIONAL HARVESTER COMPANY * CHICAGO 
December 8, 1948 





21 











THE TP CHIEF JOINS 
THE MOHAWK TRIBE 





Designed for sure traction in snow 
and slush, the Mohawk T P Chief 


enables alert dealers to “pep up”’ 


their profits during winter weather. 


THE MOHAWK RUBBER COMPANY 
AKRON 5, OHIO 


MOHAWK. 


¥ 
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T P Chief tires 
are available in 
popular conven- 
tional and low pres- 
sure sizes. 
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Survey Indicates ‘No Smoking’ Rule 
Violated in About 25% of Stations 


By NPN Staff Writer 


The extra fire hazard presented 
by the self-serve stations on the 
West Coast has brought the whole 
subject of smoking at service stations 
into new prominence. Self-serve sta- 
tions are prohibited by law in a 
number of states, because of the fire 
risk involved. It is recognized by 
most fire codes that any place where 
gasoline is handled is a place where 
a high degree of care should be exer- 
cised, and a place where smoking 
should be outlawed. 

But in practice the long, safe rec- 
ord of service stations in general has 
dulled any sense of danger which 
might be felt by members of the mo- 
toring public patronizing service sta- 
tions. In a quick survey of smoking 
customs as they now exist among 
service stations and their patrons 
across the country, NATIONAL PETRO- 
LEUM NEWS found that in 25% of 
the cases, when a gasoline tank is be- 
ing filled, someone—either the custo- 
mer, the attendant or a bystander— 
is smoking. 

It is some credit to the petroleum 
marketing industry that it is a rare 
thing to find an attendant smoking 
while filling a tank. In almost all 
cases it is the customer who is the 
offender. 


Dealers Fear Loss of Customers 


The attitude of station operators 
is best expressed by these comments 
from a lessee dealer: “What are you 
going to do when one of your best 
customers drives up puffing a cigar 
—make him put it out and thereby 
lose a lucrative customer or let him 
go ahead and smoke it?” He says 
that his customers are “perpetual of- 
fenders” and that he knows of no 
tactful way to tell them to cease, 
except when they get near a gaso- 
line hose. 

There are apparently many dealers 
who believe that they cannot hope 
to stop customers smoking in their 
cars, or for that matter anywhere 
on the driveway. Typical of this 
attitude is the comment of one dealer 
who has had first hand experience 
with fire from gasoline fumes. Al- 
though his station once experienced 
a fire which occurred while a trans- 
port was unloading (cause undeter- 
mined), he has instructed his em- 
ployes not to interfere with customers 
who smoke unless they attempt to 
“light up’ while gasoline is being 
pumped. 

In some stations it is not at all 
uncommon for the dealer and his em- 
Ployes to smoke inside the building. 
These conditions have been observed 
also in stations run by salaried per- 
sonnel of large oil companies, even 
though safety rules of marketing com- 
panies prohibit smoking at stations. 
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In fact, in a number of stations the 
idea has grown up that the only dan- 
ger zone is close to the gasoline pump 
while the gasoline is actually flow- 
ing. 

Needless to say, the attitude of oil 
marketers both major and Independ- 
ent is emphatically opposed to the 
lenient treatment of smoking custo- 
mers. If they could bring it about, 
they would not hestitate to enforce 
ano smoking policy on customers. 

Typical of action being taken by 
oil marketers to combat the recurring 
wave of indifference to fire danger 
through smoking is the current issue 
of the Magnolia Petroleum Co.'s deal- 
er magazine, Magnoliagram. The 
back page is given over to a strongly 
worded warning to service station 
operators under the headline “Cheap 
Ticket to Eternity” (see reproduction 
at right). 


Copy calls attention to the NO 
SMOKING sign which should be on 
every driveway, and asserts that 
every Magnolia dealer should see that 
this sign means what it sdys and is 
obeyed. 

“Gasoline has a very funny way of 
sending up vapors,” the copy goes 
on, “These vapors mean _ business. 
They are the reason why a gasoline 
engine has explosions in the cylinder 
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head to create power to make the 
vehicle move. Gasoline vapors are 
not the least bit particular—they 
would just as soon ignite and explode 
in a gasoline engine or anywhere 
else. 

“You can bet that when these 
molecules of hydrocarbons mix with 
air and start looking for some place 
to ‘go off’ they dont’ bother to check 
up on whether the spark comes from 
a bona fide spark plug or a careless 
cigar or cigarette. In case of the 
latter pair of igniters, power changes 
to tragedy and anyone who unfor- 
tunately happens to be around takes 
the consequences. 

“Too frequently these days drive- 
way salesmen, dealers and customers 
forget that gasoline vapors have these 
careless and indifferent tendencies 
as Well as an inclination to blow them 
to Kingdom Come—and carelessly 
light and smoke a cigar or cigarette 
in the danger zone on the driveway 
and near the gasoline pumps. 

“The fellow who tells anyone, deal- 
er or customer, to stop smoking near 
gasoline and sees that it’s stopped 
should get a medal just as if he had 
saved a person from drowning or 
prevented a serious accident by quick 
thinking.” 

The page is illustrated with a strik- 
ing artist’s drawing of a skull, done 
in red, with a lighted cigar and a 
lighted cigarette crossed beneath it 
Across the bottom of the page in 
large red letters is the phrase: 
“DON’T SMOKE AROUND GASO- 
LINE!” 











MAGNOLIA PETROLEUM COMPANY 
‘ Defias Treas 


4 ' 
- fee the exctestes bemet: of the independent 

2 two Fron Magectio Denier, they empleres and the | 
cmplere of the Company exgaget i the 

by queck mer Beting of Mom! Femterts i 











Dont Cian Arctai’ : 


_ GASOLINE! 





23 





New Station at Old Site Produces 
Tenfold Increase in Gallonage 


Large Areas of Glass Provide Good Visibility 
From Inside and Outside; Building Is Concrete 


“COMPRESSORS —_—| 


HOT STORAGE 
WATER 


a 


SALES 
COLD AIR 


TUNNEL AND 
(HF OFFICE 


~ CANOPY 


AIR AND WATER WELLS 
% 


DRINKING 
FOUNTAIN 


Floor plan of station built by Alfred M. Balsiger, The Dalles, Ore. 


THE DALLES, Ore. — A new Tex- 
aco service station opened here recent- 
ly was designed by an ex-oil man part- 


ly from ideas published in NATIONAL 


PETROLEUM NEWS. The owner of the 
station property, Alfred M. Balsiger, 
formerly a commission agent, credits 
especially a review of modern sta- 
tion designs which appeared in NPN 
March 26, 1947. 


The station replaces one which was 
greatly outdated, and doing only 
around 2,500 gals. per month. The 
lessee operator now in the new station 
is getting better than 20,000 gals. a 
month, with a three-man crew in a 
town of 8,000 population. 


The building is steel reinforced 
concrete, size over all 28 ft. x 55 ft. 
Taking advantage of a corner loca- 
tion the large display room has wide 
glass areas on two sides. Both rest- 
room entrances are from the inside. 


Underground storage consists of 
three 4,000 gal. tanks for gasoline 
and one 275 gal. tank for waste oil. 
Drain oil from the lube room con- 
tainers is fed into this tank through 
a 2-in. line. An operator of a local 
tourist camp removes the waste oil 
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from the tank with his own small 
electric pump, and uses it for oiling 
his camp driveways. Tank vents are 
un inside the front wall, projecting 
a short distance above it. 


Oil-Fired Hot Air Heat 


All electric outlets are poured in 
the walls for flush mounting. Heat is 
provided by an oil-fired forced warm 
air system with one outlet above the 
storage room door and one in the dis- 
play room floor, in addition to ceiling 
registers in the restrooms. A cold air 
return consists of a flue under the 
display room floor from the outside 
wall. 


The canopy over the display room 
windows is sloped to drain into the 
waste line from the drinking fountain. 
Lube room has three cold water and 
two hot water outlets. A sink is pro- 
vided in the service department so 
that lube room workers can wash up 
without going into the restroom. 
Lube bay floors are well sloped so 
as to drain easily into two floor out- 
lets. The display room floor is 4-in, 
higher than the floor of the service 
area. 


Interior lighting by fluorescent 


tubes, plus large floodlights for the 
driveway area tend to give the sta- 
tion good nighttime drawing power. 


Restroom Entrances Inside 


Mr. Balsiger put both restroom en- 
trances inside because he believes that 
is where customers want them. It 
helps to restrict them for the use of 
customers only, and it eliminates 
hunting up an attendant to get a key, 
he says. In addition he thinks there 
is a definite advantage in having 
them open off a good display room, 
because there are always times when 
restrooms are in use and customers 
have to wait. He thinks they should 
wait inside, and have a chance to 
logk over merchandise displayed for 
sale. 


New Jersey Jobber Shifts 
From Richfield to Gulf 


Special to NPN 
WALLINGTON, N. J.—Phillips Oil 
Co. here, operator of 170 retail gaso- 
line stations and a fuel oil distribu- 
tor, has switched supply connections 
from Richfield to Gulf and is now 
marketing under the latter brand. 
Company stations are in three north- 
ern New Jersey counties—Passaic, 
Bergen and Essex. 


Phillips will also handle the Gulf 
TBA line, where formerly it sold 
Firestone products. 


Prior to the change, Phillips had 
been a Richfield distributor for 19 
years. 


Deaths 


G. Gordon Brownell, 64, manager 
of the tax department of Cities Serv- 
ice died Nov. 30 at his home in West- 
field, N. J. He had been with the com- 
pany since 1910 and had been man- 
ager of the tax department since 1917. 

Mr. Brownell was a native of 
Prince Edward Island, Canada, and 
a graduate of the University of Den- 
ver, Colo. Before joining Cities Serv- 
ice he was associated with Denver 
Gas and Electric for six years. He 
was a member of the Doherty Men’s 
Fraternity, a company group; the 
Commerce and Industry Assn.; and 
the National Tax Assn. 





« * * 


Wesley R. Thompson, 55, president 
of Thompson's Service Stations, Ltd., 
petroleum distributor of Petrolia, 
Ontario, Canada, died after a lengthy 
illness. Company had been incorpo- 
rated since 1935. 


* * * 


Frederick J. Barnes, 85, vice presi- 
dent and treasurer of the New York 
& New Jersey Lubricant Co., New 
York, died Nov. 21 at his New York 
home. A native of Hartford, Conn., 
he was in the silk and tobacco in- 
dustries before joining New York & 
New Jersey Lubricant in 1906. 
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Black, Sivalls & Bryson 
Sees the Job Through to the Finish! 
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"Up she goes’’ in short order, as the Black, Sivalls Tank installation. Day or night, rain or shine, skilled service on oil field equipment. BS&B branche 
& Bryson erection crew completes another Bolted Steel these skilled workers are available for experienced, ave located near every producing oil field. 


When something happens, it happens in a hurry in the oil business. Steps 
must be taken quickly . . . and correctly . . . when a well comes in. That’s why 
oil men depend on the Black, Sivalls & Bryson branch close by every pro- 
ducing field. 

BS&B tank erection crews are frequently called upon to do an installation 


job from grading and setting the concrete foundation through the bolting and Company Erection Crews 


sealing of the staves and connecting the pipe—all in twenty-four hours. 


BS&B renders this service to its oil field customers at no material profit Complete Each Installation 


just another means of building and preserving customer good will. 


Among the BS&8B products quickly available at any of the BS&B plants and branches Insuring Efficient Operation 


are Flow Treaters @ Chemica! Feeders @ Indirect Heaters @ Bolted Steel Tanks @ Blow Cases 
@ Domestic Propane Systems @ Foundry Flasks @ Safwalk Loading Racks, Walkways and 
Loading Docks @ Oil and Gas Separators @ Vent Valves @ Welded Steel Tanks @ Gas and 
Oil Valves @ Wood Tanks @ Oil Meters @ Bulk and Truck Propane Tanks @ Gas Scrubbers 
and many others. 


These units form Black, Sivalls & Bryson. Executive Offices: POWER AND LIGHT BUILDING, KANSAS CITY 6, MissouRt. Steel Plants: KANSAS CITY, MISSOURI 
OKLAHOMA CITY, OKLAHOMA: CASPER, WYOMING; CALGARY, ALBERTA. Wood Tank Plants: ELLINWOOD, KANSAS; BLACKWELL, OKLAHOMA; OKLAHOMA 
CITY, OKLAHOMA; BORGER, TEXAS; ODESSA, TEXAS; CASPER, WYOMING Branche Ss: CRAIG, COLORADO; RANGELY, COLORADO; CARMI, ILLINOIS; SALEM, ILLINOIS 
ELLINWOOD, KANSAS; HAYS, KANSAS; MC PHERSON, KANSAS; LAFAYETTE, LOUISIANA; SHREVEPORT, LOUISIANA; MT PLEASANT MICHIGAN BROOKHAVEN MIS 
SISSIPP1; CUT BANK, MONTANA; HOBBS, NEW MEXICO; BLACKWELL, OKLAHOMA, DRUMRIGHT, OKLAHOMA, DUNCAN. OKLAHOMA; OKLAHOMA CITY, OKLAHOMA 
SEMINOLE, OKLAHOMA, ALICE, TEXAS BIG SPRING TEXAS: BORGER, TEXAS; GRAHAM, TEXAS; HOUSTON, TEXAS; KILGORE, TEXAS; LUBBOCK, TEXAS; NOCONA 
TEXAS; ODESSA, TEXAS; CASPER, WYOMING; POWELL, WYOMING; CALGARY, ALBERTA. S¢ les Offices: LOS ANGELES, CALIFORNIA; GREAT BEND, KANSAS; WICHITA 
KANSAS; SHREVEPORT, LOUISIANA; KANSAS CITY MISSOURI; CUT BANK, MONTANA; NEW YORK CITY NEW YORK; OKLAHOMA CITY OKLAHOMA TULSA, OKLA 
HOMA;: FT. WORTH, TEXAS; HOUSTON, TEXAS; ODESSA, TEXAS; CASPER, WYOMING, CALGARY ALBERTA I reign Sales NEW YORK CITY, NEW YORK; STOCKHOLM 
SWEDEN; BUENOS AIRES, ARGENTINA; MONTREAL, QUEBEC 











83% of Oil Jobbers Now Handle Tires 


Growth of TBA Merchandising by Independent Marketers 
Reflected in Survey; Many Add Lines in Postwar Years 


By NPN Staff Writers 


Tires are handled by 83% of the 
Independent gasoline jobbers with 
73% of them handling batteries, 68% 
accessories, 80% nonpermanent and 
72% permanent antifreeze, a survey 
by NATIONAL PETROLEUM NEWS shows. 

On the two principal items, tires 
and batteries, it is possible to make a 
comparison with similar figures col- 
lected by NATIONAL PETROLEUM NEWS 
in 1940. At that time only 62% of 
the gasoline jobbers handled tires, 
and only 51% sold batteries. 


Gains During Past Year 


During the past year distribution 
of tires was started by 16% of the 
660 respondents, 14% added batteries 
and 13% accessories, but less than 
1% were able to add permanent or 
nonpermanent antifreeze during the 
year. 

Over an 8-year interval the num- 
ber of jobbers adding a tire line rose 
from 62% to 83%, an increase of 
21 percentage points. But most of 
this increase is comparatively recent. 
A similar change took place in bat- 
tery distribution, the rate of increase 
being almost exactly the same. 


35% Buy from Manufacturer 


Of those now handling tires, 35% 
buy all of their tires directly from 
the manufacturer. On batteries this 
percentage is 31, on accessories it 


is 15, on nonpermanent antifreeze 18 
and permanent antifreeze 10. 


(Of significance in connection with 
this survey is a report of a 22% in- 
crease for 1947 over 1946 in tire 
sales by oil company outlets made 
by Dr. Warren W. Leigh, University 
of Akron, which appeared in Na- 
TIONAL PETROLEUM NEWS Dec. 1, p. 
26). 


Oil jobbers east of the Rockies have 
gone further than those west of the 
Rockies in distribution of TBA, the 
survey shows. In two areas one 
along the East Coast and the other 
in the Midwest—nearly 90% of the 
jobbers answering in the survey said 
that they now are distributing tires. 

While more than one third (35%) 
of the jobbers buy tires directly from 


the manufacturer, an even larger per- 
centage (38%) buys tires from the 
gasoline supplier. 


Now Buys Direct 


From a Midwestern state came one 
interesting comment about tires. A 
jobber who owns several high gal- 
lonage service stations said that tire 
manufacturers previously had scorned 
his attempts to buy directly from 
them, but that this situation changed 
this year and, following a solicitation 
by the manufacturer, he put in a 
well-known brand of tires. 

On batteries, 70% of the oil job- 
bers report that they buy either direct 
from the manufacturer or through 
their gasoline suppliers. 

Forty-seven per cent of the oil 


TABLE 1 
Summary of Jobbers Handling TBA and Antifreeze 


Tires 
Total replies . , . 660 
Handle products , 83% 
Sources bought from exclusively: 
Manufacturer , baa 35% 
Gasoline supplier .. 38% 
Large distributor ..... , 9% 
Small, local distributor . . 1.5% 
Sources bought from partly: 
Manufacturer ; 12 
Gasoline supplier . 15% 
Large distributor as 7 6% 
Small, local distributor....... 1% 


Non- 

Permanent permanent 

Batteries Accessories Antifreeze Antifreeze 
660 631 631 631 
73% 68 © 72% SO % 
31% 15% 10% 18% 
39% 32% 46° 43% 
12% 13% 18% 14% 
‘ 10° 7% 4° 
9% 15% 13% 8% 
12% 21% 11% 18% 
So 19% 10% 10% 
3% 13% 7% &% 





Regions 
New England (Connecticut, Maine, Massa- 
chusetts, New Hampshire, [Iithode Island, 
Vermont) 
Totals 


Other Northeast (Delaware, D. C., Mary- 
land, New Jersey, New York, Pennsylvania 
West Virginia, Virginia) 

 htoeerianave és oeecsoceee 
Southeast (Florida, Georgia, North and 
South Carolina) 

PD ine sd he:0as 06 0404 6-6 Tree TTT S 
M‘idwest—East of Miss. R. 
(Illinois, Indiana, Kentucky 
Ohio, Tennessee, Wisconsin) 

\..  MererrrrrTrer ‘ 
Midwest—-West of Miss. R 
(lowa, Kansas, Minnesota, Missouri, Ne- 
braska, Oklahoma, North and South Da- 
kota) 

Totals . e ‘ , ba — 
Southcentral (Alabama, Arkansas, Louisi- 
ana, Mississippi, Texas, New Mexico) 

Totals - re ; P 
Rocky Mountain (Colorado, Idaho, Mon- 
tana, Utah, Wyoming) 

Totals cane ae Wks we , feeean 
Western (Arizona, California, Nevada, Ore- 
gon, Washington) 

Totals ‘ 

Total U. S. 


Michigan 








Table 2—Breakdown on Jobbers Handling Tires 


Sources from which TIRES are purchased* 
These jobbers purchase total supply 
of tires from only one of 
sources listed below. 
Gasoline Percentage 


jobber handling Manu- Gasoline Large 
replies tires facturer supplier dist. 
31 77% 13 54 17 
132 88% 35% 42% 10% 
72 83% 33° 42 10% 
189 82% 35% 34% &% 
145 87% 36% 31% 8% 
59 78 37 416% 9% 
18 83% 17% 27 6% 
14 64% 33% 45% 22% 
660 83% 35% 38 % 9% 


* Total of eight percentage columns exceeds 100% because of multiple answers in last four columns 


Local Manu- Gasoline Large local 
dist. facturer supplier dist. dist. 
0 12% 13% 7 0 
2% 7% 11° 4 1% 
0 14% 13% 2 1% 
2% 15% 17 s 1 
2% 15% 23% 8 2 
2% 4% 6% 2% 0 
0 0 20% 20% 0 
0 0 0 0 0 
5% 12% 15% 6% 1% 


These jobbers purchase from several 
sources and buy partly from 
sources listed below. 
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jobbers buy all of their accessories 
from the manufacturer or from the 
gasoline supplier. Distributors out- 
side the oil industry claim 23% of 
this business. The other 30% of the 
jobbers obtain accessories from vari- 
ous sources. 
Comments from Jobbers 

Practically all of the voluntary 
comments (none was solicited) on 
the survey form concerned the in- 


ability of Independent gasoline job- small shipments of permanent fro! 
bers to obtain antifreeze for whole- gasoline supplier the past sever: 
sale distribution. Among these com- years. Some I manage to get fro. 
ments were: a small, local distributor (17 sta 


; tions).”’ 
Alabama—‘Lost source of supply 


when I dropped my major company Indiana—‘‘Unable to get full r 
gasoline franchise and have been un- quirements of permanent from gas: 
able to obtain another source of sup- line supplier and had to obtain add 
ply for either permanent on non- tional supply from a large distribut: 
permanent (19 stations).” at a much lower discount.” 
Idaho——‘‘Have been getting only Iowa—Two jobbers point out th: 





Other Northeast (Delaware, D. C., Mary 


West Virginia, Virginia) 


gon, Washington) 
Totals 
Total U. § 





Regions 
New England (Connecticut, Maine, Massu- 
chusetts, New Hampshire, lhode Island 
Vermont) 
Totals 


land, New Jersey, New York, Pennsylvania, 


Totals , ° 
Southeast (Florida, Georgia North and 
South Carolina) 

Totals ; 

Midwest-——East of Miss. R 
(Illinois Indiana, Kentucky Michigan 
Ohio, Tennessee, Wisconsin) 

Totals 
Midwest—-West of Miss. R 
(Iowa, Kansas, Minnesota, Missouri, Ne 
braska, Oklahoma, North and South Da- 
kota) 

Totals , ee ; 
Southcentral (Alabama, Arkansas, Louisi 
ana, Mississippi, Texas, New Mexico) 

Totals ; ; 

Rocky Mountain (Colorado, Idaho, Mon 
tana, Utah, Wyoming) 

Totals 


Western (Arizona, California, Nevada, Ore- 


Table 3—Breakdown on Jobbers Handling Batteries 


Sources from which BATTERIES are purchased* 


These jobbers purchase total supply These jobbers purchase from several 
of batteries from only one of sources and buy partly from 
sources listed below. sources listed below. 
Gasoline Percentage 
jobber handling Manu- Gasoline Large Local Manu- Gasoline Large Local 
Regions replies batteries facturer supplier dist. dist. facturer supplier dist. dist. 
New England (Connecticut, Maine, Massa 
chusetts, New Hampshire, Rhode Island, 
Vermont) 
Totals ‘ , 31 71 18< 55 9% 4% »% 14% 9 LU) 
Other Northeast (Delaware, D. C Mary 
land, New Jersey, New York, Pennsylvania 
West Virginia, Virginia) 
Totals 132 77% 31 413% 8% 5% 7% 12% 6% 1% 
Southeast (Florida, Georgia, North and 
South Carolina) 
Totals : 72 65 30 5 ) 0 8% 8% 2% 4% 
Midwest—East of Miss. R 
(Illinois Indiana Kentucky, Michigan 
Ohio, Tennessee, Wisconsin) 
Totals 189 72% 33 % 33% 18% 4% 9% 10% 5% 1 
Midwest——-West. of Miss. R 
(lowa, Kansas, Minnesota, Missouri, Ne 
braska, Oklahoma, North and South Da- 
kota) 
Totals , ‘ 145 77% 32% 33% 14% 3% 13% 16% 10% 7 
Southcentral (Alabama, Arkansas, Louisi 
ana, Mississippi, Texas, New Mexico) 
Totals és - , 59 70 27° 44% 12% 7% 5% 8% 7% 0 
Rocky Mountain (Colorado, Idaho, Mon- 
tana, Utah, Wyoming) 
Totals r oe ; 18 67% 42 16 17% 0 17% 17 8% s 
Western (Arizona, California, Nevada, Ore- 
gon, Washington) 
Totals 14 64% 45% 45 10% 0 0 0 0 0 
Total U. S ‘ ‘ 660 73% 31% 39 % 12% 3% 9% 12% 8% 3% 
* Total of eight percentage columns exceeds 100% because of multiple answers in last four columns. 


Table 4—Breakdown on Jobbers Handling Accessories 


Sources from which ACCESSORIES are purchased* 


These jobbers purchase total supply These jobbers purchase from several 
of accessories from only one of sources and buy partly from 
sources listed below. sources listed below. 
Gasoline Percentage 

jobber handling Manu- Gasoline Large Local Manu- Gasoline Large Local 
replies accessories facturer supplier dist. dist. facturer supplier dist. dist. 
31 65% 15% 50 5 5% 5 29 20% 10% 

125 66 16% 36 9 8% 17 24% 19 S 

65 60% 17% 10 13 5% 23 % 20 S% 2 

178 69 16% 31% 13 11 16 1S 17 13 

139 76 13 22 16 10 13 2 26 25 

9 8 12 Te) 12 12 11 20 17 11 

18 67 2 17 17 16 ) 17 16 S 

13 62 13 25 % 37% 0 25 % 13% 0 12 

631 68 15% 32% 13 10% 15 21 19 13 


* Total of eight percentage columns exceeds 100% because of multiple answers in last four columns 
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last season they were unable to se- 
cure enough permanent type anti- 
freeze to supply 37 and 50 service 
stations, respectively, even though 
they were receiving no jobber dis- 
count on purchases and were instead 
buying at the regular dealer prices. 

Kansas——‘‘Unable to secure enough 
permanent at legitimate prices to 
know what our real volume could be. 
Last year we received only 100 gals.” 

Massachusetts—‘‘Have 


not been 


supplying all our accounts with non- 
permanent type because of inability 


to get permanent to go with the 
non-permanent.” 
Michigan—-“Only managed to get 


40 gals. of permanent type last year 
for my seven stations.” 

Minnesota— 
nent type. 


“Can’t get any perma- 
Gasoline supplier doesn’t 
have any; manufacturers won't sell 
to us; and distributors apparently 
don’t have any to sell. What little 





we do get from other distributors is 
of course, at the dealer price.” 

New York—‘‘Never have been abk 
to get more than 50 cases of per 
manent per season for 38 stations 
and the non-permanent type is als 
limited.” 

Ohio—‘“Sold $42,000 worth of non 
permanent last year, but was unabl 
to get a single case of permanent.’ 

Washington—‘‘Can’t get any for re 
sale.” 





Regions 
New England (Connecticut, Maine, Massa- 
chusetts, New Hampshire, -:hode Island, 
Vermont) 
Totals ere eee 0% ew 
Other Northeast (Delaware, D. C., Mary- 


land, New Jersey, New York, Pennsylvania, 
West Virginia, Virginia) 

Totals ot pi - “se : 
Southeast (Florida, Georgia, North ard 
South Carolina) 

Totals 
Midwest 
(Illinois, 


East of Miss. R.— 


Indiana, Kentucky, Michigan 


Ohio, Tennessee, Wisconsin) 

Totals .. rey err eer 
Midwest—-West of Miss. R 
(Iowa, Kansas, Minnesota, Missouri, Ne- 
braska, Oklahoma, North and South Da- 
kota) 

Totals 


Southcentral (Alabama, Arkansas, Louisi- 
ana, Mississippi, Texas, New Mexico) 

Totals errr re ere 
Rocky Mountain (Colorado, 
tana, Utah, Wyoming) 

Totals : 0a o« 
Western (Arizona, California, Nevada, Ore- 
gon, Washington) 

Totals 

Total U. § 


Idaho, M n- 


Regions 
New England (Connecticut, Maine, Massa- 
chusetts, New Hampshire, ‘<thode Island, 
Vermont) 
Totals ‘ — cone 
Other Northeast (Delaware, D. C Mary- 


iand, New Jersey, New York, Pennsylvania, 
West Virginia, Virginia) 

Totals . bonne . . 
Southeast (Florida, Georgia, North and 
South Carolina) 

Totals 
Midwest 
(Illinois, 


East of ‘Miss, R. te 


Indiana, Kentucky, Michigan, 


Ohio, Tennessee, Wisconsin) 

Totals .. ea — ‘a 
Midwest—-West of Miss. R. 
(Iowa, Kansas, Minnesota, Missouri, Ne- 
braska, Oklahoma, North and South Da- 
kota) 

Totals . _ 
Southcentral (Alabama, Arkansas, Louisi- 


ana New Mexico) 
Totals ‘ : a 
Rocky Mountain (Colorado, 
tana, Utah, Wyoming) 
Totals e ‘ oe 
Western (Arizona, California, Nevada, Ore- 
gon, Washington) 
Totals 
Total U. §S 


Mississippi, Texas, 


Idaho, Mon- 





* Total of eight percentage columns exceeds 100% because of multiple 


* Total of eight percentage columns exceeds 100% because of 


Table 5—Breakdown on Jobbers Handling Permanent Antifreeze 


Sources from which PERMANENT type is purchased* 


These jobbers purchase total supply 
of permanent from only one of 
sources listed below. 


Percent 


Gasoline handling 


jobber permanent Manu- Gasoline Large 
replies antifreeze facturer supplier dist. 
31 72% 4% 61% 13% 
125 74% 10% 51% 14% 
68 62% 6% 57% 17% 
178 76% 16% 48% 19% 
139 75% 7% 27% 27% 
59 64% 3% 61% 6% 
18 72% 8“ 23 8% 
13 31% 25° 50% 0 
631 72% 10% 46% 18% 


These jobbers purchase from several 
sources and buy partly from 
sources listed below. 


Local Manu- Gasoline Large Local 
dist. facturer supplier dist. dist. 
1% 14 9% 13 4% 
: 16% 13° 7% 4% 
2% 16% 12% 6% 2% 
> % 8% 7% 7% % 
10% 14% 15% 25 % 15% 
16% 11% 8% 6% 3% 
15% 31% 0 48% 15% 
0 25 % 0 25 % 0 
7% 13% 11% 10% 7% 


answers in last four columns 


Table 6—Breakdown on Jobbers Handling Non-Permanent Antifreeze 


Sources from which NON-PERMANENT type is purchased* 


These jobbers purchase total supply 
of non-permanent from only one of 
sources listed below. 


Percent 
Gasoline handling 


jobber non-perm Manu- Gasoline Large 
replies antifreeze facturer supplier dist. 
31 84% 9% 63% 4% 
125 79° 21% 44°% 11% 
68 63% 7 1% 19% 
178 95 21 44% 12% 
139 SS % 17% 35 % 12% 
59 44% 16 52% 12% 
18 78% 29% 21% 15% 
13 38% 40% 40% 0 
631 80% 18% 43% 14% 


multiple answers 


These jobbers purchase from several 
sources and buy partly from 
sources listed below. 


Local Manu- Gasoline Large Local 
dist. facturer supplier dist. dist. 
1% S % 20% 8% 8% 
2% 11% 22 % 7 6% 
2% 11% 21% 7% 7 
2% 10% 17 % 13% 4% 
7% 1% 14% 10% 8% 
8% 4% 8% 8% 4% 
14% 7% 14% 7% 14% 
0 0 20% 20% 0 
4% 8% 18% 10% 8% 


in last four columns 
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Hewitt Sea Loading Hose 
gives you faster flow and 
longer service life 


Here’s how to move more petroleum 
faster . . . and reduce your costs at 
the same time. 

Load and unload your tankers off- 
shore with Hewitt Sea Loading Hose! 
This time-proved hose, which is con- 
nected to your submerged pipe line, 
gives you a flexible, free-flowing 
passageway from ship to shore. 
Its smooth bore internal tube permits 
up to 50% faster flow! This gives you 
from 70 to 90% the carrying capacity 
of a rough bore hose 2” larger! 
Furthermore, Hewitt Sea Loading 
Hose is extremely strong and tough. 
It’s built to withstand terrific pres- 
sures, constant flexings, corrosive 


HEWITT-ROBINS 


December 8, 1948 


Quicker delivery 
from Davey Jones’ 
locker! 


action and rough abrasive treat- 
ment. Special bead-wire reinforce- 


ment construction helps extend 
service life by millions of barrels! 

For details phone the Hewitt dis- 
tributor listed in the classified sec- 
tion of your phone directory. Or 
write to Hewitt Rubber Division, 
240 Kensington Ave., Buffalo 5, N.Y. 


HEWITT 


Sea Loading Hose 





HEWITT RUBBER DIVISION 
INDUSTRIAL HOSE @ BELTING © PACKING 











HERE’S WHY YOU SHOULD BUY 
HEWITT SEA LOADING HOSE 


1] 50% Faster Flow! No exposed wire 
inside smooth bore! Nothing to impede 
free, self-cleaning flow. You can load 
up to 50% faster ... save time load- 
ing and unloading. 


2 No “Flagging.” Multiple plies of 
specially woven high-tensile duck are 
completely protected from petroleum 
action. Special Hewitt Durabond proc- 
ess prevents leakage at nipples. Hewitt 
oil-resisting tube is securely bonded 
to carcass. Fabric cannot “‘flag’’ off and 
jam your pumps. Tube cannot “slip.” 


3 Greater Flexibility. Special Hewitt 
bead-wire construction eliminates 
permanent “‘set”’ . assures unusual 
flexibility . . . easy handling. 


INCORPORATED 
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Survey Indicates 47.7% of Legionnaire Car 
Owners Plan to Make TBA Purchases Soon 


Survey made by The American Le- Heater 12.9 
gion Magazine among 11,000 legion- Seat covers 9.3 
naires indicates that 47.7% of the Foglight 2.7 
car owners interviewed plan to buy Spotlight 2.6 
accessories soon. And, in practically Sun Visor : 1.2 
every instance, the accessories listed The remaining 5% plan to buy 


are among TBA items handled by 
a large percentage of service stations. 

Only 29.8% of the car owners said 
they did not plan accessory purchases 
soon, with 22.5% of the respondents 
not answering the question. 

Car owners planning to buy ac- 
cessories, indicate they will make the 
purchases in about this order: 


defrosters, back-up lights, mirrors, 
bumper guards, direction finders, 
windshield wipers, fender flaps, floor 
mats, compasses, horns, hydraulic 
jacks, rear seat radio speakers, light- 
ers, windshield washers. 

Survey also points up factors con- 
sidered most essential to the buyer 
when purchasing a new tire. Of 


Wax 33.6% car owners interviewed, 29.8% said 
Chains 17.9 durability, long wear and mileage 
Radio 15.7 were the most important points to 
















Here is a compressor-pump assembly that 

will recover more of the liquid and vapor 
from every tank car... producing an extra 
profit that would otherwise be lost. ¢ 


Brunner liquid petroleum gas transfer 
units actually pay for themselves in a 
short time from this extra recovery. 
Many years of dependable economical 
operation is another bonus in the 
selection of Brunner. Hundreds in use 
prove these facts. Use the coupon. 


BRUNNER 
MANUFACTURING CO. 


Utica 1, New York, U.S. A. 
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Diagrams on piping, wiring 
and bottling plus technical 
data required by every opera- 
tor. Already used to advant- 
age by hundreds. Send for it. 
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be considered in buying new tires. 
Only 2.2% said price was a factor 
in selecting a new tire. Reliability 
and brand name were cited by only 
3.9% as having a bearing on the 
make of tire they would purchase. 
Findings also indicate that only 8.8% 
of the car owner respondents plan 
to recap their present tires. 

Based on 2,342 replies, or 21.9% 
of 11,000 legionnaires interviewed, 
survey also brings out these points: 


Car Ownership 


Seventy-four per cent of the legion- 
naires questioned own cars. More 
than 83% of these car owners are 
married and slightly more than 16% 
are single; 90.8% own one car; 8.5% 
own two cars; .6% own three cars, 
and .1% each own four and five cars, 
respectively. 

More than 16% of the automobiles 
are of 1941 vintage and 67.5% of 
the cars are of prewar make. Break- 
down shows models by year and per- 
centage to over-all total, in this man- 
ner: 


1949 8% 
1948 9.1 
1947 15.3 
1946 12.1 
1942-45 5.3 
1941 16.3 
1940 12.0 
1939 rE 
1938 4.4 
1937 8.6 
1936 6.8 
1935 and earlier 6 

* Total 109.5% 
* More than 100% total is shown because 


some respondents own more than one car 


Average mileage of all cars owned 
by legionnaires questioned is 11,190 
Highest percentage (32.8%) of cars 
is in the 10,000 to 12,499-mile class, 
with 3.2% of the cars having mile- 
age of 50,000 or more. 


Brand Preference 


Breakdown of brand preference by 
legionnaire car owners establishes one 
significant fact. 

Among married legionnaire car 
owners, in 63% of the cases it is 
the husband who determines the 
brand purchase of tires, gasoline, oil, 
batteries, antifreeze and spark plugs 
The wife makes the brand choice only 
.6% of the time, while both may 
make the decision in 18.2% of the 
cases. 

Of persons interviewed, 37.30 said 
they are now on a new car dealer 
list while 62.7% are not. Of those 
now on the list, 23.2% feel the treat- 
ment they have received or are re- 
ceiving from car dealers is fair; 
56.4% feel the car dealer’s treatment 
has been unfair, with 20.4% saying 
they didn’t know. 

Seventy-five per cent of the re- 
spondents live in sections subject to 
the weather hazards of winter driv- 
ing. Of these, 21.7% intend to us‘ 
extra traction tires this winter whil 
59.1% intend to use chains. 
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IMPORTANT EXCLUSIVE FEATURES 
OF A WIGGINS LIFTER ROOF 


Page 13 of the mew “Wiggins Vapor Balancing Systems” booklet illustrates and describes 
the Skirt, the Fender and the Dry Seal — very important design and construction features 


for the efficient performance of lifter roofs. 


Illustrated and described in the same book are exclusive design and 


construction features of the Wiggins Dry Seal Gasholder. 


Copies of this new booklet are now available—executives and engineers 


responsible for storing products subject to evaporation losses will find the 


information in this book invaluable. Write for your copy today. 


‘ 
WIGGINS 
VAPOR SEALS 


GENERAL AMERICAN TRANSPORTATION CORPORATION 


135 SOUTH LA SALLE STREET, CHICAGO 90, ILLINOIS 
BRANCH OFFICES: NewYork © Washington, D.C. © Cleveland © Buffalo © Pittsburgh © St. Louis 
New Orleans © Tulsa © Dallas © Houston © Seattle © Los Angeles © San Francisco 





WESTERN STATES. Consolidated Stee! Corp.—Western Pipe & Steel Co. of California, Los Angeles—San Francisco © CANADA: Toronto tron Works Ltd. Toronto 
SOUTHERN STATES. Wyatt Metal and Borler Works, Houston Dolias, Texas . GREAT BRITAIN: Motherwell Bridge & Engineering (o., Ltd. Scotland 
FRANCE: Etablissements Delottre & Frouard reun Pari 











Sales Office 


o,t) Mol ic7 WV iv4 Vitel. 


Eaton’s organization of skilled craftsmen, engi- 
neers and salesmen have faced the equipment 
problems of the oil industry and helped solve 
them since 1903. Eaton's six sales organiza- 
tions are backed up by five Eaton plants and 
two warehouse centers. The Eaton staff near- 
est you is always ready and willing to serve 
you. 














THE PRODUCTS WE MAKE 


“Can do” is the answer if you ask Eaton's to 
manufacture anything in oil storage equipment. 
From oil drums to the largest under-ground or 
above-ground storage tanks, Eaton products 
are quality built. Eaton has the equipment... 
the raw material sources . . . the capable crafts- 
men to meet the most specialized problems in 
metal fabrication. 





Fre 
sta inal 


am” EATON METAL PRO D{ 
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THE PRODUCTS WE DISTRIBUTE HOW OUR SERVICE HELPS YOU 


Carefully selected quality lines of pumps, hoists, Eaton's complete line includes everything to meet 
cir compressors, hose, hose nozzles, metering the merchandising needs of the oil trade from the 

“ ie one-man filling station to the major oil company. 
equipment, valves, fittings and other bulk and Every piece of Eaton-made or Eaton-distributed 
service station equipment are distributed by equipment is designed to help oil men merchand- 
Eaton's. To qualify for Eaton distribution these ise more effectively and serve their customers 
more efficiently. When you call on Eaton's, you 


can depend on one single source for all your 
ing service and satisfaction. needs. 


lines must b2 the kind that assure oil men last- 
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Efficiency and Good Housekeeping Prevail 


At Great Lakes’ 





New Delivery Terminals 
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Cone roof tanks are tied in with lifter-roof tanks to form a closed vapor recovery system. Individual lines to and from each 
tank are above ground. This method makes it possible for lines to be more easily traced and maintained. Illustration shows 
part of Sioux City terminal of Great Lakes Pipe Line 


Second installment in a series of three 
describing operations of the Great 
Lakes Pipe Line Co. following $30 mil- 
lion expansion program. First article 
was published Nov. 3, p. 42. 


By LEONARD CASTLE 
NPN Staff Writer 


SIOUX CITY, Ia. Typical of 
the eight new delivery terminals 
erected by the Great Lakes Pipe Line 
Co. as a part of its recently com- 
pleted $30,000,000 expansion program 
is the gleaming, spotless Sioux City 
facility which spreads over 40 acres 
of the Iowa prairie. 


By transport truck and tank car, 
petroleum products are speeded from 
Sioux City to consumers in northwest- 
ern Iowa, northeastern Nebraska and 
southeastern South Dakota. Last year 
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a total of 48,584,214 gals. of products 
was delivered from Sioux City and 
on one peak day, 204,000 gals. of gaso- 
line left the terminal. 


The Sioux City plant forms the 
second leg on Great Lakes’ Northwest 
branch which extends 740 miles from 
Kansas City through Kansas, Nebras- 
ka, Iowa, South Dakota, Minnesota 
and North Dakota, and ends at Grand 
Forks, N. D., 65 miles from the Can- 
adian border. The first 560 miles 
is served by an 8-in. line; the remain- 
der by a 6-in. pipe. 


Along the route, terminals are 
spaced at intervals of approximately 
100 miles at Omaha, Neb., Sioux City, 
Sioux Falls and Watertown, S. D., 
Alexandria, Minn., and Fargo and 
Grand Forks, N. D. Ail these ter- 
minals are new, except the:one at 
Omahs which formerly was served 
oy a line from Osceola, Iowa. The oth- 


er new terminals in the Great Lakes 
system are located at Mason City, 
Iowa, and Mankato, Minn. 


The company explained that the 
design of buildings and facilities and 
the selection of equipment were 
planned to meet particular needs of 
Great Lakes. Several of the fea- 
tures chosen represent a larger in- 
itial investment than an alternate 
plan would have cost, but measured 
over a period of years the method 
selected is less expensive and more 
efficient in daily operation, the com- 
Nany said. 


All buildings are of tan brick and 
tile construction while ceilings are ol! 
off color white paneled acoustic ma- 
terial which helps to reduce the nois: 
level of the rooms. Machinery is 
painted stratosphere blue while th: 
tile floors are of rust color. Walls ars 
peach colored with a narrow gree! 


— 
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ECO TIREFLATORS 


THE ANSWER TO ACCURATE AIR SERVICE 
—and your No. 1 Opportunity to build profits, and good will! 





Yes ... new low pressure tires must be accurately inflated—and 
car owners know it! Extensive promotion by tire, tube and automo- 
bile manufacturers has made motorists doubly inflation conscious 
—has opened up a brand new opportunity to service stations and 
car dealers for building -important profits and good will through 
accurate air service! 

Eco’s new fully automatic Tireflators provide this accurate air 
service because they inflate a// sizes of automotive tires with pre- 
cision accuracy. Eco’s precision calibration, 5 to 110 pound pres- 
sure range, and the many other exclusive Eco construction and 
operating features, enable Eco owners to render the fast, efficient, 
accurate tire inflation service that car owners need and want! The 
Eco Tireflator is a Master Gauge in itself—and it is contained in a 
permanent, factory-sealed, tamper-proof housing to protect its 
precision accuracy. 


Then too, Eco’s exclusive BALANCED INFLATION Merchan- 
dising Program ties right in with the increasing emphasis on 
correct inflation—enables you to offer your customers greater 
safety, longer tire life and new riding comfort! 






yam \ 











See the new Eco Carrying Display and Port- 
folio—get full proof on why Eco Tireflators 
assure accurate, profit-building air service! 
Mail the coupon below—we'll have an Eco 
Jobber call 





MODEL 93 











TIREFLATOR SERVICE STATION EQUIPMENT COMPANY, MUSKEGON, MICHIGAN 
a nen 
Company 
Address 
City State 
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Great Lakes Pipe Line 





horizontal stripe four feet from the 
floor and chocolate colored cove base. 

Leading from an adjacent paved 
highway, Great Lakes constructed 
concrete roads to the newly designed 
transport loading machine (which 
will be described in a subsequent ar- 
ticle). At the tank car rack 20 cars 
may be filled simultaneously. Between 
the two lines of traffic leading to and 
from the transport loading device is 
a brick and tile building, 65 by 30 ft., 
which houses the office, laboratory, 
heating plant and storage room. A 


feature of the construction is a cold 
break, which helps in maintaining 
comfortable floor temperatures during 
Sioux City’s rigorous winters. This 
consists of a trench a foot wide and 
a foot deep, located inside the foun- 
dation under the floor. It is filled 
with asphalt and serves as an insu- 
lation against the cold. 

The pump station’s heating plant 
utilizes waste heat from the engines. 
When the engine is idle a fuel oil 
burner, conta‘ned in the same unit, 
supplies energy. Heat from the en- 





Low undercar parts are no problem with a 


sd €. 0S at Paes et 


Roll-On Lift 
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gine is transmitted to the boiler room 
where it generates steam which is 
passed through coils. A power blow- 
er feeds air across the coils where 
it is warmed to approximately 110 
degrees and carried through ducts 
to ceiling diffusers in the rooms to 
be heated. Air from the engine and 
pump rooms is removed by power ex- 
hausters to eliminate all danger from 
fumes. 

Heat in the rooms is controlled by 
thermostat and temperatures are 
maintained within one degree of the 
desired figure. When the engine is 
not in operation, heat for the boiler 
is supplied by a distillate burner. 
When the burner {s being used, the 
engine’s exhaust pipe is closed off 
from the boiler to prevent any high 
temperature gases going back and 
damaging the Diesel assemblies. 

Weather conditions in Sioux City 
and other cities along the Northwest 
branch played an important part in 
the decision to economize by using 
engine exhaust heat. Temperatures 
frequently drop to 30 below Zero in 
the area and operations are made more 
difficult by heavy and cumulative 
snows. In Watertown, for example, 
the ground was covered with snow 
the last week of November, 1947, 
and the earth was not visible again 
until the middle of April, four and 
three-fourths months later. 


As at most other stations along the 
Great Lakes system, energy is sup- 
plied to the line by vertical 6-cylin- 
der, single acting, 4-cycle turbo su- 
percharged Diesels which operate six- 
stage centrifugal pumps. Heat ex- 
changers for both the engine coolant 
and lube oil are located vertically 
beneath the floor. This dispenses 
with the necessity for draining them 
when they are not being used during 
cold weather. 

Sumps and separators with ade- 
quate electric powered pumps are 
installed to recover strainer and mani- 
fold drainage. The new station de- 
sign also includes a burn pit designed 
to impound toxic inhibited line water 
and to prevent its leakage to adjoin- 
ing property. 


Size of working tank units, because 
of the easy flexibility of usage, is 
relatively small. The terminal has 
a tankage capacity of 363,000 bbls., 
divided among three 30,000 bbl., seven 
20,000 bbl., 10 11,300 bbl., and 10 
2,000 bbl. tanks. The three largest 
tanks are of lifter roof construction. 
Fach of these is connected with a 
series of cone roof tanks in a closed 
vapor recovery system. 


Each tank and its lines form an 
isolated unit which functions inde- 
pendently of any other tank. This is 
achieved through the use of individ- 
ual incoming and outgoing lines to 
each tank, individual pumps and new 
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WE DO IT? 
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How does America’s oil industry manage to meet today’s greater-than- 
ever demand for petroleum products so well? How is it that there’s going 
to be an even greater oil supply in the future? 





From where we see it, hard work is the answer. For ourselves, we’ve 
worked day and night to help meet oil demands. We’ve spent money to 
build new facilities for production. We’ve competed with rival oil firms 
to develop newer, better, more efficient methods of drilling, transporting, 
research, refining, marketing and selling. We’ve never ceased in these 
endeavors—and we never will! 


Only in a country where more than 34,000 separate, competing oil 
companies operate can such a story of progress unfold. And that progress 

working to better the living of virtually every American in every walk 
of life. We’re proud of that—and we know you are, too! 
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SKELLY OIL COMPANY 


DIVISION OFFICES: CHICAGO, MINNEAPOLIS, OMAHA, DENVER, KANSAS CITY, DALLAS, CEDAR RAPIDS, WICHITA 
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inST.LOUIS ... 


HOTEL 


mY ayfair 


DOWNTOWN ST. LOUIS AT YOUR DOORSTEP 





Radio in every room at no extra charge 


Rooms from $3.50. Garage Service 


Write for handy rate folder NP 








Your new building plans must 
meet these two essentials: 


1. Construction costs must 
be reasonable. 
2. The plant must be fully 


efficient and economical to 
operate. 


The Henwood organization is 
experienced in producing these 
results. We shall be glad to dis- 
cuss your project with you with- 
out obligation. 


ROY M. HENWOOD 
ASSOCIATES 


ARCHITECTS + ENGINEERS 


140 CEDAR STREET NEW YORK 6.N Y 


TEL. WORTH 4-6485 





Great Lakes 





Pipe Line 








Service buildings at Great Lakes Pipe Line terminals, which contain offices for 
workers, terminal superintendent, truckers, and the laboratory, combine good ap- 


pearance and cheap maintenance. 


Housekeeping is made easier by the interior 


design. All buildings at a terminal are of the same type of construction and har 
monize as a group 


design manifolds. Whenever there is 
a heavy demand for a certain grade 
of product, two or more tanks con- 
taining that grade can be connected 
to’a single delivery facility. When 
the demand slackens or changes, any 
tank may be converted quickly to an- 
other grade product without poing 
to the trouble and expense of rebuild- 
ing the piping layout. 

The swing arm arrangement, in 
general use throughout the Great 
Lakes system, by which the incom- 
ing stream can be switched directly 
to the receiving line of any tank, is 
located in an end room of the pumping 
station. Individual delivery lines 
from each tank flow directly to the 
loading unit. 

A common line for adding lead 
and dye to products in any tank is 
included in the Sioux City facility. 
The lead tank is housed in a sep- 
arate building which contains a room 
for the dve pot. As soon as the lead 
and dye have been introduced into a 
tank it is closed off and the mixture 
circulated by means of the tank pump 
and a spider arrangement inside. The 
mixing process may be completed in 
any tank within three hours. 

The individual tank pump, when 
used for delivery, also supplies a 
steady pressure to the loading ma- 
chine, no matter what the fluid level 
in the tank. The upper half of the 
suction line within the tank is cut 
away to provide a trough. Because 
all of the products must enter th 
line from the top, water on the bottom 
of the tank is prevented from enter- 
ing the loading system. 

Magnetic telephones carried by the 
tank gaugers, may be plugged in at a 
connection in each tank. The tank 
top has vent and vacuum valves for 
over pressure and to prevent vacuum 
collapse. Each unit is grounded 
against lightning. Tanks are grouped 
close together with a total maximum 


exposure of 100,000 bbls. and sur 


rounded by a common fire wall. 


All products, both incoming and 
outgoing, are tested continuously by 
a chemist in the terminal’s complete- 
ly equipped laboratory. By means o! 
an electric gauging dial in the office 
readings may be taken instantly o* 
any tank on the farm, correct to with 
in an eighth of an inch. 

The visitor to Sioux City, or any 
other of the Great Lakes installation: 
is struck immediately by the extrem 
cleanliness which prevails through 
out. F'loors, even in the engine rooms 
are shining and spotless. One can 
wipe a finger across an engine with- 
out picking up the slight hint of a 
smudge. The same is true of the in- 
terior and exterior walis, the desks 
and benches, the tools and equipment, 
throughout the terminal. And, to 
complete the picture, the yard is 
graded and landscaped and the entire 
area enclosed with a chain link fence 


Findings of Oil Training 
Film Survey Now Available 


NPN News Bureau 

NEW YORK—Survey of motion 
pictures and slide films for employ 
training in petroleum and allied fields 
has been completed by Film Coun- 
selors, New York, for the American 
Petroleum Institute and results pub 
lished in film manual and catalogu 
being offered by API for use of } 
sonnel and training directors. 

More than 1,300 motion pictures and 
slide films are reviewed, and sourc 
and availability indicated. Source: 
index and geographical list of filn 
libraries are included, as well as sug- 
gestions for applying films to train 
ing programs. 

Copies of the catalogue are avail 
able from the American Petroleun 
Institute, 50 West 50 Street, Nev 
York 20, N. Y., at $3 per copy. 


NATIONAL PETROLEUM NEW 





OIL EQUIPMENT DEALERS... AND 
USERS... ALL OVER THE U. S. 


ACCLAIM THESE ROECO,WINNERS! 













Users everywhere .. . praise it! 


GAS MAsTER 


Pony-size meter pump for 
private and industrial use 


Don’t throw away that broken hose... 
save hose... keep pumps working with 


PERM-A-TACHABLE 
HOSE COUPLING 
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—s 
FLEET = 
OWNERS Saves Repair 
Calls 
BUSES INDUSTRIAL ininnaliiaii 
TAXIS PLANTS 
SAWMILLS 
FARMERS 
Private % PRIVATE 
AIRPORTS ! ESTATES 


BOAT OWNERS 
NOTHING LIKE IT 
EVER BEFORE! 


Anyone can cut off 
broken hose, re- 
attach in a matter of 
minutes. No gaskets, 
no shellac nor special 
tools are needed! 
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GasMaster is y 
only 56 inches 
high but it does on 

a big day's work. = 

The kind of quality industrial pump the oil industry has waited 
for. Equipped with Neptune meter, 20 gal. dial with totalizer, 
explosion-proof motor and a pumping unit used for years in 
the biggest, most expensive meter pumps. GasMaster is trouble- 
free under rough conditions and hard use. 


With only one set of PERM-A-TACHABLE couplings for each 
pump you may buy hose in economical reel lengths, 
uncoupled. The coupling is designed to last the life of the 
pump and the coupling receptacle may remain attached 
to the pump or nozzle. On-the-spot repairs may be made 
in a matter of minutes without disrupting pump service. 
Keeps pumps working full time . . . all the time. 


SEE YOUR NEAREST OIL EQUIPMENT DISTRIBUTOR OR COMMUNICATE WITH US DIRECT 


RICHMOND OIL EQUIPMENT CO., INC. 


entury of Service to the Petrole 


1419-21-23 EAST MAIN STREET RICHMOND 19, VIRGINIA 
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Survey of Fleet Men Shows How Preventive Maintenance 


Becomes Slipshod if Program Is Not Followed Through 


By HOLGER RIDDER 
NPN Staff Writer 


Fleet PM Practices Survey 











Trucks Busses 
The basic principle of preventive Do Do Not Do Do Not 
maintenance for motor vehicle fleets 1—Use a definite preventive maintenance system...... 39 % 61 % 100% as 
‘ : 2—-Overhaul engine on mileage basis bon ae 25% 75% 40% 30 % 
has gained wide acceptance among 3—Oil change periods 
preventive maintenance supervisors 1,000 miles re aN 
’ 2,000 miles 50% 40% 
and a large segment of fleet operat- 3000 miles Sepeess 11% Kane 
ors However, consensus of most More than 3,000 miles 10% 60% 
re . . 4—Change oil filters on mileage basis .... 100% 100% 
authorities on fleet operations is that 5—Check crankcase vent on mileage basis or at 
less than half of the fleet operators regular intervals ......... seees . 21% 79% 80% 20% 
a . 6—Check fuel pumps on mileage basis or at regular 
having a preventive maintenance intervals Pe Aa ee T5% 40% 60% 
(PM) setup of one sort or another 7—Regular check of carburetor float level ...... 21% 79 % 20% 80% 
. —— > . S—Regular check of carburetor idle mixture 46% 54% 60% 40% 
follow a definite PM program based 9—Overhaul carburetor on mileage basis 7% 93 % 80% 20% 
ileag’e or time basis. 10-——-Adjust valves on mileage basis eeeese 50% 50% 100% na 
on a mil ag rt . 11—-Change spark plugs on mileage basis 36% 64% 60° 40% 
It should be pointed out, however, 2—-Make governor adjustments on engine revolutions 
that this failure to set up a definite per minute + secccceees 43% 57% 100% 
} > 13—-Make regular or mileage checks of generators 18°¢ 82% 100% 
schedule of complete PM procedure 14—Operate on leased tires 100% 80% 
is not due to a lack of confidence 15—Use recapped tires ; ; 71% 29% 100% ; 
. . 16—Conduct training schools for mechanics ar 100% 40% 60% 
among maintenance men in the bene- 17—-Change tires for drivers on the road 50 50% 
fits of PM but to one of two other In city 61% 39% 
Over-the-road 50% 50% 
reasons: 18-Flush cooling system 
1—Inability to sell top manage- Twice a year 36% 
a ‘ 3) "gee ee 36° 
ment on the idea, often with the re- No regular time or not at all OR ¢ 
sult that preventive maintenance, if 19--Use rust inhibitors in cooling system 68‘ 32° 
: 20---Antifreeze 
followed at all, is haphazard and not en efeghet bene 43% 
very efficient Use permanent type 57% 20% 
-_ da ‘ ‘ P 21--Use chains during winter . 57% 43% 20 R06 
2~-T'he mistaken belief that PM Mud and snow tires on 4 x 2 units 11° 89% 20% 80% 
involves a large initial outlay of Sanders on 4 x 2 units 39% 61% 100% 
Chains on 6 xX 4 units 100% 
funds. Mud-snow tires on 6 x 4's soa 100% 
As to PM procedure followed in Sanders on 6 x 4's 1% 96 % 
. oe various fleet operations, a survey 
Fo S was conducted among preventivi 
r LES relate! SERVI maintenance supervisors (40% of 
on yo '@ 5 whom were oil men) at the third 
u ; 
VIKING 4 annual short course held in Novem- 
R 0) TA k y p U M PS ber at Pennsylvania State College, 


Call Your neares 








t VIKING re 


Presentative 


ted by a nation-wide sales and service organization 
in key cities from coast to coast . . . from Canada to the Gulf. Is your pumping installe- 
tion operation at high efficiency? Do you have a pump maintenance problem? Do you 


have a new pumping application? Write or call the Viking representative nearest your plant 


- _ The Viking Pump Company 1s rep 
for service. 
CHICAGO 6 NEW YORK 18 
Cc. W. Dennis Herbert Fuhrer 


549 W. Washington Blvd. 
Phone State 2-6819 


CLEVELAND 13 
J. A. Sinden 
310 Marshall Bidg. 
Phone Cherry 0687 


INDIANAPOLIS 4 
C. D. Sadler 
207 Pennway Building 
Phone Lincoln 4788 


634 W. Forty-fourth St. 
Phone Longacre 3-3816 


BALTIMORE | 
Wallace Stebbins Co. 
Charles and Lombard Sts, 


BIRMINGHAM 
Pump Shop, Inc. 
1015 Seventh Ave. So. 


KANSAS CITY 8 BOISE 
F. J. Pinney The Olson Mfg. Co. 
1827 Grand Avenue P. O. Box 1487 
Phone Harrison 8033 one 
BOSTON 10 
MILWAUKEE 3 Hayes Pump & Machinery Co. 
< 0, aon 125 Purchase St 
610 West Michigan Street , 
preteen dened BUFFALO 10 
Root, Neal & Company 
64 Peabody St. 


CHARLOTTE, N. C. 
Southern Pump & Tank Co. 
1730 No. Tryon St. 


DENVER 
Hendrie-Bolthoff Co. 
1635 Seventeenth St 


iking 


DENVER 
Eaton Metal Products Co. 
4800 York Street 
Also Albuquerque, Casper, 
Billings and Omahe 


DETROIT 26 
Kerr Machinery Co. 
Kerr Building 


EVANSVILLE, IND. 
house Machinery Co. 
222 Court Bldg. 


HOUSTON | 
Southern Engine & Pump Co. 
900 St. Charles St 
Also Dallas, San Antonio, 
Edinburg and Kilgore 


LOS ANGELES I! 
E. E. Burton 
4432 Long Beach Avenue 
LOUISVILLE 2 
Neill LaVielle Supply Co. 
505 W. Main Street 


MEMPHIS 2 
J. E. Dilworth Co. 
347 South Front Street 


MINNEAPOLIS 14 
Leon C. Gadbois 
2524 University Ave. S. E 


Pump 
@=telels 


NEW ORLEANS 12 
Menge Pump & Machinery Co. 
549 Dryades Street 


PHILADELPHIA 30 
Walter H. Eagan Co. 
2336-38 Fairmount Ave. 


PITTSBURGH 22 
Power & Equipment Co. 
Oliver Building 


RICHMOND 
O'Neill Pump & Engineering Co. 
601 East Franklin St. 


RICHMOND 
Richmond Engineering Co. 
Seventh and Hospital Sts. 


SAN FRANCISCO 19 
Delaval Pacific Co. 
61 Beale St. , 
Also Seattle and Portland 


ST. LOUIS | 
Lane Machinery Co. 
Seventh and Merket Sts, 


TULSA 8 
Warner Lewis Co. 
817 North Lewis Place 


Company 


Falls, lowa 





state College, Pa. Conducted by Clay 
Aubel, garage superintendent for 
Pennsylvania Power Co., New Castle, 
Pa., and an instructor for the Penn 
State course, the survey showed re- 
sults indicated in the table above. 


Shows up Poor Results 


Results of the survey are not to 
be construed as a cross section of 
fleet operation practices on PM. It 


serves merely as an indicator of how 
preventive maintenance, if not set up 
on a definite schedule and plan, can 
become slipshod. For example, though 
39% of the maintenance supervisors 
enrolled in the course said they used 
a PM system in their fleet operations, 
only 25% overhauled engines on a 
mileage basis, and inspection and 
overhaul on son.c PM items drorpel 
as low as 7%. 


Lack of Knowledge Cited 


One reason cited for the lack of 
definite preventive maintenance pro- 
grams is that of lack of knowledge 
on the part of the maintenance su- 
pervisor to be completely informed 
as to his responsibilities and authori- 
ty. Without this knowledge he can 
not be expected to follow through on 
a PM system, or, if one is not in cf- 
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An actual photograph of one of a bat- 
tery of 12,000-gallon fermentation 
tanks used in a modern Penicillin pro- 
duction plant. Many types of GMC 
trucks perform many different types 
of transport jobs for this concern. 
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PORTABLE elie . 


FOR PENICILLIN 


A few years ago, Penicillin, the newest of “‘wonder’’ drugs, 
was produced in small quantities by slow laboratory 
methods. Today, it is being manufactured on a mass pro- 
duction basis in large capacity plants employing the latest 
scientific equipment. 


The GMC truck with large twin-tank trailer, shown below, 
““pipes” penicillin broth . . . 3,400 gallons per load .. . 
between plants of a leading pharmaceutical manufacturer. 











Here is a graphic example of how modern mass production 
schedules are geared to the speed, flexibility and depend- 
ability of motor truck transportation. And, no matter what 
the transport need in the petroleum field . . . just name 
your job .. . there’s a GMC to do it! 


GMC TRUCK & COACH DIVISION e GENERAL MOTORS CORPORATION 
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Stainless steel pulping vessels, fabricated by Birtank for 
a leading soap manufacturer. 


USEFUL * ECONOMICAL + LONG-LIVED 





Industrial users of steel containing vessels should consider the 
many advantages of all-welded stainless steel vessels, fabricated 
by Birtank. 


No other metal affords the variety of processing and storage 
uses, the economy of operation and maintenance, and the long life 
under corrosive conditions as does stainless steel. Birtank will 
fabricate solid stainless or stainless clad vessels to meet your 
requirements—in any type or quahtity. Our experienced engineer- 
ing staff will help in vessel design and selection of the proper 
materials. Efficient service, prompt delivery. 


Write, wire or telephone. 





A view of the tank assembly line at our North Birmingham 
plant. The tank rolls accomodate vessels up to 30 feet in 
length. 


“BiMiNcHAM TAN K COMPANY 
° Division of © ee 


ae ‘THE INGALLS IRON WORKS COs 
- BIRMINGHAM ° NEW YORK *- PITTSBURGH: - NEw OREEANS 


“OTHREE PLANTS:° 


ALABAMA; AND PASCAGOULA, MISSISSIPPI” 
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fect, be expected to sell such a pro- 
gram to top management. 
Clarifying the Supervisor’s Status 

Whether a preventive maintenance 
system is used or not, the National 
Committee for Motor Vehicle Fleet 
Supervisor Training recommends the 
maintenance supervisor clarify his 
own position by discussing thes: 
points with his immediate superior 
A definite understanding on _ thes: 
points will make for more efficient 
operation of a fleet, the committe: 
states. Calling it a “Chart of Respon- 
sibility and Authority,” the commit- 
tee sets up these points: 

1—-Definition of responsibility—Th« 
state of being accountable to some 
one for the satisfactory performanc« 
of a task (or job). 

2—Conditions under which respon- 
sibility may be properly delegated (by 
you or to you): 

A-—Is the nature of the respon- 
sibility clearly understood ? 

B—-Is the person being delegat- 
ed the responsibility capable of 
accepting it without further train- 
ing? 

C—-Does he want to accept the 
responsibility ? 
3—For what items are you to b 

held responsible? List each type of 
item with which you must deal. 

B— etc. 
4—How much authority have you 

to deal with each item of responsi- 
bility ? 

A—Different items carry vary- 
ing degrees of authority. 

B—aAuthority must always be 
adequate to discharge the respon- 
sibility. 
5—To whom do you report? 

A—wNormaily. 

B—Ir emcrgencies. 


Britain’s Colored ‘Gas’ 
Hit Black Marketers 


Special to NPN 

LONDON Britain’s experiment 
with colored gasoline to prevent black 
market operations appears to hav: 
succeeded to the point where govern- 
ment has decided there is no need 
to ban private motoring. Originally 
gasoline dyed red was sold for com- 
mercial use only, with undyed fuel 
being used in private cars for non- 
commercial uses. 

There have been cases of prosecu 
tion where the red gasoline was used 
in private car tanks and in some in- 
stances where the chemical dye had 
been extracted. However, enough of 
the chemical remained to help obtain 
convictions. As a result, government 
now has switched to a pink dye which 
will be more difficult to extract. 

As of May 1, 1949, government says 
persons already receiving gasolin: 
for business purposes will not los¢ 
their basic ration for private motor 
ing as they do now. Instead, they wil 
be allocated gasoline for business an: 
at the same time get their basic ra 
tion. 
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War-Restricted Analyses 
Papers Published by API 


NPN News Bureau 
NEW YORK—American Petroleum 
Institute has published 1,000 copies 
of war-restricted papers on “Newer 
Physical Methods of Analyses’ pre- 
sented at a symposium on May 12, 
1944, by the Technical Advisory Com- 
mittee of the Petroleum War Council. 
Although there have been many de- 
velopments since that time, API feels 
that papers are a necessary part of 
chemical and physical literature of 
the oil industry. 


Papers, which were distributed pre- 
viously only in the oil industry under 
a “restricted” classification, include 
the following general subjects and 
their application to the oil industry: 
freezing point measurement, absorp- 
tion and refractometry; analytical 
distillation; Raman spectra; ultravio- 
let absorption; mass-spectrometer 
analytical method; and newer physi- 
cal methods for hydrocarbon analysis. 


Orders for publication at $3.50 per 
copy should be addressed to J. A. Mc- 
Nally, American Petroleum Institute, 
50 West 50th Street, New York 20, 
N. Y. 


Book on Parking Problems 
Aimed for Small City Use 


Parking for Smaller Cities by U. S. Public 
Roads Administration and Automotive Safety 
Foundation, published and distributed by As- 
sociated Retailers of Indiana; 138 pages, 5% 
x 8 in., cloth-bound 


New book on parking problems is 
designed primarily to aid small town 
parking committees, although infor- 
mation furnished is said to be appli- 
cable to larger cities. Simple language 
in ready reference form is for lay- 
men, who generally operate small 
town parking committees without the 
aid of traffic engineers that larger 
cities can afford. 


Associated Retailers of Indiana, 
Indianapolis, Ind., reports that limited 
supply of 1,000 copies is being offered 
free of charge to interested groups. 


Avgas Survey Results Given 


NPN News Bureau 
WASHINGTON—Bureau of Mines 
1as released results of semi-annual 
survey, made in co-operation with the 
Co-ordinating Fuel and Equipment 
Research Committee of Co-ordinating 
Research Council, Inc., showing oc- 
tane ratings and other characteristics 
of four grades of commercial aviation 
gasoline marketed in U. S. this year 
by 16 manufacturers. 


} 


Free copy may be obtained by writ- 
ing Bureau of Mines, Publications 
Distribution Section, 4800 Forbes St., 
Pittsburgh 13, Pa., and asking for 
Report of Investigations 4435, “Sur- 
rey of Commercial Aviation-Gasoline 
‘haracteristics July 1948 Production.” 


ecember 8, 1948 


Tank truck operators maintain greater regularity in deliveries 
with Roper Series 3600 Pumps on the job. Reasons? (1) Ropers 
are speedy and efficient — minimize pumping time at each stop. 
(2) Ropers are engineered for rugged, continuous duty service 
— down-time is virtually negligible. 


Note these time-proved mechanical features: Self-lubricated and 
cooled hydraulically by liquid pumped ...extra deep packing 
box with 10 split-ring packings... standardized shaft diameters 
permit use of standard drive shafts and universal joints... ad- 
justable relief valve, pressure settings from 40 to 60 pounds... 
totally-sealed, anti-friction shaft and thrust bearing... pumping 
gears operate in axial hydraulic balance. Regardless of the 
liquid you pump, you can depend on a Roper to give you the 
dependable service you want. 

GEO. D. ROPER CORPORATION, 412 Blackhawk Park Ave., ROCKFORD, ILL. 


Write for all the Facts Today 


Equipment Distributors: Write for Fran- 
chise Plan, today. 










The Pump That Delivers 
in a Big Way 








for aulifi ona economical operation 
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Oil Burner Shipments Increase 12% in September 


NPN News Bureau 

WASHINGTON September ship- 
ments of oil burners and burner units 
were up 12% from August, and ship- 
ments of oil-fired furnaces up 14%, 
Census Bureau reports. 

Bureau’s Facts for Industry Re- 
port on Heating and Cooking Equip- 
ment, Series M51N-98, showed also 
that shipments of kerosine, gasoline 
and fuel oil heating stoves increased 
in September, as did movement of 
liquefied petroleum gas stoves and 
ranges, but shipments of liquid fuel 
ranges and cooking stoves declined. 

Even with recent gains, though, 


shipments of most items for Septem- 
ber and first nine months of 1948 
were far below 1947 marks. 


Oil burner and burner unit ship- 
ments for September totaled 56,228, 
as against August’s 50,082 and the 
September, 1947, mark of 122,201. 
Month-end inventories were 44,449 
and 48,745 for September and August, 
respectively—19,164 for September, 
1947—-while unfilled orders were 71,- 
052 and 71,084 for September and 
August, respectively 463,464 for Sep- 
tember, 1947. 


Nine-month shipments total for this 


SPECIALIZED SERVICE 
TO THE PETROLEUM INDUSTRY 
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MARINE TERMINAL 


Carpe GIRARDEAU 


Alterations and additions designed and 
engineered by Lundstrum & Skubic, Inc. 
for Standard Oil Co. (indiana) 











e COMPLETE PIPE LINE AND MARINE TERMINALS 


e BULK STORAGE PLANTS 
e LUBE OIL STORAGE PLANTS 
e STORAGE TANKS AND PIPING 


Experience in the highly spe- 
cialized requirements of the Pe- 
troleum Industry is without doubt 
the greatest single asset which 
Lundstrum & Skubic, Inc., Arch- 
itects and Engineers, bring to . 


e PRODUCTS PIPE LINE AND PUMPING STATIONS your individual requirements. 


e RIVER DOCKS 
e TANK CAR LOADING DOCKS 


e@ METERIZED TRUCK TRANSPORT DOCKS 
@ BARREL FILLING, CLEANING AND PAINTING 


FACILITIES 
e FIRE FIGHTING SYSTEMS 
e@ PUMP HOUSES 


e@ WAREHOUSES, MACHINE SHOPS AND GARAGES 


e@ OFFICE BUILDINGS 
@ SERVICE STATIONS 


e INDUSTRIAL PLANTS AND MISCELLANEOUS BUILD- 


INGS AND STRUCTURES 


Here is a firm with unusually 
wide practical experience in 
your industry —a firm which has 
proved its ability—a firm to 
whom you can turn over your 
work with the complete assur- 
ance that it will be performed 
with a full background of 
knowledge and experience to 
your complete satisfaction. 


A letter stating your require- 
ments or requesting factual 
information will receive the im- 
mediate attention of the princi- 
pals and a personal call will be 
arranged at your convenience. 


LUNDSTRUM & SKUBIC, INC. 


ARCHITECTS AND ENGINEERS 
53 WEST JACKSON BOULEVARD * CHICAGO 4, ILLINOIS 
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year was 293,537, as contrasted with 
870,124 for corresponding period of 
1947. 

Report gave these other details for 
September (August figures in par- 
entheses) : 

Oil Burners and Burner Units 

Residential—Shipments, 53,866 (47,592) as 
against 117,327 in September, 1947, 273,199 in 
January-September, 1948, 832,941 in January 
September, 1947; inventory, 42,079 (46,387) 
as against 16,621 in September, 1947; unfilled 
orders, 67,574 (67,774) as against 452,968 in 
September, 1947. 

Oil-Fired Warm Air Furnaces 

Forced air—Shipments, 25,169 (21,656) as 
against 32,253 in September, 1947, 119,978 
in January-September, 1948, 205,368 in Janu 
ary-September, 1947; inventory, 20,108 (21 
474). 

Gravity air flow—Shipments, 50,389 (45, 
765) as against 43,137 in September, 1947, 
265,712 in January-September, 1948, 271,911 
in January-September, 1947; inventory, 35,602 
(39,282). 

Liquid Fuel Stoves, Ranges 

Heating stoves—-Shipments, 282,061 (265,305) 
as against 302,065 in September, 1947, 1, 
429,227 in January-September, 1948, 1,623,013 
in January-September, 1947; inventory, 181 
230 (190,419) as against 44,721 in September, 
1947; unfilled orders, 597,892 (850,661) 


as 
against 1,844,895 in September, 1947. 
Cooking stoves, ranges—Shipments, 26,416 


(28,644) as against 42,918 in September, 1947 
402,757 in January-September, 1948, 434,536 
in January-September, 1947; inventory, 34 
796 (28,877) as against 12,762 in September 
1947; unfilled orders 60,398 (66,221) as 
against 399,668 in September, 1947 
LP-Gas Appliances 

Heating stoves—Shipments, 46,628 (45,575) 

as against 72,850 in September, 1947 


Ranges—Shipments, 55,742 (56,976) as 
against 48,910 in September 1947 494,176 
in January-September, 1948, 411,425 in Janu 


ary-September, 1947 
Underfired storage water heaters 


Shipments 
17.911 (19,239) 


NEW YORK Power oil burner 
shipments during 1948 will not make 
the predicted goal of 500,000 units, 
according to the Oil Heat Institute 
of America, which now estimates 
shipments this year will reach about 
425,000 units. 

Burner industry disappointment 
that the goal will not be reached 
should be offset by the fact of easier 
supplies of heating oils and the fact 
that “‘average seasonal normal sales 
decline during the winter months is 
probably not going to be experienced,’ 
A. E. Hess, OHI managing director 
said in commenting on sales figures. 

“New construction plus an all-out 
industry drive to replace old, ineffi- 
cient equipment will hold sales at 
higher than normal winter season 
returns,” he predicted. 


Texas’ Soldier Bonus Plan 
May Boost Taxes on Oil 
Special to NPN 

AUSTIN, Tex.—Rep. J. A. Benton 
of Collin County says he will ask the 
new Texas legislature to adopt a 
soldier bonus plan, estimated to cost 
about $300 million, to be financed by 
a bond issue which would be repaid 
by taxes on natural resources, in- 
cluding oil and gas. 

Mr. Benton, a retired officer of the 
regular Army, is returning to the leg- 
islature after a four-year absence. 

Texas now has no _ outstanding 
state bonds, nor any soldier bonu: 
plan. More than half of its stat 
tax revenue comes from taxes, bonu 
payments or royalties upon oil, gas 
gasoline, or other phases of the pe 
troleum industry. 
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LP-Gas School Sessions 
Set for Denver Feb. 7-9 


NPN News Bureau 

CHICAGO—-The second in a series 
of training schools for service men 
to be sponsored by Liquefied Petro- 
leum Gas Assn. will be held at the 
Central Christian Church at Denver, 
Feb. 7, 8 and 9. The First school was 
held last September in Pittsburgh 
(See NPN, Sept. 22, p. 55). 

The Denver school, to be known as 
the Rocky Mountain Empire LP-Gas 
Service School, will be devoted ex- 
clusively to the installation and serv- 
icing of LP-gas equipment at high 
altitudes. 

Students will come from New 
Mexico, the panhandles of Texas and 
Oklahoma, Kansas, Colorado, Utah, 
southeastern Idaho, Wyoming, Mon- 
tana, western Sout. Dakota and 
western Nebraska. 

Directing the school will be F. M. 
Mabee of the Colorado Natural Gas 
and Fuel Co., Denver. Members of 
the committee on arrangements are: 
W. M. Baum, Red Dot LP-Gas Co., 
Denver; W. C. Hagler, Phillips Petro- 
leum Co., Amarillo, Tex.; Don Fair- 
child, The Weatherhead Co., Cleve- 
land; R. H. Mahnke, Kansas LP-Gas 
Assn., Wichita; James L. Thompson, 
Denver Propane Co., Denver, and 
C. G. Weakland, Jefferson Gas and 
Electric Co., Lakewood, Colo. 

More than 200 students are ex- 
pected to attend the school. The re- 
gistration fee for the three days will 
be $10. 


Weatherhead Buys Stock 
Of LP-Gas Distributor 


NPN News Bureau 
CLEVELAND—Substantially all of 


the outstanding common stock of 
Protane Corp., Erie, Pa., one of the 
oldest Independent distributors of 
liquefied petroleum gases, has been 
acquired by the Weatherhead Co. 

Protane operates 26 LP-gas bulk 
plants in 10 states in the East and 
Midwest. 

Weatherhead, a producer of parts 
for the automotive, aircraft and re- 
frigeration industries, has been mak- 
ing fittings, valves and regulators for 
the LP-gas industry since the war 
and for the last two years has ex- 
panded into manufacture of steel 
pressure containers for LP-gas trans- 
portation and storage. 

Albert J. Weatherhead, Jr., presi- 
dent of the Cleveland company, which 
has plants in Ohio, Indiana, Louisiana 
and Canada, said the acquisition will 
permit further’ diversification and 
Stability of operations for his com- 
pany at the same time increasing 
its potential earning power, while 
Protane will benefit through in- 
creased working capital and enlarged 
engineering facilities. The affiliation 
also will provide Protane a source of 
containers and related equipment 
which will enable Protane to meet 
increased LP-gas demand, he said. 

Protane and its three subsidiaries, 
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which have increased sales volume 
nearly 200% in the last three years, 
will continue to operate under present 
management, since no merger is in- 
volved, Mr. Weatherhead said. 
Protane Corp. was founded in 1923 
by the late F. P. Boyd. Officers of 
company now are: H. K Strickler, 
president, and Morris Wright, trea- 
surer. Protane serves some 60,000 
customers in a 10-state area, about 
50% being supplied directly and 50% 
through dealers. Mr. Strickler told 
NPN that customers beyond a 25- 
mile radius from company’s bulk 
plants are served through dealers, 
the remainder being handled direct. 
Protane handles a complete line of 


LP-gas equipment and appliances, 
distributing them in the same man- 
ner as LP-gas, about 50% direct and 
the rest through dealers. 


Company’s bulk plants, ranging in 
size from 30,000-gal. storage to 110,- 
000-gal. capacity, are located as fol- 
lows: one in Illinois; two in Indiana; 
three in Michigan; one in Kentucky; 
six in Ohio; three in Pennsylvania; 
two in New York; one in New Jersey; 
two in Florida; and one in Maryland 
Protane has a fleet of 140 trucks, 40 
of them LP-gas tank trucks. 


Plans for expanding present bulk 
plant capacities are now under con- 
sideration. 
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bm The CHOICE of the 
Major Oil Companies= 
OILCO Model 600-A at work! 
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—a section of a 30-unit truck loading rack with truck 
alongside receiving quick service. 


Day in and day out, throughout this wide world, Oilco 
loading assemblies are at work, ably performing their 
special tasks for major oil companies. Dome-type Model 
600-A, now widely used, has an extension on the valve 
lever, which regulates the flow close to the discharge end, 
without the loss of flexibility of the sliding sleeve and dip 
pipe. The ——. permits quicker and complete loading 


control, and affor 


its users numerous other advantages. 


Complete particulars, dimensions and illustrations of 
Model 600-A and all other Oilco loading and unloading 
assemblies are featured in the new 1948 Oilco catalog. Your 
copy will be mailed promptly upon receipt of your request. 


Distributors in all principal cities 


OIL EQUIPMENT MFG. CO., INC. 


3100 Vermont Ave., Louisville, Ky. 
Canadian Representatives: Empire Brass Co., Ltd., London, Ont. 
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New Synthetic Alcohol 
Produced at Esso Plant 


Special to NPN 

BATON ROUGE, La.—A new syn- 
thetic alcohol from petroleum hydro- 
carbons, iso-octyl alcohol, is now 
under commercial production in a 
converted plant at the refinery of 
Esso Standard Oil Co. here. Present 
principal industrial use of the product 
is for plasticizers, a basic ingredient 
in plastics manufacture. 

The process used is an adaptation 
of the so-called OXO process develop- 
ed during the war by the Germans to 
make higher alcohols from _ special 
cuts from Fischer-Tropsch operations. 





TANK TRUCK OPERATORS: 


Information on the process was 
brought back to this country by the 
U. S. Technical Oil Mission of oil 
company and government scientists 
which went into Germany even before 
hostilities had ceased. 


Standard Oil Development Co., cen- 
tral research organization of Stan- 
dard Oil Co. (New Jersey) affiliates, 
spent three years of laboratory and 
pilot plant experiments to develop the 
process for use in this country. A 
continuous method operation was de- 
vised and a small high-pressure plant 
was converted for the present com- 
mercial operation. The company is 
considering the conversion of a larger 
former hydrogenation plant, to in- 
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Send for FREE, Bulletin 
showing ideal 
TANK PUMP DRIVE 

INSTALLATIONS 


STOW Flexible Shafting saves you plenty of money by eliminat- 
ing many of your pump drive installation, operation and mainte- 


nance headaches. 


Here’s how: 


1) Location of pump in accessible places permits ease of service. 


& Requires less piping—cuts piping costs—fewer joints result in less leakage. 


© The smooth working of the STOW Flexible Shaft minimizes wear. 


4) STOW Flexible Shaft 


automatically compen- 





sates for relative move- 
ment between the pump 
and power take-off re- 
sulting from distortion 





of the chassis frame 
caused by uneven 
roads. 


See how STOW Flexible Shaft- 
ing will solve your pump drive | 
problems. Send today for bulletin | 
showing how to: mount shaft for 
any pump location . . . determine 
shaft capacity . . . measure shaft 
length . layout new or con- 
version jobs. 


STOW Flexible Shafting per- “ 
mits a tank pump to be 
located at side or rear po- 
sitions, for greater accessi- 
bility. 


Also meets all the require- 
ments of tank pump drive i 




















on Tractor-Trailers. 











MANUFACTURING CO., INC. 


21 Shear St. 
BINGHAMTON, N. Y. 
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crease its 
alcohol. 


production of iso-octy 

The process at Baton Rouge in 
volves the reaction of a selected gaso 
line fraction and carbon monoxide 
gases in the presence of a special 
catalyst at pressures up to 3,00( 
p.s.i. Crude alcohol from the high- 
pressure operation is purified to yiel 
finished iso-octyl alcohol. The pro- 
cess is said to he flexible and othe: 
alcohols and chemicals can be made 
from it. 


California Co. to Erect 
N. Orleans Office Building 


Special to NPN 
NEW ORLEANS—California Co 
subsidiary of Standard Oil Co. of 
California, will lease about 60% of 
a new, $2,000,000, nine-story offic: 
building upon which construction wil 
begin Feb. 1. H. C. Teasdel, presi- 
dent, expects building to be com 
pleted by June 1, 1950. 


Mr. Teasdel explained that Cali 
fornia Co. is now expanding New 
Orleans operations and wants to con 
solidate office staff now housed in 
five different buildings. Additions t« 
the staff are contemplated, New build 
ing will also include offices for two 
California affiliates—Richmond Ex- 
ploration Co. and Oronite Chemical 
Co. 


Construction features include 
maximum of outside office space 
year-round air conditioning system, 


glare resistant window glass, and 
mechanical plant housed in a pent- 
house. 


New Winter Motor Oil Developed 


Special to NPN 
LOS ANGELES—Macmillan Petrol- 
eum Corp. has developed an auto- 
mobile motor oil which will remain 
fluid in temperatures down to 60 
below zero ¥’. New product, designated 
Macmillan Ring-Free Winter Oil, is 
fortified against oxidation, foaming 
and varnish, yet retains qualities of 
high film strength, heat resistance, 
cling, penetration and carbon remov- 
al, L. L. Rebber, company’s research 
director, says. 


New Chemical Plant Dedicated 


Special to NPN 
WINNE, Tex. McCarthy Chen 

ical Co.’s new plant, scheduled to he 
gin production before the end of this 
vear, was dedicated at ceremonie 
last week. Plant will process approxi 
mately 100 million cu, ft. of natura 
gas daily. 


Cas will be residue from nearbs 
McCarthy absorption plant which ex- 
tracts gasoline and butane from nat 
ural gas. The residue gas will | 
used to make formaldehyde with 
smaller quantities of acetaldehy 
and methanol also being produced. 
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Weather Continues Warmer 
Than Normal This Season 


NPN News Bureau 
CLEVELAND — This season to 
date (Sept. 1, 1948 through Dec. 5, 
1948) continues warmer than last 
season and warmer than normal in all 
14 cities checked each week by Na- 
TIONAL PETROLEUM NEWS. Degree 
day* reports from U. S. Weather Bu- 
reau offices in each city show that 
the past week this year (Nov. 29 
through Dec. 5) was’ warmer than 
a year ago in 13 cities. Nashville 
recorded the same total as a year 
ago. All figures in the table below 
are degree days. 


*Degree Day Summary 


This Last 

Past Year Sea- Sea- 

Week Ago son son 
Nov. Nov. Sept. Sept. Nor- 
29, 29, 1, 1, mal 
1948 1947 1948 1947 Sept. 
thru thru thru’ thru 1 
Dec. Dec. Dec. Dec. thru 
5, 5, 5, 5, Dec. 
1948 1947 1948 1947 5 
Birmingham, Ala. 121 145 545 547 729 


A ee: 993 1161 1232 
Charleston, S. C. 45 102 195 318 324 
CUMGRED ccccccse 188 246 1250 1334 1417 
Cleveland ....... 159 208 1062 1112 1333 
EE. swcnasacse See 276 1236 1312 1407 
Minneapolis ..... 268 381 1528 1771 1795 
Nashville, Tenn... 136 136 759 689 779 
New York ...... 140 186 779 966 1054 
Omaha, Nebr, .. 183 231 1250 1291 1322 
Philadelphia .... 143 179 756 904 941 
Raleigh, N. C. .. 121 142 562 698 687 
Bk, BO cvcscce SD 152 847 917 940 
Washington .... 94 116 793 834 972 

Average ...... 144 194 903 990 1067 


* Degree days are the number of degrees F. 
by which the mean temperature for any 24- 
hour period falls below 65 deg. Thus, if the 
mean temperature for the day is 25 deg., it 
goes on record as 40 degree days. An av- 
erage home oil burner will burn about a gal- 
lon of fuel oil for each three degree days. 


Gasoline Consumption 


Continues to Increase 


WASHINGTON—Federal gasoline 
excise tax collections during October 
amounted to $45,803,408, up $10,306,- 
788 from same month of 1947, Bureau 
of Internal Revenue reported. Lube 
oil collections totaled $6,289,819, in- 
crease of $8,122, while receipts on 
tires and tubes dropped $3,828,338 to 
$15,040,986. Tax on transportation 
of oil by pipe line brought in $2,004,- 
080, down $303,191. 


Commerce Department estimated 
service station sales in October at 
$545,000,000, up 7.3% from Septem- 
ber’s $541,000,000, and 12.8% above 
total of $483,000,000 for October, 
1947. After adjustment for seasonal 
factors and trading-day differences, 
department shows station sales down 
1.9% from September and up 12.7% 
over October, 1947. Index for Octo- 
ber is 248 (1935-39 equals 100) as 
compared with 253 in September and 
220 in October, 1947. 


Current monthly reports on tax- 
eble gasoline consumption from state 
tax bureaus show the following (total 
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for same month in 1947 is in paren- 
thesis) : 
September 

Colorado—3.9% increase—$2,126,250 collect- 
ed ($2,044,577). 

New dersey—11.4% increase—96,773,041 gals 
(86,843,430). 

Pennsylvania — 7.8% increase — 172,916,755 
gals. (160,465,565). Nine month consumption 
this year increased 9.2% over 1947 period. 

Vermont—8.0% increase—$387,621 collected 
($359,077). 

Utah—7.7% increase—16,380,566 gals. (15,- 
209,563). 

October 

Delaware—-0.2% increase 
(6,115,642) 

Indiana 9.0% increase 
(80,143,565). 

New Mexico—9.5% increase—15,213,324 gals 
(13,899,202). 

Oklahoma — 9.5% increase 
lected ($2,170,539) 


6,124,781 gals 


87,385,957 gals 


$2,375,960 col- 





Research Center Planned 


AUSTIN, Tex.—Jefferson Chemical 
Co., jointly owned subsidiary of The 
Texas Co. and American Cyanamid 
Co., will establish here shortly a re- 
search center to consolidate work 
now being carried on in New York 
and Port Arthur in developing proc- 
esses for manufacture of interme- 
diates and bulk chemicals from petro- 
leum. 
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*& Voluntary statement of Mr. Earl Nelson, owner of service station located af 
the intersection of highways 45 and 30, Frankfort, Ill. Installation consists 
of four 320 watt Post-Lites on pump islands and four 160 watt Half-Lites on 
the building. Super-light.ng was accomplished without any increase in the 

electric bill. Total current consumption is only 1920 watts. 


- 





Complete Line 
. . . 
FOUR-TUBE 
POST-LITES 
160 watts 

(For Posts, Walls) 
. . . 
SIX-TUBE 
POST-LITES 


240 watts 

. . . 
EIGHT-TUBE 
POST-LITES 

320 watts 

* . . 
APRON BASE 
POST-LITES 

240 and 320 watts 

. . > 
HALF-LITES 
FOR WALLS 

160 watts 


$78.19 and up 











the New Outside Fluorescents 


STEAL THE STREET 


The largest, most glamorous outside fluorescents built. Completely 
dominate surroundings against any other type of lighting. While 
ordinary light is an expense, “super-lighting’” pays the profits. 
Users everywhere report business increases. 


Easy to Install 


Post-Lites are easy to install on present posts. They give you bright, 
glareless light at your “working level’ where you need light— 
and do away with flash-light servicing. 


Let us show you how you can get up to 10 times more usable 
light per dollar spent for current. Simply mail the coupon. 


W. H. LONG COMPANY 


Est. 1911. 37 Years of Guaranteed Service. Supplying 100,000 leading concerns. 


61 W. Hubbard St. 


Chicago 10, Ill. 


MAIL COUPON for NEW CATALOG, NEW LOW PRICES 


W. H. Long Co., 61 W. Hubbard St., Chicago 10, Ill. 


[_] Please mail me your New Catalog and Prices. 


Attention of: Mr. 
Company Name 


Address 





47 

















“a new high in operating efficiency.* 


is TALKING 


about the WEW pavisBiLT 
ELECTRIC REFUELER 


and what they are saying is GOOD— 


Texaco’s New DAVISBILT Electric Refueler serv- 
ices Pan American World Airway's CLIPPER 
FLYING MIST at LaGuordia Field in preparation 
for a trans-oceanic hop. 


Each of these features warrants your consideration : 


e Van Vleck transmitter and generator are in- 
stalled directly behind the truck transmission and 
cab. One cable with standard power plug connects 
and disconnects tractor and trailer. Generator fur- 
nishes all power for operation of pumps, hose reels, 
and other equipment. 

e Governed speed ratio developes 1800 r.p.m. 
at approximately 600 r.p.m. on the truck motor. 
(Other power take-offs require speeds generally 
above 1000 r.p.m.) 

e Lower r.p.m. means longer motor life—lower 
motor maintenance. 

e Sufficient power is generated to permit delivery 
up to 300 g.p.m. 

e Centrifugal pumps, directly connected to electric 


motors, have correspondingly correct r.p.m., elimi- 
nating gear or belt drive reduction. 


e Operation is simple—no mechanical knowledge 
required to push a button or flip a switch. 

e Quietness assured—eliminates vibration and 
staccato of gasoline engine. 

e Clean in appearance and operation, there is no 
soot, grease, etc. 

e Safety from fire is at its ultimate — induction 
explosion - proof motors and explosion - proof 
switches are used. Underwriter approved. 

e Low Maintenance—the life of motor and genera- 
tor will more than equal the life of the unit itself. 


e Fully automatic control of speed is maintained. 


DISTRIBUTORS: Exclusive territories, excellent opportunity for aggressive qualified Distributors. 


Spit 








— 


Big job—tittle job—Tank, Truck or Trailer, 
DAVISBILT Engineers do a Better Job—contact 
yp leuk ahd | your DAVISBILT Distributor or write direct. 


THE DAVISBILT PRODUCTS CO. 


AFFILIATED WITH LIBERTY PRODUCTS CORP. 


CINCINNATI, OHIO 


NATIONAL PETROLEUM NE 
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J. P. Mosher, Jr., Market Editor, NPN and Platt’s OILGRAM Price Service, 50 West 50th St., New York (20), COLumbus 5-1695 
Other OILGRAM News Bureaus: Cleveland (13), 1213 West 3rd St., CHerry 7672 e Chicago (5), 59 East Van Buren St., HArrison 7- 
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Socony, Atlantic, Imperial Reduce Refined Products 
Prices; Turner Valley, Leduc Crudes Down 43-52c Bbl. 


The weight of large stocks proved a stronger 
price determinant than the prospect of cold weather 
during the first week in December when two leading 
East Coast marketers, Socony-Vacuum and Atlantic 
Refining, cut their distillate fuel prices in amounts 
ranging up to 0.8c per gal. in their respective mark- 
eting territories. In Canada, Imperial Oil reduced 
its gasoline and distillate prices in amounts up to 
2.4c per gal. for Alberta and Saskatchewan delivery. 

The outstanding development in the crude market 
was Imperial’s reductions premised on assurance of 
adequate supply, in prices it will pay for Turner 
Valley, Leduc and related crude oils in amounts 
up to 52c per bbl. Domestic crude price moves were 
mixed and inconclusive. 

In addition to making lower prices available to 
consumers, the price changes of Socony-Vacuum and 
Atlantic in many instances allowed for increased 
margins to resellers. 

Atlantic’s reductions in No. 2 fuel prices at the 
tank car level ranged up to 0.3c at principal Middle 
Atlantic terminal points, effective Nov. 30. At the 
same time, this company’s gasoline tank wagon prices 
were advanced 0.3c in several seaboard states, but 
reduced in amounts up to 0.5c per gal. in Delaware 
(see p. 56 for new prices). 

Socony posted price reductions in amounts ranging 
from 0.1 to 0.8c for gasoline, kerosine, No. 2 and 
Diesel fuels at principal New York and New England 
points, effective Dec. 1 and 2 (see p. 57 for new 
prices). 

The East Coast was not the only marketing area 
to see declines in prices. For the first time this year, 
a cargo of gas oil was offered spot at the Gulf at the 
low reported price of 8.25c per gal. Another reflection 
of the bulging distillate stocks seeking buyers was 
a Gulf cargo of No. 2 fuel offered at 9c, delivered 
New York, Boston or Philadelphia. 

In Central Michigan, straight-run gasoline prices 
were off 2.375c on the low when one refiner offered 
5,000 bbls. at 9.25c. The offering was not immediately 
taken. 

Conventional Midcontinent lube oils were priced 
from 0.75 to 3c per gal. lower following reductions 
by two refiners. Bright stock, 150-160 vis. D color, 
was offered at 28c; No. 3 color, 150 vis. neutral at 
\5e, both down 3c. 

Scale wax for export was offered 0.5c lower at 
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New York at 5.5c per lb. and 0.25c lower at New 
Orleans at 5.8c. 

That these widespread price reductions occurring 
in most refining districts stemmed directly from 
abundance of supply was evident in many instances. 
An East Texas refiner, whose plant was shut down 
15 days in November, reported he was forced to cease 
operations again this month because of top-heavy 
fuel and gasoline storage. 


The rapid development of domestic Canadian crude 
oil production and the assurance of adequate oil 
for its prairie refineries prompted Imperial Oil’s cut 
of 43c per bbl. in prices it will pay for Turner Valley 
Oil, and 52c per bbl. for oil produced in the Leduc- 
Calmar, Woodbend, and Rewater Fields in Alberta, 
effective Dec. 1. 


Imperial’s new Turner Valley prices range from 
$3.09 per bbl. for 33-33.9 gravity up to $3.71 for 64 
and above. Company now pays $2.95 flat for Leduc- 
Calmar and Woodbend oil. 


On the other hand, Johnson Oil Refining Co. 
advanced its buying prices 35c per bbl. on approxi- 
mately 5,500 b/d it purchases in five counties in 
Oklahoma. On the West Coast, Time Oil Co. entered 
the Rosecrans, Athens, Dominguez, and Santa Fe 
Springs Fields with prices 10 to 28c per bbl. higher 
than those generally posted, effective Dec. 1. Tension 
over a general advance in the Southwest eased mark- 
edly with reports of some new crude offerings avail- 
able at the prices posted by most large buyers. 


WESTERN PENNA. 
Reports on Lube Prices Vary Widely 


There were conflicting reports concerning prices for 
lubricating oils from Western Penna. the past week 
Refiners generally, citing upturn in their shipments, 
scouted reports from some sources of increased weak- 
ness and widespread shading of prices. 

While domestic interest in wax showed some im- 
provement, the export demand still lagged, according 
to most reports. Brisk inquiry for petrolatums, white oils 
and most light products was reported. Quotations were 
reported unchanged by most refiners. 

Distress quantities of bright and cylinder stock were 
reported available at prices “under posted levels’ by 
some sources. The sale of one car of 25 pour bright said 
to have been made at 26c could not be confirmed. Ad- 
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Summary of Daily Gasoline Prices (Nov. 30 through Dec. 6) 


0. 8S. Moter (ASTM octane) Monday Friday 
78-78.5 octane (Premium) : Dec. 6 Dec. 3 
Oklahoma (Group 3) .....s+.e.+. coccccoce (2)11.25-12(2) (2)11.25-12(2) 
Midwestern (Group 3 DABIS) .cccccccccecs (1)11.25-12(1) (1)11.25-12(1) 
N. Tex, (For shpt. to Tex. ee N.M. dest’ns) (1)11.75-13.3(1) (1)11.75-13.3(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)11.5-11.75(2) (2)11.5—-11.75(2) 
B. Tex, (Truck Tnsp.) .....ccccccccccces (1)11.5-12(1) (1)11.5-12(1) 
Cent. W. Tex. (Truck Tmsp.) .....+..++% (1)11.5-11.75(1) (1)11.5-11.75(1) 


73-75 octane (Regular) : 
Oklahoma (Group 3) 


eee ee enee 


Mid-Western (Group 3 basis) per apy 


N, Tex, 


(For shpt. to Tex. & N.M. dest’ns) 


W. Tex. (For shpt. to Tex. & N.M. dest’ns) 


E. Tex. (Truck Tnsp.) 
Cent, W. Tex, (Truck Tnsp.) 


63-66 oc 


pM any ‘(Group 3) 


eee eee eee ee 


(7)10.5-11(1) 
(4)10.5-10.75(2) 
(3)10.75—-11.3(1) 
(2)10.5-10.75(2) 
(1)10.5-11(1) 
(1)10.5-10.75(1) 


(7)10.5-11(1) 
(4)10.5-10.75(2) 
(3)10.75-11.3(1) 
(2)10.5-10.75(2) 
(1)10.5-11(1) 
(1)10.5-10.75(1) 


Thursday 
Dec, 2 
.25-12(2) 
.25—-12(1) 


he OD 
ererrererers 
eeerererere 

1 

v 

_ 

w 

w 

_ 

~ 


(7)10.5-11(1) 
(4)10.5—10.75(2) 
(3)10.75-11.301) 
(2)10.5—-10.75(2) 
(1)10.5-11(1) 
(1)10.5—10.75(1) 


Wednesday 
Dec. 1 

(2)11.25-12(2) 
(1)11.25—-12(1) 
(1)11.75-13.3(1) 
(2)11.5-11.75(2) 
(1)11.5-12(1) 
(1)11.5-11.75(1) 


(7)10.5-11(1) 
(4)10.5 5 -10.75(2) 
(3)10. 75-11. 3(1) 
(2)10. att rod 
(1)10.5-11(1 
(1)10. 5-10. 75(1) 


Tuesday 
Nov. 30 


11. ete 3(1) 


0.5-11(1) 

0.5—10.75(2 
0.75-11.3(1) 
0.5-10.75(2) 


0.5-11(1) 
0.5-10.75(1) 


yo tant te tenn 
Hehe] 
wrewv eh 
et et et et ee 








Mid-Western (Group 3 basis) ...........- 10.125(1) 10.125(1) 10.125(1) 10.125(1) 10.125(1) 
N. Tex, (For shpt. to Tex. & N.M. dest’ns) er eens coun e508 oaks 
W. Tex, (For shpt. to Tex. & N.M. dest’ns) 10.25(2) 10.25(2) 10.25(2) 10.25(2) 10.25(2) 
ey ee, CEE WLS csccccccssecccsecs esos a ae a aries ine oeee 
Conk, We Sec CEEUEE SRA) cccecccucess 10.25(1) 10.25(1) 10.25(1) 10.25(1) 10.25(1) 
@0 octane & below: 
GUNG CEOUD B) oc cc cc vccscesece ° (1)9.75-10.125(2) (1)9.75-10.125(2) (1)9.75-10.125(2) (1)9.75-10.125(2) (1)9.75-10.125(2) 
Mid-Western (Group 3 basis) ............ (1)9.75-10.375(1) (1)9.75-10.375(1) (1)9.75-10.375(1) (1)9.75-10.375(1) (1)9. ke my F pend 
N, Tex, (For shpt. to Tex. & N.M. dest’ns) (1)10—-10.5(1) (1)10-10.5(1) (1)10-10.5(1) (1)10-10.5(1) (1)10-10.5(1 
W. Tex, (For shpt. to Tex. & N.M. dest’ns) (1)9.75-10(3) (1)9.75-10(3) (1)9.75-10(3) (1)9.75-10(3) (1)9.75-10(3) 
i ee CE LD occ cccccsvcse sees (1)9.75—10.5(1) (1)9.75—-10.5(1) (1)9.75-10.5(1) (1)9.75~-10.5(1) (1)9.75-10.5(1) 
Cem, W. FOR: CHOU TAMA) cccocscecces (1)10-10.4(1) (1)10-10.4(1) (1)10-10.4(1) (1)10-10.4(1) (1)10-10.4(1) 
Motor Gasoline, 78-78.5 oct. (Premium) (b) 
New York harbor ..........ccescecsecees (1)11.5-13.4(1) (1)11.5-13.4(1) (1)11.5-13.4(1) (1)11.5-13.4(1) (1)11.5-13.4(1) 
New York harbor, barges ............+++- (1)11.4-13.3(1) (1)11.4-13.3(1) (1)11.4-13.3(1) (1)11.4-13.3(1) (1)11.4-13.3(1) 
PS (te eveodbbua aed be eed cd he ok ben (1)12.4-12.9(1) (1)12.4—-12.9(1) (1) 12. 4—12.9(1) (1)12.4-12.9(1) (1)12.4-12.9(1) 
Pe SOD: cesecssccecesese eee (1)12.65-12.8(1) (1)12.65—-12.8(1) (1)12.65—-12.8(1) (1)12.65-12.8(1) (1)12.65-12.8(1) 
DE: Atptenede ce vancedadebesbinedss (1)11-13(1) (1)11-13(1) (1)11-13(1) (1)11-13(1) (1)11-13(1) 
ET 10.9(1) 10.9(1) 10.9(1) 10.9(1) 10.9(1) 
Motor Gagetine ban 5 n (Premium) (c) 
. S wd *’ $606 606 C666 ccccevcece see seee tees eeee eeee 
ew Yor Ry. ME onceccccesecces sees snes ste snes sacs 
Philadelphia ......... . NEADS ENON COR ROMS (1)12.4—-12.75(1) (2) 13.418 .78(2) (1)12.4-12.75(1) (1)12.4-12.75(1) sad >; | poet 
ee, Ce Lccccaeakelecenensens 12. -65(1) 12.65(1) . . 
Baltimore wees “ POSEN SSTSOERSECes bRO dss (1)12.2-12.75(1) (1)12.2-12.75(1) (1)12.2-12.75(1) (1)12.2-12.75(1) (1)12.2-12.75(1) 
ee Or ee 12.65(1) 12.65(1) 12.65(1) 12.65(1) 12.65(1) 
Motor Gasoline 74-76 oct. (Regular) (b 
New York harbor ..... a ? Bes we Bree (1)10.5-12(1) qa .5-12(1) (1)10.5-12(1) (1)10.5-12(1) (1)10.5-12(1) 
New York harbor, barges ............... (1)10.4—11.9(1) a -4-11.9(1) (1)10.4-11.9(1) (1)10.4—11 .9(1) (1)10.4-11. 9(1) 
CE: cciackeeneeseaeeeeednesdeskoe (2)11.5-12.2(1) (2)11.5-12.2(1) (2)11.5-12.2(1) (2)11.5-12.2(1) (2)11. 5-33 .3 
PINE, BOTOOD cccccccccceccccecces (1)11.4-11.8(1) ql .4-11.8(1) (1)11.4-11.8(1) (1)11.4-11.8(1) (1)11.4-11.8(1 
Pe sieht td ceceneadecdee ke 0nteae-e (1)10-12(1) (1)10—-12(1) (1)10-12(1) (1)10-12(1) (1)10-12(1) 
SE I ibis pinks ekdeca0 eave’ oc (1)9.9-11.4(1) (1)9.9-11.4(1) (1)9.9-11.4(1) (1)9.9-11.4(1) (1)9.9—11.4(1) 


Motor Gasoline: 
Western Penna., — Warren: 

74-76 Oct, (Re ular 
Western Penna., O 


(1)11.75-12(1) 
(2)11.75-13(1) 


panies quoting the low & highs of the ranges. 


(1)11.75-12(1) 


(2)11.75-13(1) 
Note: Gasoline prices are asian in each day’s Platt’s OILGRAM Daily Price Service. 


(1)11.7 


uo 


-12(1) (1)11.75-12(1) (1)11.75-12(1) 


13(1) (2)11.75-13(1) (2)11.75-13(1) 
Figures shown in parentheses indicate number of com- 


(2)11.75— 


(b) Research octane rating is minimum of 5 points above Motor Method rating. 
fc) Research octane rating is minimum of 10 points above Motor Method rating 





ditional 25 pour material was said to have been offered 
to buyers at 26.5c. 

These reports were scored as “bearish” by refiners 
who insisted that their prices were “holding” at cur- 
rently reported levels. Sales of “several’’ tank cars each 
of 25 pour bright at 28c and 630 flash cylinder oil at 3le 
were reported by refiners. Prices for both products were 
unchanged and for 25 pour ranged upward from 28c, 
from 31c for 630 flash. 


CENTRAL MICHIGAN 
Straight-Run Gasoline Price Drops 2.375c 


Sharply lower prices for straight-run gasoline and 
lower prices reported in some quarters for No. 6 fuel 
failed to stimulate buying in Central Michigan early 
in December. Demand for light fuels was beginning to 
pull on stocks, according to some refiners, but gen- 
erally they viewed their inventories as adequate. 
Straight-run gasoline was down 2.375c on the low of 
the price range when one refiner 


2 -- 


quotations 2.75c 


reported reducing his 
to 9.25e per gal. He said he was offer- 
ing 5,000 bbls. at his new price. No sales were disclosed, 
however. Quotations of other refiners were reported un- 
changed, ranging up to 12.5c, FOB refineries. 

Demand for other grades of gasoline also was re- 
ported slow by most refiners although one refiner said 
he had sold 2,500 bbls. of regular grade at 12.5c, re- 


finery. Another refiner reported 0.25c reduction to 13c 
in his regular-grade quotation. 


ATLANTIC COAST 
Fuel, ‘Gas’ Prices Reduced in New England 


The first week of December saw continuance of the 
price-reduction wave along the Eastern Seaboard, fea- 
tured by Socony-Vacuum’s cut-backs in New York and 
New England. In addition to its reductions in light and 
heavy fuels, Socony also lowered its gasoline prices at 
several points. 

Previously, Atlantic Refining has reported revisions 
in its gasoline and heating oil schedules at a number of 
Middle Atlantic points. 

An indication of the extent to which heating oil in- 
ventories have mounted during recent weeks, was the 
report from Esso Standard that it had no plan fo! 
heating oil allocations during December. 


Most suppliers were quick to follow Socony’s prict 
move and others indicated they would follow shortly. At 
the end of the week, regular-grade gasoline was priced 
0.2c lower and Diesel oil, shore plants, 0.1 to 0.6c lower 
at several New England points. 

In the face of wavering prices, trading was at low 
ebb, enlivened only by a light flurry of heating oil in- 
quiries late in the week. For the most part, trading was 
hampered by a wide divergence in the price ideas «! 
buyers and sellers. At New York Harbor, buyers wert 
seeking No. 2 fuel and kerosine at “lows” of published 
prices with sellers’ asking prices generally 0.3c high« 


No sales were disclosed. Suppliers at New York Hart 
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GEOLOGIST ... our front-line scout— 


- our sharp-eyed explorer of the earth’s 





crust. With sensitive instruments and a seasoned “rock-sense,” he probes 
of deep into underground structures. This geologist is checking core samples; 
n- looking for formations that may indicate oil. Then it’s up to the drillers 
or to prove whether he’s right or wrong. Thus our geologists touch off the 
ie long chain of events—from drilling to marketing—that end up with the 


countless petroleum products serving America. 
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reported barge quotations for No. 2 ranging from 9 to 
10c; kerosine, from 10.2 to 11.5c. 

Spot market prices for most products were reported 
weakening under the impact of the widespread reduc- 
tions in suppliers’ quotations. Residuals in particular 
were “sloppy.” At New York where harbor suppliers 
reported barge prices for No. 6 fuel ranging from $2.80 
to $3.00, barge offerings of No. 6 were said to be avail- 
able at $2.55. 





GULF COAST 
Fuel Oil, ‘Gas’ Reverse Seasonal Trends 


Normal seasonal trends were seen in reverse in the 
first December week at the Gulf with distillate and 
residual fuel prices easing sharply and gasoline prices 
holding relatively firm. Sales were at a minimum, sup- 
pliers generally said. On the other hand, buyers reported 
they would consider only offerings which they could re- 
sell competitively. Lack of licenses continued to delay 
some export closings. 

For the first time this year, gas oil was offered at 
8.25c, the same as the low reported cargo price of sup- 
pliers for 43-47 and 48-52 diesel index material. 

A firm cargo offering of No. 2 fuel for December 
lifting was reported at 9c, delivered New York, Phila- 
delphia or Boston. This offering price is lower by the 
equivalent of current USMC tanker rates than for about 
a million bbls. of late October spot business done at 9c, 
FOB the Gulf. 

Residual sales continued to lag, and no break occurred 
in the steady rise in stocks. Although the generally 
quoted prices of suppliers for bunker “C” cargoes con- 
tinued unchanged, ranging upward from $2.25 per bbl., 
most traders said this price was extremely weak. 

Gasoline was “comfortable” and “in balance,’ accord- 
ing to most reports. Offerings of 70-72 oct. leaded to 
non-regular customers continued to be held for prices 
ranging from 11 to 11.125c, and 5-jump regular grade 
for 11.5c. However, several majors, commenting on what 
they termed “today’s over-pricing” of distillates in re- 
lation to gasoline (8c No. 2 fuel vs. 9c gasoline), said 
further stock increases in distillates would tend first 
to provoke additional gasoline offerings. This season 
normally sees some declines in spot prices for gaso- 
line, they said. 

No sales were reported, although several gas oil, 
gasoline and residual trades were in negotiation stage. 


MIDCONTINENT 
Trading Slow, Some Prices Reduced 


Trading continued slow in the Midcontinent the past 
week as industry awaited further developments regard- 
ing crude. Price reductions were reported in several 
areas for light fuels, heavy fuel, and conventional and 
solvent lubes. 

Reports generally indicated that the Midcontinent lube 
market was “still soft."’” Two refiners reported 0.75 to 
3c reductions in their prices for conventional bright 
stock, neutral oils, and cylinder stock, resulting in fol- 
lowing new price ranges: bright stock, 150-160 vis. D 
0-10 PP 28-338c, 10-25 PP 28-30.5c, 120 vis. 0-10 PP 
27-32c; neutral oils, No. 2 color 60-85 vis. 10.25-12.75c, 
86-110 vis. 10.75-13.25c, No. 3 color 150 vis. 15-18c, 180 
vis. 16-2l1c, 200 vis. 16-21c, 250 vis. 17-22c, 280 vis. 
18-23c, 300 vis. 19-24c, No. 5 color 200 vis. 16-21c, 600 
S.R. olive cylinder stock 2lc. One refiner reported Ic 
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reduction in his prices for two grades of solvent neutra 
oil, making new price ranges 24-27c for 200-210 vis. 90-95 
V.1., and 26c for 300 vis. 95 V.I. 

Three Oklahoma refiners and one in Arkansas reported 
reductions of 0.125 to 0.25c in their light fuel prices, and 
as week ended price ranges stood as follows: Oklahoma 
No. 2 straw 8.75-9.25c; Arkansas, 52 and below Diese 
9c, 58 and above Diesel 9.25c, No. 2 fuel 8.875c, and 
No. 3 fuel 8.625c. 

Most refiners continued to have a pessimistic atti 
tude regarding residual. Reduction of 50c to $1.75 per 
bbl. in his No. 6 price was disclosed by a Kansas re- 
finer, resulting in new price range of $1.75-2.33 for 
the product. First heavy fuel sale reported in some time 
was disclosed by an Oklahoma refiner and involved 
“about 50 cars” of No. 6 oil at $1.60 per bbl. to brokers 
for northern shipment during December. 

Gasoline was reported moving to regular customers in 
unusually large volume for December due to mild weather 
in many areas. 


MIDWESTERN (Chicago-E. St. Louis Area) 
Most Product Prices Continue to Ease 


Improvement in volume of light fuel shipments to 
areas north and west of Chicago failed to relieve pressur« 
of top-heavy stocks and prices below those reported by 
Midwest refiners were reported in the open market. Resi- 
dual fuel remained a “problem” at many refineries. Rail- 
roads “asked and got” 4 25c per bbl. reduction in their De 
cember contracts according to reports. 

A large Midwest distributor reported purchase of 2 
cars of 41-43 w. w. kerosine at 11.75c, delivered Chicago 
A refiner said he was making some “light sales’ of No. 2 
fuel at 8.875c and range oil at 9.125c, Group 3, while a 
marketer reported he had sold ‘‘a couple” of cars of No 
2 fuel at 8.75c, Group 3 basis. Another marketer reported 
he had purchased “several’’ cars of No. 3 fuel at 8.375c, 
Group 3, for resale and was offering 42-44 kerosine at 
9.75c, Group 3. 

Midwest refiners reported quotations for these prod- 
ucts ranging from 9.25 to 9.625c for 41-43 kerosine; 
9.375 to 9.875c for 42-44 kerosine; range oil, 9.125 to 
9.5c; No. 2, 8.875 to 9.125c; and No. 3 8.625 to 8.875c. 

Marketer reported selling 15 cars of No. 6 fuel for 
December shipment at $1.45 per bbl., Group 3. Railroads 
were reported paying $1.50 per bbl. for No. 6 during 
December, down 25c per bbl. from $1.75 in November. 

No open market trading was reported in gasoline, 
and most traders said “there was no demand.” A Mid- 
west refiner, however, said his sales of regular grade 
were “good” and that he might be a buyer of gasoline 
during December. Marketers, on the other hand, said 
quantity of gasoline being offered at 9.75c in “Group 
3 differential points” was increasing. 





Crude Oil Prices 


Imperial Oil: Cuts Turner Valley crude 43c 
per bbl., Leduc-Calmar and Woodbend fields 52c 
per bbl. effective Dec. 1 (see p. 49). Turner 
Valley absorption naphtha components also re- 
duced same date, with Butanes down 38c to 
$1.61 per bbl., Pentanes & heavier down 60c to 
$4.99 per bbl. 

No other changes during week ended Dec. 4. 
See NPN of Nov. 24, p. 56-57, for complete crude 
price schedules. 
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OIL PRICE SECTION 





At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives _ all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by age terminal operators, and by 
tanker terminal operators; for current sales 
and shipments; for the business day or period 
stated; exeept Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminalis; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for erude oil 
and its | mem oe lawfully produced and trans- 
— rted as received by OILGRAM and 

tional Petroleum News but not guaranteed; 
for subseribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetieal figures before and after prices indi- 
| .~ aye of companies quoting the lows 
and highs of the ranges. For further details 
of price conditions apply to any NPN—OIL- 
GRAM office or see back of any OILGRAM 
Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Houston, eibeens Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
oo. (13), Ohio. Annual subscription rate in 

: $1 50 per year, payable in advance. 


Refinery & Terminal Prices 


Gasoline 
Prices in Effect 
Dec. 6 Nov. 29 
Seen (Grou 
78-78.5 Oct chad 
(Prem. ) - (2)11.25-12(2) (2)11.25-12(2) 
ie 2 Oct. Reg. (7)10.5-11(1) (7)10.5-11(1) 
below ...(1)9.75-10.125(2) (1)9.75-10.125(2) 


“hpi (Group 3 basis) 
‘ 

ao = -(1)11.25-12(1) 
73-75 0c eg. (4)10.5-10.75(2) (4)10.5-10.75(2) 
63-66 Oct. .. 10.1 51) 
00 Oct 25(1) 10.125(1) 


below ... - (1)9.75-10.375 (1) (1)9.75-10.375(1) 


(1)11.25-12(1) 


Nj. REX, (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct. ° 
(Prem . .(1)11.75-13.3 111.75-13.3 
73-75 Oct. ) 13.3(1) (1)11.75-13.3(1) 

(Reg. ) 


)10.75-11.3(1) 


3)10.75 3 
60 Oct. &bélow(1)10-10.501, woo 


(1)10-10.5(1) 
4 nt te ‘aed shpt. to Tex. & N.M. cesi‘ns.) 
‘ 

(Prem. ) ”..(2)11. 5-11.75(2) (2)11.5-11.75(2 
73-75 Oet.Re 2)1 75(2) 
63-66 Oct. ge. (2) or: 75(2) ad 5-10. ,15(3) 


25(2) 0.25(2 
60 Oct.& below(1)9. 75-10(3) (1)9:75-10(3) 


FE. TEX. (Truek tnspt.) 
78-78.5 Ose -(1)11, are (1)11.5-12(1) 
73-75 Oct. -(1)10.5-11(1) (1)10.5-11(1) 


60 Oct.& below(1)9. 75-10. 5(1) (1)9.75-10.5(1) 
CENT. wv. oe. (Truck Traaspt.) 


78- dees 
rem.) -(1)11.5-11.75(1) (1)11.5-11.75 
13.7808 (Reg. cs 5-10. TOCA) C2) 28. 5- 34 ‘75(1) 


0.25(1) 0.25 
60 Oct.& below(1) 10-10. 4(1) (1)10-104¢2) 


ARK. (For shi 

78-78.5 Ost pment to Ark. & La.) 
(Prem. ) 11.75(1) 11.7541) 

73-75 Oct. Re 10.75(1 

60 Oct.ae pres (1) 10.75(1) 
unleaded .. 10(1) 10(1) 
KANSAS 

78-78.8 Oc Gaer Kansas destinations only) 


(Prem,) s -(€1)11.8-12.75(1) (1)11.8-12.75(1) 
73-75 Oct. Reg. (2)10.8-11.75(1) (2)10.8-11.75(1 
60 Oct.& below(1)10.1-11(1) , (1)10.1-11(1) / 


PENNA. 


Bradferd-Warren: 
74-76 Oct.Reg.(1)11.75-12(1) (1) 11.75-12(1) 


Other districts: 
74-76 Oct.Reg.(2)11.75-13(1) (2)11.75-13(1) 


CENTRAL MICHIGAN (FOB Central Michi- 
ean refineries. ) 
U.S, Motor: 

78-78.5 Oct. 

(Prem.) (1)13.25-15(1) 
73-75 Oct. Reg. (1)12-14.5(1) 
Str. rum gaso- 

lime, excl. 
Detroit 
shpt. 


(1)13.25-15(1) 
(2)12-14.5(1) 


-(1)9.25-12.5(1) (1)11.625-12.5(2) 


[Cecember 8, 1948 











SPECIAL NOTICE 
Owing to present short supply of many products, some sellers are withholding 
publie quotations or the posting of firm prices on some products but are giving 
OILGRAM the prices they otherwise would quote to trade in general and which 


today they confine mostly to their regular 


Prices in Effect Dec. 6 Nov. 29 


OH10—Quotations of S.O. Ohio for delivery 
to Ohio points: 


73-75 Oct... 14.75 14.75 
CALIFORNIA 
Los Angeles dist. : 
80-82 Oct. 
(Prem.) (1)14.85-15.9(1) (1)14.85-15.9(1) 
74- — 
Reg.) (1)13.35—-13.4(3) (1)13.35-—13.4(3) 
San ras. dist. : 
80-82 Oct. 
(Prem.) (1)15.35-16.4(1) (1)15.35-16.4(1) 
74-76 Oct. 
(Reg.) (1)13.85—-13.9(1) (1)13.85-13.9(1) 
San Joaquin Valley: 
80-82 Oct. 
(Prem.) (1)15.35-16.4(1) (1)15.35-16.4(1) 
74-76 Oct. 
(Reg. ) (1)13.85—13.9(1) (1)13.85-13.9(1) 


Kerosine, Gas & Fuel Oils 


OKLAHOMA (Group 3) 


41-43 w.w. 

kero, .....(1)9.375-9.625(2) (1)9.375-9.625(2) 
42-44 w.w. .(2)9.375-9.875(1) (2)9.375-9.875(1) 
Range oil (1)9.125-9.375(2) 9.5(4) 
58 & above 

D.I. diesel. (1)9.125-9.5(3) (1)9.125-9.5(3) 


.(1)9.125-9.541) (1)9.125-9.501) 
(1)9.125-9.375(2) (1)9.125-9.37513) 
(1)8.75-9.125(2) (3)8.875-9.25(3) 


No. 1 p.w.. 
No, 1 straw 
No. 2 straw. 


De, © esscce (1)$1.50-2.30(1) (1)$1.50-2.30(1) 
14-16 grav. 
SO sucess $2.00(1) $2.00(1) 


MIDWESTERN (Group 3 basis) 

41-43 w.w...(1)9.25-9.625(2) (1)9.25-9.625(2) 
42-44 w.w.. .(1)9.375-9.875(1) (1)9.375-9.875(1) 
Range oil (1)9.125—-9.5¢1) (1)9.125-—9.501) 





58 & above 

D.1. diesel. (1)9.5-10.125(1) (1)9. 5-10. 125(1) 
No. 1 p.w...(1)9-9.375(1) (1)9-9.375(1) 
No 2 straw (2)S. 875-9 125(2)(2)8.875-9.125(2) 
No. 3 ..€1)8.625-8.875(1)(1)8.625-8.875(1) 
No. 6 .(1)$1.50-2.00(1) (2)$1.75-2.00(2) 


CHICAGO—(FOB Chicago district refineries & 
p.l. terminals; all fuel oil prices in ent. per 
gal.) 


58 & above 

D.1. diesel. 11.05(1) 11.05(1) 
No. 6 fuel... 7.401) 7.4(1) 
N. TEX, oo shpt. to Tex. & N.M. dest’ns.) 


41-43 w.w. ..(1)9.6-9.625(1) (1)9.6-9.625(1) 


42-44 w.w... 10(2) 10(2) 

$8 D.I. .(1)9.6— ‘wean (1)9.6-10(2) 
No. 2 straw. 9(1 9(1) 

No, 6 fuel $1 50(1) $1.75(1) 
W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
41-43 w.w... 9.5(1) 9.5(1) 
42-44 w.w. 10.5(1) 10.5(1) 
No. 1 straw. 9.25(2) 9.2512) 
No. 2 straw. (2)9-9.25(1) (2)9-—9.25(2) 
OO, BD cescec 8.75(1) 8.75(1) 
No. 6 fuel... $2.50(1) $2.50(1) 
KE, TEX, (Truck trnspt.) 


41-43 w.w. ..(2)9.25-9.5(2) (2)9.25-9.5(2) 
42-44 w.w. ..(2)9.5-9.75(1) (2)9.5-9.75(1) 
58 & above 

D.1. diesel. (1)9-10(1) (1)9-10(1) 
No. 2 fuel. 9.25(2) 9.2512) 
No. 6 fuel. *(1)$1. 90-2.85(1) (1)$1.90-2.85(1) 


CENT, W. TEX. (Truck trnspt.) 
41-43 w.w. ..(1)9.375-9.5(1) (1)9.375-9.5(1) 
58 & abv. D.I. 


Diesel .... 9.25(1) 9.25(1) 
U.G.1, gas oil 8.5(1) 8.5(1) 
No. 1 fuel... 9.25(1) 
No. 2 fuel... 9(1 9(1) 
No. 3 fuel... 8 75(1) 8.75(1) 
No. 6 fuel... $2.67(1) $2.67(1) 


KANSAS (For Kansas destinations only) 
42-44 w.w...(1)9.75-10.75(1) (1)9.75-10.75(1) 


58 & abv. D. 1. 

Diesel . (2)10-10.25(1) (2)10—10.25(1) 
No. 1 fuel . “a9. 375-10.25(1)(1)9.375-10.25(1) 
No, 2 fuel. ..(2)9. 25-10(2) (2)9.25—10(2) 
No. 6 fuel. ..(1)$1.75-2.35(1) (1)$1.90-2.35(1) 


ARK, (For shipment to Ark. and La.) 
42-44 W.w. . 9.5(1) 9.5(1) 
Tractor fuel . 10(1) 10(1) 
Diesel fuel 52 

& below 9(1) 9.125(1) 
Diesel fuel 58 

& above 9.25(1) 9.375(1) 
No, 2 fuel... 8.875(1) 9(1) 
No. 3 fuel... 8.625(1) 8.75(1) 
bd ear PENNA. 
B ford-Warren: 
45 w.w noo ofS 7 pa (1)11.25-12(1) 
No, 1 ey 11.95(1 11.95(1) 
No. 2 fu + Q) 11-11. 961) (1)11-11.95(1) 
No. 3 ly ee 11(1) 


36-40 gravity it. 95¢1) 11.95(1) 
Other distric 


ts: 
ooo of OE 25—12.5(1) itt 25-12. “id 
.. -(1)12-12.5(2) 1)12~—12.5(2 
No. 1 fuel. DAL 25—12.5(1) (iL. 25.12.5(1) 
No. 2 fuel...(2)11-12.5(1) (2)11-12.5(1) 
No. 3 fuel. ..(1)11-12(1) (1)11-12(1) 


36-46 gravity(2)11-12.5(1) (2)11-12.5(1) 
Cc 7 L — (FOB Central Michi- 
gan ~~ 

Range oil "112. 125-13(1) (1)12.125-13(1) 
46-49 w.w. 

rrr (1)12.5-13(3) (1)12.5-13(3) 


>. We 

canoe . -(3)12.25-138(1) (3)12.25-13(1) 
No. ight. . 

ae .. .€1)11.5-12.25(1) (1)11.5-12.25(1) 
No. 3 straw. (1)11.75—12(5) (1)11.75—-12(5) 
U.G.1. gas oi1(1)9.5-11.25(1) (1)9.5—11.25(1) 


| 


| 


| 
| 





customers only. 


Prices in Effect Dec. 6 Nov. 29 

No. 5 fuel...(1 +¥- 10.25(1) (1)9.5-10.25(1) 
No. 6 fuel...(1)8.75-10(1) (1)8.5-10(1) 
OHIO—Quotations of 8.0. Ohio for delivery to 
Ohio points: 


Kerosine 13.9 13.9 
CALIFORNIA 
San Joaquin hoe 
40-43 w.w. (1) 12.6(1) 
Heavy fuel. “(§2 30-2 2.40(1) (1)$2.30—-2.40(1) 
Light fuel 

(PS 300). .(1)$2.50-2.60(1) (1)$2.50-2.60(1) 


Diesel fuel 
(PS 200). 

Stove dist. 
(PS 100). 

Los Angeles: 


.(1)10-10.1(1) (1)10-10.1(1) 


.(1)11.5-11.6(1) (1)11.5-11.6(1) 


40-43 W.w (2)11.9-12.9¢41) (2)11.9-12.9(1) 
Heavy fuel 

(PS 400). .(1)$2.15-2.35(1) (1)$2.15-2.35(1) 
Light fuel 


(PS 300).. 
Diesel Fuel 
(PS 200). 


(3)$2.45—2.55(1) 
. (1)8.8-9.6(2) 
Stove dist. 


(PS 100). .(1)9.25-11.1(2) 
San Franciscu: 
40-43 w.w.. .(1)12.4-12.6(1) 
Heavy fuel 


(3)$2.45-2.55(1) 
(1)8.8-9.6(2) 
(1)9.25-11.1(2) 


(1)12.4-12.6¢1) 


(PS 400). .(1)$2.30-2.40(1) (1)$2.30-2.40(1) 
Light fuel : : 

(PS 300)..(1)$2.50-2.60(1) (1)$2.50-2.60(1) 
Diesel fuel 

(PS 200). .(1)10-10.4(1) (1)10-10.4(1) 
Stove dist - 

(PS 100)..(1)11.5-11.9¢1) (1)11.5-11.901) 


Lubricating Oils 
WESTERN PENNA, 
Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only. 
| Saas OUS NEUTRALS—No. 3 col. Vis. at 70° 


(180 * 200°) 420-425 a. 
538.501) 38.501) 
537.501) 37.501) 
o-36.5¢1) 36.501) 
43 28-43 
“(143 at “100° ) 400-405 fi. 

0 p.t (1)927.5-36.501) 36.501) 
10 p.t (1)26.5-35.5¢1) 35.501) 
lo p.t (1)20.5-34.501) 34.501) 
25 p.t 24-27 24-27 


CALINDER STOCKS: 


500 Vis. 
2 

(128 
lo p.t (1)2% 


Zo p.t 
lod Vis. 





Brt. stk., 145-155 vis, at 210°, 540-550 fi., No 
5 col. 
10 p.t (1)30.5-40.5¢1) 10.501) 
lo p.t 41)29.5-39.5¢1) 39.501) 
we aes 2-44 25-44 
6v0 3S.R 
hiter’ bl oe 28-36 28-36 
650 S.R. . 29-37 29-37 
600 fl. ... 30-39 30-39 


630 fl 31-35 31-35 
MIDCONTINENT LUBES 
(FOB Tulsa basis. Bright stock, vis. at 210° 


Neutrals are 0-10 p.p. oils, vis. at 100°; 15 
25 p.p. viscous neutrals generally are quoted 
0.5¢c under 0-10 p.p. oils; 15-25 p.p. nonviscous 
oils generally are quoted 0.25c under 0-10 p.p 
oils) 


Neutral Oils-Conventional 
Pale Oils ¢ ol. 

60-55 vis 
86-110 vis 





150 vis. 3 
180 vis, 3 
200 vis. 3 
250 vis. 3 
280 vis 3 
300 vis 3 
Red Oils * Col. 

200 vis. 5.(1)16-21(1) (1)19-21(1) 
300 vis. 5 24(1) 24(1) 
Cylinder Stocks: 
600 s.r., olive 

green 21(2) 23(2) 
Black Oil 18.541) 18.5(1) 
Bright Stock-Conventional 
200 vis. D: 

10-25 p.p.. 35(1) 35(1) 
150-160 vis, D: 

0-10 p.p. . (1)28-33(1) (3)31-33(1) 
10-25 p.p. ..(2)28-30.5(1) 30.501) 
150-160 vis. E 32(1) 32(1) 
120 vis. D: 

0-10 p.p. ..(2)27-32(1) (3)30-32(1) 


Bright Stock—Solvent 
= vis. 0-10 
P.P., 95 v.i.(1)35-36(1) 


‘ (1)35-36(1) 
Neutral Oils—Solvent 


170-180 vis., 

98 v.i 27(1) 27(1) 
200-210 vii 

90-95 v " (1) 24-271) (1) 25-—27(1) 
300 vis 

95 v.i 26(1) 26(1) 
SOUTH TEXAS (Neutral Oils) 
(Vis. at 100° F. FOB refineries for domestic 


and/or export shipment.) 
PALE 0 : 


VIS. COLOR 
100 1%-2%. .(2)9.5-11(2) 


(2)9.5-11(2) 

200 No. 2-3. .(4)12-18.5(1) (4)12-13.5(1) 

300 oa 2-3. .(5)13-14.5(1) (5) 12-14.541) 
o. 

2%-3% ...(4)14-15.5 Hf (4)14-15.5(1) 
750 No. 3-4. .(4)15-16.5 (4)15~-16.5(1) 
1200 No. 3-4. pb ae te 1 5)146-17.5(1) 
2000 No. 4. .(3)17-18.5(2) 3)17-18.5(2) 


(Continued on next page) 
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Oil Price Section 





Prices in Effect Dec. 6 Nov. 29 
RED OILS: 

00 No. 5-6. (2)9.5—11¢1) (2)9.5—-11(1) 
200 No. 5-6.(4)12-13.5(1) (4)12-13.5(1) 
300 No. 5-6.(5)13-14.5(1) (5)13-14.5(1) 
500 No. 5-6.(4)14—15.5(1) (4)14-15.5(1) 
750 No. 5-6.(4)15-16.5(1) (4)15-16.5(1) 
750 No. 5-6.(4)15-16.5(1) (4)15-16.5(1) 
1200 No. 5-6.(5)16~-17.5(1) (5)16-17.5(1) 
2000 No. 6. (3)17-18.5(2) (3)17-18.5(2) 


CHICAGO (From Mid-Centinent p.l. crude) 
Neutral oils vis. at 100° F. 0 to 10 pp. 


Pale Olls: 

Vis. Color 

60-85—No, 2. 12.75(1) 12.75(1) 
86-100—No. 2 13.25(1) 13.25(1) 
150—No, 3 20(1) 20(1) 
180—No. 3. 20.5(1) 20.5(1) 
200—No. 3 .. 20.5(1) 20.5(1) 
250—No, 2.. 21.5(1) 21.5(1) 
Red Oils: 

180—No, 5. 20.5(1) 20.5(1) 
200—No,. 5. 20.5(1) 20.5(1) 
250—No. 5. 21.5(1) 21.5(1) 
280—No, 5. 22.5(1) 22.5(1) 
300—No, 5 23(1) 23(1) 
Note: Viscous oils, 15 to 30 p.p. are quoted 


0.5c lower; 60-85 and 86-110 No. 2 non-viscous 
oils, 15 to 30 p.p. 0.25¢ lower. 


Unfiltered Steam Refined (Viscosity at _ 
140 P 22.5(1 


e008 e 22.5(1) 

BGO ccccccces 23.5(1) 23. 51) 
200 24.5(1) 24.5(1) 
Bright Stocks, 160 vis. at 210° No. 8 color 
0 to 10 p.p. 32(1) 32(1) 
15 to 25 p.p. 31.5(1) 31.5(1) 
30 to 40 p.p. 31(1) 31(1) 
E filtered 

Cyl. Stock. 24.5(1 


24.5(1) 
Note: To obtain es ad delivered in Chicago 


add 0.6c per gal. 


Natural Gasoline 


(Group 3 & Breckenridge prices are to blend- 
ers on freight Basis shown below. Shipments 
may originate in any Mid-Continent manufac- 
turing district.) 
FOR GROTP 3 


Grade 26-70 8.5(Sales) 8.5(Sales) 
FOB BRECKENRIDGE 
Grade 26-70 ..... 8( Quote) 8 (Quote) 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 

Com- Tn- Com- 

mercial dustrial mercial 


Indus- 
trial 


District Propane Propane Butane Butane 
N.Y, ao 9(2) 9(1) 9(1) 9(1) 
Philadelphia . ots) eéee eoee eee5 
Baltimore... 9(1) ceee ° coe 


Hastings, W. Va.8.25(1) 
New Orleans. .6.375(1) 
WEED access 9(1) 
(a) Tank cars only. 


8.25(i) :... 
9.2541); 


Naphthas and Solvents 


(FOB Group 3) 
Stoddard 
solvent (4)10.875-11.625(1) (4) 10.875-11.625(1) 


Cleaners 
npth, | (4)11.375-12,125(1) (4)11.375-12,125(1) 
he (6)11.375-12. 125 (1) (6)11.375-12.125(1) 
. 
Spirits. (5)10.375-11.125(1) (5)10.375-11.125(1) 
er 
solv. .(1)10.875-11.375(4) (1) 10.875-11.375(4) 
Lacquer 


dil. ..(3)11.625-12.625(1) (3)11.625-12.625(1) 
Benzol dil. (2)12.125-12.55(1) (2)12.125-12.55(1) 
WESTERN PENNA, 

Other Districts: 

Untreated Npth. 12.5(1) 12.501) 
Stoddard Solv.(3)13—-14(1) (3)13-14(1) 
OHTO—Quotations of 8.0. Ohio for delivery to 
Ohio ints: 

VM Naphtha, Mineral 

Spirits & Stoddard 

Solvent .. 16 16 
Rubber solvent 15.5 15.5 

E, TEXAS (Track Trnspt.) 

Stoddard 

solv. ....(1)10.75-11.25(1) (1)10.75-11.25(1) 
KANSAS (For Kan. Dest’n. only) 


Stoddard 
Solv. .(1)11.375-12. ar 375-12.375(1) 


WA 
WESTERN PENNA. (Bbis, C.L.) 
White Crude Scale: 
122-124 A.m.p.(3)5. ‘75-9(1) (3)5.75-9(1) 
124-126 A.m.p.(3)5.75-9(1) (3)5.75-9(1) 
CHICAGO (FOB Chicago District refinery of 
one refiner in bags or 100 Ib. cartons, carloads. 
Carloads, slabs loose, 0.7¢c less. Melting points 
are EMP (ASTM methods); add 3° F. to con- 
vert into AMP. 


Fully refined: 

122-124 .... 7.7 7.7 
125-127 ..... 7.8 7.8 
127-128 ..... 8 8 
130-132 ..... 8.05 8.05 
132-134 . 8.3 8.3 
135-137 ..... 8.7 8.7 
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would quote 


FOB their terminals Ships’ 





Refinery & Terminal Prices (Continued) 


SPECIAL NOTICE 


Owing to present short supply of many products, some sellers are withholding public quotations 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 


Atlantic & Gulf Coasts 


Prices are of refiners, FOB their refineries & tanker terminals, and of tanker terminal operators 


bunkers prices are 





exclusive of lighterage. 


to trade in general and which today they confine mostly to their regular customers only 


Prices in effect Dec. 6. 






78-78.5 Oct. 78-78.5 Oct. 718-78.5 Oct. 74-76 Oct. 74-76 Oct. 
Prem. Prem. Prem. eg. Reg. 
District Gasoline** Gasoline+ Gasolinet+ Gasoline** Gasoline? 
N. Y. Harbor (1)11.5-13.4(1) oe cece (1)10.5-12(1) 
do barges (1)11.4-13.3(1) - aeen (1) 10.4-11.9(1) 
Albany es (1)13.25-13.85(1) 13.5(1% aga (1)11.8-12.3(1) 
Baltimore .... (1)11-13(1) (1)12.2-12.75(1) es (1)10-12(1) 
do barges .. 10. 91) a eG) ose (1)9.9-11.4(1) 
Baton Rouge . 10.8(1) ° 9.8(1) . 
do barges .. 10.8(1) 9.8(1) 
RE Seeent-a ee8 (1)il -13.8(2) 13.5(1) cose (1)16.5 5-12.3(2) 
Charleston .. (1)11.1-12.99(1) 11.65(1) aed (1) 10. 1-10.99(1) 
Corpus Christi. (1) 12-13 1) ooce oe 11(2) 
do barges ef ERS 
Houston ..... (1) 12- 13(1) (1)12-13.15(1) © (2)11-12.5(1) (2)11- -12.5(1) 
do barges : (1)12.5-13(1) 12.5(1) saps 1)11-11.5(1) 
Jacksonville (3) 12.3-13.75(1) 12.3(1) (5) il. 3-12.25(1) 
rr ° (3)12.3-12.75(1) 12.3(1) (4)11.3-11.75(1) 
Mobile .. 12.3(2) 12.3(1) 11.3(3) 
New Haven (1)13.5-13.7(1) 13.7(1) (1)12-12.2(2) 
New Orleans .(1)11-12(1) 12(1) eeu (1)10-10.5(1) 11(1) 
do barges ..(1)11-12(1) 12(1) er (1)10-10.5(1) 11(1) 
a. Se eee (1)11.3-12.25(1) 11.8(1) noes (1)10.3-11(1) 
Pensacola .... 12.4(1) WEP yl 11.4(1) 
Philadelphia (1)12.4-12.9(1)  (1)12.4-12.75¢1) (2)11.5-12.2(1) 
do barges (1) 12.65-12.8(1) 12.651) (1)11.4-11.8(1) 
Port Everglades (3)12.3-12.75(1) 12.311) (4)11.3-11.75(1) 
Portland (1)13.25-13.3(1) 13.5(1) (1)11.8-12(3) 
Providence (1)13.25-13.3(1) 13.5(1) (1)11.8-12¢4) 
Savannah .... ° (2)12.3-12.75(2) 12.341) (5)11.3-12.05(1) 
ME osacans ‘ (3)12.3-12.75(2) 12.3(1) (5)11.3-11.75(1) 
Wilmington . 
a ie bknes (2)11.35-12.25(1) 11.85(1) ° (1)10.35-11(1) 
Kerosine— Gas-House No. 5 Fuel No. 6 Fuel 
No, 1 Fuel No, 2 Fuel Gas Ou (0-10 p.t.) (15-60 p.t.) 
N.Y Harbor(10)10.3-11.6(1) (10)9.1-9.7(1) (1)9.5-1001) (5)$3.18-3.80(1) $3.00(1) 
do barges (9)10.2-11.5(1) (12)9-9.601) > (5)3.15-3.80(1) 2.97(1) 
Albany .. ..(2)10.4-10.7(6) (1)9.2-9.8¢5) 10.241) 4.12(1) 
3altimore .(10)10.3-10.501) (8)9.1-9.4¢4) 9.541) 3.00(1) 
do barges 10.2(3) (4)9-9.3(2) 2.97(1) 
Baton touge. 9.7(1) 8.7(1) 
do barges 9.7(1) 8.7(1) ; iia i 
3oston (10)10.4-10.8(4) (9)9.2-9.8(3) 10.241) (1)$3.26-3.655(1) (1)3.259-3.3501) 
Charleston (1)10.1-11.35(1) (4)9.2-10.941) ; . 
Houston ..(1)9.125-10.25(2) (3)9-9.501) 
do barges (1)9.75-10.501) 9(2) 2.9011) 
Jacksonville .(7)10.7-11.375(1) (6)10.3-10.8(1) 
Miami . (5)10.7-10.85(¢1) 10.314) 
Mobile . 10.7(4) 10.3(1) 
New Haven ..(5)10.4-10.7(3) (3)9.4-9.8(3) 
New Orleans. (2)9.7-11(1) (1)8.85-9.5(1) 
do barges .(1)9.7-11(1) (2)9-9.541) 
Norfolk .. +. €5)10.3-10.7(1) (3)9-9.5(1) 9.4(1) (1)2.94-3.02(1) 
Pensacola ...(1)10.5-10.8(1) - ; 
Philadelphia (8)10.3-10.5¢1) (4)9.1-9.4(3) 9.841) (3)3.09-3.32(1) 
do barges 10.2(5) (4)9-9.3(3) . 
Pt. Everglades(6)10.7-10.85(1) 10.314) 
Portland .(5)10.4-10.9(3) (5)9.3-9.9(3) 10.3(1) 
Providence .(5)10.4-10.8(4) (5)9.2-9.8(4) 10.2(1) (1)3.17-3.244(1) 
Savannah .(6)10.7-10.85(1) 10.3(4) 
Tampa . (8)10.7-10.85(1) 10.3(7) 
Wilmington, 
N. C (6)10.2-10.7(1) (5)9.2-9.5(2) 
No. 6 Fuel Bunker C Fuel Diesel Oil Diesel Ol 
No. 6 Fuel rges Ships’ Bunkers Ships’ Bunkers Shore Plants 
N. Y. Harbor .(7)$2.83-3.03(1) (11)$2.80-3.00(1) (8)$2.80-3.00(1) (1)$3.99-4.07(1) (1 )9.7-10¢ 1) 
Albany 3.2491) 3.249(1) 3.24911) (2)9.7-10.2¢1) 
Baltimore. 2.8313) 2.8013) 2.80(2) 4.04(2) (2)9.7-9.8(3) 
Baton Rouge 2.3341) 2.3011) 30(1) 3.651) 9.1(1) 
Boston — (4)2.855- 3.315(1) (2)2. 825- 3.315(1) (2)2.82 5-3.095(1) 4.08(1) (1)9.6-10.2(3) 
Charieston 2.76(2) 73(3) 2.73(2) 3.95(1) 9.4(2) 
Corpus C hristi 2.3341) >'30(1) (1)2. 30-2.55(1) (1)3.15-3.89(1) ooae 
Houston ...€2)2.30-2.51(1) ( 3)2. 30-2.51(1) 3004) 3.6511) (4)9.25-9.5(2 
Jacksonville ..(€4)2.79-2.99(1) « 5)2 76-2.96(1) (42 76-2.96(1) 4.32(2) 10.315) 
New Haven .. 2.835(2) 35(3) 2.835(2) : (1)9.8-10.2(2) 
New Orleans (2)2.33-2.54(1) 2.51(1) (2)2.30-2.51(1) (193.40-3.89(1) (2)9.4-9.42501 
Norfolk 2.80(3) (4y2. 77-3.07(1) 2.77(3) 4.06(1) (2)9.6-9.7(1) 
Pensacola . ee : 
Philadelphia (2)2.83-2.85(4) (6)2. 80-2.8: 5(2) (5)2.80-2.85(2) (1)4.07-4.12(1) (2)9.7-9.8(4) 
Port Everglades 2.74(2) 2.71(2) 2.71(2) 4.32(1) , 
Portland .. 2.83(2) (1)2.825-3.095(1) (1)2.825-3.095(1) ae (1)9.7-9.8(1) 
Providence 2.8313) (1)2. 80-3.065(1) (2)2.80-3 065< 1) - (1)9.6-10.2(1) 
Savannah 2.7913) 2.76(3) 2.7613 4 32(1) 10.3(3) 
Tampa 2.66(4) 2.63(5) 2 6344) 4.32(2 10.3(5) 


Wilmington, 
N. C 


‘e* Motor Method & Research octane ratings are approximately same. 
is minimum of 5 points above Motor Method rating. 


points above Motor Method rating. 


3.96(1) 


(Additional Gulf Coast prices on page 55) 


+ Research octane rating 
tt Research octane rating is minimum of 16 





Lake Port Terminal Prices 


Prices in Effect Dee. 6 

Buffalo Cleveland Detroit 
78-78.5 Oct. Ethyl ..... aac viata oe0see 8 8 =—68ewane 
T4=TE Oot. cccccece .(2)12.8-13.1(1) eer ore 
Kerosine (1)11.8-12.8(1) err ‘a 
Diesel Fuel 11(1) ae eee 
Ph 2 PE Scr cngececee_. onuceos 13.75(1) 11.8(1) 
No, 2 Fuel (1)10.9-11.75(1) hahaa 11.35(1) 
is) a) EE £266 20-cecee *” wee ede 13(1) 11.1(1) 
No. 5 Fuel “- er 10.15(1) 10.45(1) 
No, 6 Fuel .(1)8.7-9.7(1) 9.75(1) 9.6(1) 


NATIONAL eee Nes 











ee 
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Refinery & Terminal Prices (Continued) 











NPN Gasoline Index 


Dealer oy 
T.W. Car 

Cents Per Gal. 
Bee ee 14.64 11.25 
Month ago .. 14.59 11.25 
Year ago ...... 13.16 9.73 


Dealer index is an average of ‘‘un- 
divided’’ dealer prices, ex-tax, in 50 
cities. 

Tank car index is weighted average 
of following wholesale markets for 
regular-grade gasoline, FOB refineries 
or terminals: Okla., Mid-Western, W. 
Penna., Calif., N. ¥. Harbor, Philadel- 
—, Jacksonville, Boston and Gulf 
oas 














Mid-Continent Lubes 


(At Gulf; in packages, FAS, New Orleans. 
in bulk, FOB terminals) 


Prices in Effect Dec, 6 


Bright Stock Steel Drums Bulk 
D eolor, Vis. at 210° 

150 vis., 0-10 p.p..(1)40.5-48(1) (1)30.8-35(1) 
Neutral oil ‘ ol. 


200 vis 3 kane 18.8(1) 


Wax 


Melting points are AMP, 3° higher than 
EMP. Prices are for carload lots. Domestic 
prices are FOB refinery; scale in bags or 
bbis.; fully refined, slabs loose. Export prices 
are FAS; scale in bags or bbis.; fully refined 
in bags or cartons. 


Prices in Effect Dec, 6 


New Orleans N.Y. N.Y. 
Crude Scale Export Domestic Export 
122-4 wh, eee 5.75(2) eens 
124-6 wh. 5.8(1) 5.75(2) (1)5.5-6.25(1) 
oly Refined: 
23-% (2)6.9-6.96(1) 
125-7 .. 8(1) (1)6.96-7(2) (1)7.7-7.95(1) 
128-30 8.141) (1)6.96-7.1(2) (1)7.7-8.05(1) 
30-32 S.3(1) (1)7.3¢2) (1)8-8.25 A$ 
133-5 8.35(1) (1)7.26-7.35(2) (1)8.1-8.3(1) 
135-7 .. 8.6(1) 7.6(2) (1)8.4-8.5 +e 
138-40 . 9(1) (1)7.86-8(2) (1)8.4- 89511) 
143-5 .. 10.141) (1)8.63-9.1(1) (1)9.4-10.05(1) 
148-50 . 12.5(1) 11.5(1) 12.45(1) 
Naphtha 
Prices in Effect Dec. 6 
ap Spirits 
New York . 
ar 15(4) 14(5) 
Philadelphia .... 15(4) 14(5) 
Baltimore ...... 13.5(4) 
BD ssccceses 15. 5(4) 14.5(5) 
Providence ..... - 14.5(3) 


Export Prices 
Prices in Effect Dec. 6 
a - Gulf Ports 


U. Dollars per Bbli. 
aber 8 Diesel 
(Ships’ (Ships’ 
Bunkers) Bunkers) 
DD. casssecdenave $2.65 $3.75 
ED 2.0000-00bceeos 2.65 on 
EEE cecscccess« 2.65 3.75 
Pacific Coast 
Ee $3.16 $3.95 
ED i dacccgenee-s 3.16 3.66 
CRM GOES ccc ccssees 3.16 3.50 


Pacific Coast 
Prices in Effect Dec. 6 
(In Ships’ Bunkers, Diesel Fuel Bunker C Fuel 


er Deep Tank Lots) (P.S. 200) (P.S. 400) 
San Pedro, 
Calif. ....(1)$3.18-3.35(3) (1)$2.10-2.20(3) 


8an Francisco(1)3. 39-3.56(3) (1)2.15-2.25(3) 
Portland, Ore. (1)3.60-3.77(3) (1)2.40-2.50(3) 
Seattle, Wash. (1)3.60-3.77(3) (1)2.40—-2.50(3) 


Petrolatums 


WESTERN PENNA, (BDIs., 
car, 1 to 1.5c less.) 
Snow White. (1)6.375-8(1) (1) 
Lily White. ..(1)6.125-7.25(2) (1) 
Cream White. (238. 875-6.75(2) (1)5. 
Light Amber. (1)4.375-5.5(1) (1)4.375-5.5(1) 
(1) 
qd) 


carloads; tank 


Amber .....(1)4.125-5.25(1) 
Red ........(1)4.5-5.125(1) 


December 8, 1948 


Oil Price Section 





SPECIAL NOTICE 


Owing to present short supply of many products, some sellers are withholding public quotations 
or the posting of firm prices cn some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only. 


Gulf Coast—Cargoes, Domestic & Export, All Ports 


Cargo prices are FOB ship at Gulf, minimum of 20,000 bbls., and are by refiners only to other 
refiners, export agents, or tanker terminal operators. The tigure in parentheses after each price 
indicates the number of companies quoting that price Prices in Effect Dec. 6. 


Aviation Gasoline 


er Sere CRererOEOD . .cccccsesscccecsvee BGR 

Grade 100/130 (AN-F-48) .......c0-ceeeeee++0+ 16.25(2) 

Grade 91/98 (AN-F-48) .... pene ss . -. 14.75(1)-15.25(1) 

Grade 80 (AN-F-48) ab ae 14.25(1) P 
Motor Gasoline Leaded 

*78-78.5 Oct. (Premium) 11(1)—11.25(1)-—11.75(1) 

t78-78.5 Oct. (Premium) ebesesseeecsecsons Genene 12(1)-12.5(1) 

Trassem Got, CPPOMMUER) cnccccccccccccocccee EBRD. BS) 

*74-76 Oct, (Regular) bee eebecsecaeséscass Baan 5(2)-11(1)-12(1) 13.5(1) 

174-76 Oct. (Regular) .........s0. — 9(1)-—11(2)-11.5¢(1)-—12(1)-13.5(2) 

70-72 Oct. nn eGeveeudne "5(1)-10. 125(1)-10 5(1)-12(4) 12.75(1)-13.5(1) 


* Motor Method & Research octane ratings are approximately same. 
- 


t Research octane rating is minimum of 5 points above Motor Method rating 
tt Research octane rating is minimum of 10 points above Motor Method rating. 


Kerosine & Light Fuels 


41-43 kerosine ......... cccesccceccecasscccncos OG. wetness nen -ee.euD 
Ba De GE. 600 60 66 dees 56060360 0c80s60 es c0e0866, GEE 


Diesel & Gas Oils 


43-47 Diesel index 
48-52 Diesel index 
53-57 Diesel index 


.25(1)-9(1)-10(1) 
25(1)-9(1)-9.25(1)-10(1) 
.375(2)-9 .5(1)-11.5(1) 


oo GO GO 


Heavy Fuels—Cargoes 


No. 5 Fuel, 0-10 p.t. ......... ee ewsees eee Ene 
Bunker C Fuel tewes . 2.25(3)-2.46(2)-2.50(1)-3.10(1) 


ot 


Heavy Fuels—Ships’ Bunkers (ex lighterage) 


Below 28 grav. heavy Diesel eccccsseese§ 3.15(1)-3.40(2)-3.79(1) 
SB Grav. & GROVE DIGG) .nccccccccccseccesesss 3.55(1)-—3.65(2)-—3.89(1)-3.99(1) 
Bunker C Fuel ees . 2.30(9)-2.51(3)-2.55(2)-3.1001 


Aviation Gasoline & Jet Propulsion Fuel 
Prices in Effect Dec. 6 


(Prices are for tank cars, barge or truck transport lots; aviation gasolines meet Specification AN- 
F-48, unless otherwise noted, jet fuel meets AN-F-32.) 


Aviation G li 














District Grade 115/145 Grade 100/130 Grade 91/98 Grade 80 Jet Fuel(JP-1-2) 

New York, N. Y. 19.85(1) 18.1(3) (2)16.6-16.7(1) (1)15.7-15.85(1) 

Boston, Mass. .. men 18.2(1) 16.7(1) oem sabats 

Portland, Me. .. oese res e008 17.8(1) teen 

Phila., Pa. ..... ee 18.1(1) 16.6(1) re 

Baltimore, Md. ° ° 18.1(2) (2)16.6-16.7(1) Ce ie S5ca) 

Norfolk, Va. ° acai 18.1(2) 16.6(2) sone 

Charleston, 8. C. eink 18(2) 16.5(2) is, oti oaee 

New Orleans, La. 18.75(1) 17(2) 15.5(2) 14. ie) 10.45(1) 
(Baton Rouge) 

Houston, Tex. .. 18.75(2) 17(3) 15.5(3) 14.75(2) 10.5(1) 


Tanker Market Report 


Supplied by Dietze Inc., New York, N. Y., oil & ship brokers & tank steamer chartering 
agents. Wherever reference is made to USMC, it is to be considered the USMC rate in effect June 
30, 1948 for vessels over 14,000 TDW. The rates shown under the headings ‘‘Last Paid’’ & ‘‘Owners 
Ask’’ refer to vessels over 14,000 TDW. All rates shown are on basis of tons of 2240 pounds & in 
dollars per ton. Approximate rates in cents per bbl. may be determined by dividing per-ton rate 
by following conversion factors: gasoline, 8.7; kerosine, 7.9; No. 2 fuel. 7.5: 30 gravity crude. 
7.3; No. 5 fuel, 6.9; bunker ‘'C’’, 6.5. 


LAST PAID OWNERS ASK 


Gulf New York .....(Clean) USMC plus 5% ($2.9925) USMC plus 5/15% 
(Dirty) USMC flat ($2.85) USMC flat/USMC plus 2%% 
N.W.I. U.K./Continent. .. .USMC less 2%. % ($6.38625) USMC flat/USMC plus 2 c 
Ras Tanura North Hatteras .USMC youn, 5% ($13.335) USMC plus 5/10% 
UNITED STATES FLAG CHARTERS 
VESSEL TDW CARGO TRADE RATE LIFTING 
11/24 HORACE SEE 9,500 Dirty USGulf/USNH  1st-—USMCplus2':% Early Dec 
(2 consecs. ) 2nd— Flat USMC 
11/26 ROYAL OAK 15,500 Clean USGulf/USNH Y SMC plus 15% Mid Dec 
11/30 FOUR LAKES 15,500 Clean USGulf/USNH USMC plus 5‘ Early Dec 
11/30 MERMAID 15,000 Dirty Pers.Guif/USNH USMC plus 5 End Dec 
11/30 MOSTANK 9,500 Dirty USGulf/USNH Flat USMC Early Dec 
11/30 COXCOMB HILL 15,500 Clean USGulf/Rio & Santos USMC plus 10% Dec 
12/2 BULKERO 16,500 Clean USGulf/USNH USMC plus 5% De 
(4 consecs. ) 
12/2 VIRGINIA 16,500 Dirty USGulf/USNH USMC plus 2%% Late Dec 
12/2 PAN AMOCO 14,500 Dirty USGulf or Carib./USNH Flat USMC Mid Dec 
12/3 SOCONY T-2 15,000 Dirty USGulf or Carib./France USMC less 2%% Jan 
TO BE NAMED (1 trip month over 4 months) 

12/3 PUEBLO 15,000 Dirty USGulf or Carib./USNH Flat USMC Dec 
12/3 WANDA 9,500 Clean USGulf/USNH USMC plus 5% Dec 
FOREIGN FLAG CHARTERS 
11/30 SAN JUAN I 9,500 Dirty Tampico/ Adriatic $10.375 Dec 
PUNTA VAGNO 11,000 Dirty Pers.Gulf/France Flat USMC Dec 
POLARTANK 9,000 Dirty Pers.Gulf/Norwary Flat MOT Jan.% 
VAV 9,000 Clean Constanza /Norway Flat MOT Dec... 
K. J. KNUDSEN 15,000 Dirty Carib. /Norway Flat MOT Jan 
CHR. TH. BOE 9,000 Dirty Pers. Gulf /Med USMC plus 10% Dec 
EVINA 9,400 3 yrs. TYC Cont, 18/-d Aug. 1950 
VANJA 9,000 Dirty NWI/Norway IT /-d Dec 
BEAUMONT 8,000 Clean USGulf/ Norway 43/6d Jan 
HILDA KNUDSEN 13,000 Dirty USGulf/Norway 413/6d Dec. /Jan 
DURANGO 10,000 Dirty NWI/Sweden §. Kr. 31.50 Dec 
a — ANDRIS 15 5, 000 = =Dirty Bahrein/ Teneriffe USMC plus 10° Dec 
ARC 8,000 Dirty Pers. Guif/Fr. Med USMC plus 10° Dec. /Jan 
RNOMMEREN N.B. 16,300 3 yrs. T/C 22/-d Comm. .1950.- 
SABRINA 12,000 Clean Carib/East, Med, USMC plus 15% Jan. 


(ex PETROFUEL) 
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Oil Price Section 





Commercial or consumer tank car, tank wagon, dealer and service 
station prices for gasoline do not include taxes; they do, however, in- 
clude inspection fees as shown in next column. Gasoline taxes, shown in 
separate column, include 1.5¢ federal, and state taxes; also city and 
county taxes as indicated in footnotes. Kerosine tank wagon prices also 
de not include taxes; kerosine taxes where levied are indicated in foot- 
notes. Dealer discounts are shown in footnotes. These prices in effect 
Dec. 6, 1948, as posted by principal marketing companies at their head- 
quarters offices, but subject to later correction. 


Atlantic City, N. J 
Camden 

Trenton 

Baltimore, Md 
Hagerstown 
Richmond, Va. 
Wilmington, N. C 
Brunswick, Ga 
Jacksonville, Fla 


) 


DWOUISH 


wagon 
1 


ATLANTIC Atlantic White Flash 
(Regular Grade) 

REFINING Gaso- Gaso- Kero- 

line line sine 

T.W. Taxes T.W. 
Philadelphia, Pa 13.2 5.5 13.5 
Pittsburgh 14.1 5.5 14.4 
Allentown 13.5 5.5 14.1 
Erie 14.1 5.5 14.4 
Scranton 14.1 5.5 14.4 
Altoona 14.1 5.5 14.4 
Emporium 14.1 5.5 14.4 
Indiana 14.1 5.5 14.4 
Uniontown 14.1 5.5 14.4 
Harrisburg 13.8 5.5 14.1 
Williamsport 14.1 5.5 °14.7 
Dover, Del. 12.7 5.5 13.8 
Wilmington 12.7 5.5 13.5 
Boston, Mass 13.1 :.5 
Springfield 13.8 4.5 
Worcester 13.3 4.5 
Fall River 13.1 1.5 
Hartford, Conn 13.7 5.5 
New Haven ; 13.4 5.5 
Providence, R. I 13.1 5.5 

12 4.5 

12 4 

12 1 

12 6 

13 6 

12 

13 

14 

13 


Pasi 
rene 


13 
13 
13 
13 
13.9 
13 
13 
14 
13 


Nwel 


Mineral Spirits V.M.&P. 


T.W. T.W. 
Philadelphia, Pa, ... 15.00 16.5 
Lancaster, Pa. ..... 16.0 17.5 
Pittsburgh, Pa. 17.5 18.5 


1 2 5 6 

Peee., PAs sacs 285 12.0 8.5 “oT ie 
PeeNON ccces cuce 12.9 oe 
Allentown ..... 14.1 12.6 

Wilmington, Del, 13.5 12.0 

Dover Ey Hoa 12.3 

Springfield, Mass. .... 13.2 

Worcester ..... ee 12.9 

Hartford, Conn.. 12.9 


Taxes: 


Brunswick, Ga., kerosine price dves not in- 
clude ic state tax. 


Notes: 

Kerosine—Thru Penna. & Del., add 2c per 
gal. for t.w. deliveries of less than 25 gals. 
at one time. 


Tank Wagon prices are to Dealers & Con- 
sumers. 


Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha. 
Effective Nov. 30 

°° Effective Nov. 24 


(N. B. Prices are Continental's 
‘“‘normal’’ prices, Current sell- 


CONT'L 


OIL ing prices may be lower than 
‘“*normal’’ because of local com- 
petition.) 


Conoco Demand 

N-tane (3rd Gaso- Kero- 

( jar) Grade) line sine 
ank Wagon Taxes T.W. 





Denver, Col. ... 14.8 13.8 7.5 15.9 
Grand Junc, .... 17.2 16.2 7.5 17.3 
Pueblo . occe See 14.8 7.5 15.5 
Casper, Wyo oo abet 14.7 6.5 14.9 
Cheyenne ....... 5.8 14.8 6.5 16.4 
Billings, Mont 0 16.0 6.5 16.2 
RO eeccecce 8.0 17.0 6.5 17.9 
reat Falls .0 16.0 6.5 17.9 
DB coe 17.5 16.5 6.5 17.9 
Salt Lake, U 16.4 15.4 5.5 16.5 
Twin Falls, Ida. 19.1 18.1 7.5 19.2 
Albuquer., - 15.5 14.5 7.0 14.9 
Roswell ........ 14.8 13.8 7.0 14.2 
Santa Fe ....... 15.8 14.8 7.5 15.2 
Muskogee, Okla.. 14.0 13.0 7.0 12.9 
Oklahoma City . 14.0 13.0 7.0 12.9 
BE cccceccces MELO 13.0 7.0 12.9 


Taxes: 


Gasoline tax column includes these city 
taxes: Albuquerque & Roswell, 0.5c; Santa Fe, 
le; Cheyenne, ic; Casper, ic. 


Notes: 
T.W. prices are to consumers & dealers. 
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Tank Wagon Prices 


Kans. 1/50c; La 


and Wisc, 3/100c. 





Inspection fees per gal., included in both gasoline and kerosine prices 
unless otherwise specified, are as follows: 


Ala. 1/40c on gasoline; Ark, 1/20c; Fla. 1/8¢; Ill. 3/100c; Ind. 2/25c 
1/32c; Minn. 5/200c; Neb. 2/100c; Nev. 1 ; N. 
1/4c; N. D. 1/20c; Okla. 2/25c; S. C. 1/8c; S. D. 1/40c; Tenn, 2/5c 


/20c; N. C 


Kerosine inspection fees only: Ala, 1/2c; Iowa 1/50c; Mich. 1/5c. 


HUMBLE Humble 
(Regular) Gaso- 

OIL Tank Re- line 

Wagon tail Taxes 
Dallas, Tex, ..... 13.0 18 5.5 
De, WORM .ecccse 13.0 18 5.5 
rrr oo. B® 18 5.5 
San Antonio ..... 13.0 18.0 5.5 

Kerosine 
Tank Wagon 

ee SR. wescaes 12.5 17.0 
i MD wecevsess 12.5 17.0 
eee 12.5 17.0 
San Antonio ....... 12.5 17.0 


Notes: 


T.W. prices are to all classes of dealers and 
consumers, 


Esso Gasoline 
(Regular Grade) 


IMPERIAL 


OIL Kero- 
Gasoline Gasoline sine 

-W. ‘axes T.W. 

Hamilton, Ont. .... 21.0 11.0 23.0 
SOND 645.40 c00ce's 21.0 11.0 23.0 
Brandon, Man. .... 27.2 9.0 29.2 
SOR gos.09.00.004. ee 9.0 27.4 
Regina, Sask. .....°24.5 10.0 26.5 
Saskatoon oe0ed me 10.0 28 .5 
Edmonton, Alta. 20.7 9.0 22.7 
Calgary eee 9.0 22.7 
Vancouver, B. C. .. 19.5 10.0 24.0 
Montreal, Que. .... 21.0 11.0 23.0 
St. John, N. B. .... 18.0 13.0 22.0 
Halifax, N. S. .... 18.0 13.0 22.0 


Taxes: 
Gasoline taxes are provincial taxes 


Notes: 


Prices are per imperial gal. which is 1.2 
U. S. gals. T.W. prices are to divided & un- 
divided dealers 

Effective Dec. 1. 


Fire-Chief Gasoline 


TEXAS 






(Regular Grade) Kerosine 

co Dealer Gasoline Dealer 

7 7... Taxes T.W. 
Dallas, Tex. .... 13.0 5.5 12.50 
Fort Worth ..... 13.0 5.5 12.50 
Wichita Falls .. 13.0 5.5 12.50 
Amarillo ....... 13.0 5.5 12.50 
 H6ne0ds 60-6 13.0 5.5 12.50 
Bl PASO ccccccee 15.0 5.5 12.85 
San Angelo .... 13.0 5.5 12.50 
eer eo BB 5.5 12.50 
Austin 13.0 5.5 12.50 
Houston .... 13.0 5.5 12.50 
San Antonio .... 13.0 5.5 12.50 
Port Arthur .... 13.0 5.5 12.50 
Notes: 


Dealer t.w. prices apply also to all classes 
of consumers with minimum delivery of 50 gals. 


CHEVRON 


CALIFORNIA | ll ag 
STANDARD ular) 80 line sine 


T.T. T.T. Taxes T.T. 


San Fran., Cal. .. 14.1 17.6 6.0 15.6 
Los Angeles ...... 13.6 aoe 6.0 15.1 
Wreeee «<-> ee foe 18.9 6.0 16.9 
Phoenix, Ariz, ... 16.8 20.3 6.5 18.3 
Reno, Nev. ...... 16.6 20.1 7.0 18.1 
Portland, Ore. .... 14.7 18.2 6.5 17.7 
Seattle, Wash. .... 14.7 18.2 6.5 17.7 
DE. beceseeen “Seen 21.0 6.5 21.5 
: err  & ; 18.2 6.5 17.7 
Boise, Idaho ..... 19.1 22.6 7.5 22.4 
Salt Lake, U. ..... 16.4 19.4 5.5 16.5 
Honolulu, T. H. .. 15.1 18.6 7.5 16.6 
Fairbanks, Alaska.. 26.4 29.9 3.5 33.9 
POS 16.1 19.6 3.5 19.1 
Taxes: 


Boise 7.5c tax applies to motor fuel only; 
avgas taxes are 1.5c federal, 2.5c state. Reno 
To tax includes 1.5c county tax. Honolulu 7.5¢ 
tax applies to motor fuel only; avgas taxes 
are 1.5¢ federal, 5c territorial; Honolulu TT 
prices also do not include Hawaiian gross in- 


California Standard (Cont.) 


come tax of 1% to resellers, 2.5% to con 
sumers, 


Notes: 

Resale & Commercial Gasoline: T.C. prices 
for Chevron (regular) are 0.25c per gal. below 
posted net tank truck prices; Pearl Oil (kero- 
sine) T.C. prices, 3c per gal. below posted net 
tank truck prices. 


Prices for Chevron Supreme (Ethyl) are 1.& 
above Chevron (regular). Prices for Chevror 
Aviation 91 are 2c above Chevron Aviation 80 
for Chevron Aviation 100, 5c above Chevror 
Aviation 80; for Chevron Aviation 115, 5 
above Chevron Aviation 80 


Esso Gasoline 
(Kegular Grade) Kero 
Gasoline Gasoline — sine 

T.W Taxes T.W 


ESSO 
STANDARD 


Atlantic City, N. J. 
Newark . én : 
Baltimore, Md 
Cumberland 
Washington, D. C. 
Danville, Va 
Petersburg 
Norfolk 

Richmond 
Roanoke 
Charleston, W. Va 
Fairmont : 
Parkersburg 
Wheeling , 
Charlotte, N. C 
Hickory . : 
Mt. Airy 
Raleigh 

Salisbury 
Charleston, 8S. C 
Columbia 
Spartanburg 

New Orleans, La 
Baton Rouge 
Alexandria 

Lake Charles 
Shreveport 

New Iberia 
Knoxville, Tenn 
Memphis 
Chattanooga 
Nashville 

Bristol er , 
Little Rock, Ark 


6 


Lo 


SII 
_ 


4 
i 
4 
6 > 
) 


peed 


QO Sr GN GT OTOH OHO Gr cr or Oren ot 


1 


enon 


4 
4 
1 ¢ 
4 


’ 


ayer e rer terete te 


Im Orbe 


mck heh fk fh fh fel eh fh fh fh fh fh hh fh fh 
BNW eee ee SDD OWN Wht 


aJ-)-)-2-2-3-1-1 
1 


Uta 3 OI Co 
oa bobo 


at ek ek et et 


Suen Gren cron crencrene 
Whoo > 


eden 
we de de CO CO COI Bm NO CON Co 
ft 


Seerere res ee 


PPPLHLEF 


Mineral Spirtts V.M.&P. 





T.W. T.W. 
Newark, N. J. ...... 15.0 16.5 
Baltimore, Md, ..... 17.5 rene 
Washington, D. C. .. 17.5 see-8 
Fuel Otl—T.W. No. 1 No. 2 
Atlantic City, N. J... 13.3 12.0 
Ds essseuse soe 13.3 12.0 
Baltimore, Md. ..... 13.1 11.9 
Washington, D. C. .. 13.5 12.3 
Norfolk, Va. ....... 13.4 11.4 
PetersDurg ...ccocces 14.0 12.1 
Richmond .......... 13.7 11.8 
Charlotte, N. C. .... 14.1 12.4 
DT 206 se6eseee% 14.3 12.7 
Dn e920 00940066% 14.8 13.3 
Charleston, 8S. C. ~— 11.8 
ColumBDia ..cccce “< ° 12.9 
Spartanburg ........ ° 12.3 


Taxes: Louisiana kerosine prices do not in- 
clude ic state tax. 


Naphtha—Newark t.w. prices are for de 
liveries of 200 gals. or more; less than 200 
gals., 0.5¢ over posted t.w. prices; steel barrel 
deliveries, 2c over posted t.w. prices. Baltimore 
& Washington prices are for t.w. deliveries 
of 25-99 gals., no discounts. 


Notes: 


Gasoline T.W. prices are to consumers & 
dealers. 


Effective 11-22-48, minimum retail resale 
price of 16.6c for Esso Gasoline posted throush- 
out New Jersey. 


NATIONAL PETROLEUM NE‘ S 
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Tank Wagon Prices (Continued) 


SOCONY 
VACUUM 












Mobilgas Aircraft s/\ s/V 
Grade Grade Grade Mobilgas Mobilfuel MOBILHEAT No. 5 No. 6 
Gasoline 80 91 100 (Regular Grade) Mobil Kerosine Diesel (No, 2 Fuel) buet Fuel 
Taxes T.W. T.W. T.W. Taw, T.W. T.C. Yard T.W. T.C. T.W. T.C, Yard T.W. T.W. T.W. 
New York City: 
Manh. Tl 5.5 19.5 13.3 14.3 12.9 12.5 11.21 7.66 
Bronx. 5.5 19.5 13.3 " 14.3 12.9 12.5 11.21 /.66 
Kings 5.5 19.5 13.3 10.4 11.2 14.3 12.9 ¥.2 ¥.s 1Z.a 11.2] 7.66 
Queens 5.5 19.5 13.3 . 14.3 i2.¥ 12.5 11.21 7.66 
Richmond 4 5.5 18.9 ; na 13.2 10.3 10.7 13.6 2.6 9.1 9.6 a. 11.21 
Albany, N. Y. 5.5 20.3 21.3 23.8 11.8 12.8 10.4 10.6 9.7 2.4 9.3 oo iz.u 10.3 g 6 
Binghamton 5.5 J ay 13.4 14.5 12.5 12.% 15.5 14.2 11.3 ll.o 13.8 
DMMGIO occccces 5.5 20.0 21.0 23.25 12.8 13.8 11.8 12.0 15.0 11.3 14.1 1u.9 = 2.d 13.4 
Jamestown 5.5 20.4 13.3 14.4 12.1 ‘ 15.5 14.7 11.8 14.3 
Mt. Vernon 5.5 : — 13.8 11.3 14.2 ; 12.9 10.0 12.5 11.5 
Plattsburg 5.5 we : es 14.3 11.7 11.9 14.4 10.6 1U.8 13.3 
Rochester 5.5 19.4 20.4 13.1 14.2 11.7 11.9 14.9 ' 13.7 10.8 11.0 13.4 
a, ae 5.5 20.7 21.7 12.8 13.8 11.6 11.8 14.8 11.0 13.6 10.6°°10.8 13.2 
Bridgeport, Conn. 5.5 ; es 13.3 10.5 10.7 9.5 9.7 12.2 
 sievnessces Bae nis 13.9 . 11.8 . : 10.7 13.0 
Harttord . 5.5 s 12.1 13.4 3.3 11.3 10.3 13.0 9.9 10.1 12.6 
New Haven 5.5 19.5 12 13.3 10.4 10.6 9.8 12.5 v9.4 1.6 12 
Bangor, Me. . 7.5 24.3 12.3 13.7 11.4 : 15.0 10.6 13.1 10.2 12.9 
Portiand ...... 7.5 21.9 22.9 a 11.8 13 10.4 14.2 9.7 12.6 9.3 12.2 
Boston, Mass. 4.5 y & - 18.2 20.45 11.8 13.1 10.4 14.3 9.6 12.7 9.2 12.3 $3 .759°°$3.411 
Concord, N. H, 5.5 : : 13.8 12.4 se 13.6 10.9 13.2 
Lancaster 5.5 15 13.1 16.2 14.4 , 11.7 14.0 
Manchester — 5.5 : 13.6 11.9 15.2 13.2 10.5 12.8 
Providence, R. I. 5.5 18.3 19.3 11.8 13.1 10.4 11.0 14.1 9.6 12.6 9.2 9.6 12.2 $3 .794°°$3.130 
Burlington, Vt. 6.0 : 12.8 13.8 11.7 11.9 11.0 13.7 10.6 °°10.8 13.3 
OEE sasasccses 6.0 ; 14.5 12.2 13.9 11.0 13.5 
Effective Dec. 1 
Effective Dec. 2 
Tank Wagon Prices: Buffalo N. Y. City Rochester Syracuse Boston Hartford Providence 
i i Livivenkiaah sted eeekew béeeans 16.5 15.0 17.5 18.5 16.0 17.5 16.5 
Wi: MDS 6s cwéienden seen cece cenKe - 18.5 16.5 19.0 25.0 17.5 19.0 18.5 
Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 
Di ts: Diesel—0.5c per gal. for single delivery of 800 gals. or more. 
Notes: Gasoline T. W. prices are to Consumers & Dealers. 
Notes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals 
No. 5 fuel prices at Boston & Providence are for 15-60 p.t. oil; at other points, for 0-10 p.t. oil. 
OHIO 
: STANDARD Aviation Gasoline-Cons. T.W. Sohio X-70 Gasoline 
’ Sohio Esso (Regular-Grade) Naphthas & Solvents—Cons. T.W. 
; Avia. Avia. Esso Esso Con- Re- Sm, D.C, V.M.&P,. Sohio 
Ps Gasoline 62 80 Avia. Avia, sumer sell- Sol- Naph- Naph- Varno-_ Sol- Kerosine No. 1 No. 3 
° Taxes Clear Clear 91 100 T.W. ers 8.8. vent tha tha lene vent T.W. Sohio-Heat Sohio-Heat 
rl Akron .... 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
1 Canton ... 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Cincinnati . 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
‘ Cleveland 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
5 Columbus 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
8 Dayton 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
RAUB, cosce 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Mansfield 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Marion ... 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Portsmouth 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
oledo .... 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 
Youngstown 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20 5 20.5 20.5 20.5 15.0 15.0 14.0 
Zanesville 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 15.0 15.0 14.0 


Taxes: Effective Jan. 1, 1948, hangar operators can purchase aviation gasoline less 4c per gal. State Road Tax by supporting purchase with 
State Tax Exemption Form A-10 to supplier. 
Discounts: Esso Aviation—on contract to hangar operators and resellers, 2c off consumer t.w. 
Fuel Oils—Prices shown are for t.w. & drum deliveries of 50 gals. or more; prices for deliveries of less than 50 gals. are 0.5¢ higher. 
“0 Naphthas—To contract consumers off t.w. priees (except Lucas County) 300 to 999 gals., 0.5c; 1000 to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 
‘ 5000 or more gals., 1.5c. Lucas County: less than 50 gals., tank wagon price, 50 to 249 gals., 0.50c; 250 to 499 gals., 1c; 500 gals. or over 1.5c 


Notes: Renown (third-grade) gasoline prices are same as X-70 unless other wise noted. S.S. prices are at company-operated stations. 











INDIANA Blue Crown (3rd Grade) Oleum V.M.&P. Stani- STANDARD Diesel 
Red Crown (Reg. Grade) Spirits Naphtha sol Taxes Crown Gaso- Kero- Fuel 
STANDARD Red Red Blue (Prices are base prices before discounts) KENTUCKY Net line sine Net 
Cr’n. Cr’n. Cr’n. Gaso- Kero- Chicago 19.5 20.5 20.0 4.5 Dealer Taxes T.W. T.W. 
Cons. Dir. Dir. line sine Detroit ....... 21.1 22.1 21.6 4.5 ;, : ._ = 
T.W. T.W. T.W. Taxes T.W. K. C., Mo. pis a 18.2 19.2 18.7 1.5 ‘ ovington, Ky = 5 8.5 1S . = 1 
Chicago, I, .... 17.7 15.7 15.2 4.5 15.9 St. Louis ..... 18.9 19.9 19.4 1.5 Lexington ........ 15.7 8.5 15.5 15.1 
Decatur ........ 17.5 16.0 15.5 4.5 15.7 Milwaukee ... 19.7 20.7 20.2 5.5 Louisville ......... 15.0 8.5 14.8 14.4 
Joliet pebakenee 17.7 16.2 15.7 4.5 15.9 Minneap’ls ... 19.5 20.5 20.0 1.5 Paducah ......... 14.8 8.5 14.6 14.2 
COTTER. ccccecccce 17.5 16.0 15.5 4.5 15.7 > , 7 « ‘ 
Evansvilie, Ind. . 17.7 16.2 15.7 5.5 15.9 ee Jackson, Miss. .... 14.4 7.5 14 3 13.8 
Indianapolis ....17.9 16.4 .... 5.5 16.1 Standard Stanolex Vicksburg ........ 13.9 7.5 13.7 13.3 
south Bend ..... 18.3 16.8 .... 5.5 36.5 Heater Oil Furnace Oi! Birmingham, Ala.. 14.4 8.5 14.7 13.8 
Detroit, Mich. .. 16.9 15.4 ee 4.5 14.9 — “ Mobi - 13.9 9 5 14.2 13.3 
Grand Rapids ... 16.9 15.4 .... 4.5 14.9 1-99 gals. .....-.0% 15.5 14.8 ODE wnccccccces of ) 2 : 
GONE cow ess ae 16.9 15.4 .... 4.5 14.9 1+ free ome. Eepaeee ee 13.8 Montgomery ...... 14.5 9.5 14.8 13.9 
Green Bay, Wisc. 18.1 16.6 16.1 5.5 16.3 o0 gals. over..... . sees oc a i ae 14.4 14.0 
Milwaukee 17.9 16.4 15.9 5.5 16.1 150-399 gals. ....... eee. 13.8 SEE, GR, 2 0200- Ai ; 
La Crosse 17.8 16.3 “e 5.5 16.0 400 gals. & over..... esos 13.3 AUBUBR cccccsccee 1.1 7.5 14.9 14.5 
Duluth, Minn. .. 18.0 16.5 .... 5.5 16.2 s lex Stanolex MOGGE scscccscess MS £6 BMA MS 
Mpls.-St. Paul .. 17.7 16.2 15.7 5.5 15.9 Fuel A Fuel © Savannah ........13.9 (¢.5 13.7 13.3 
_ Mankato ....... 17.7 16.2 15.7 5.5 15.9 1-749 gals 10.55 9.8 , oe As 37 133 
Des Moines, la. . 17.1 15.6 15.1 5.5 15.3 750 gals. & over..... 9'8 9°05 Jacksonville, Fla, . 13.° 5 13.7 
Mason City ..... 17.5 16.0 15.5 5.5 15.7 ae eg eer ee io MIG sesaesivse 08-35 BS BS 
St. Louis, Mo.... 17.1 15.6 15.1 4.5 15.3 Stanolex Furnace Oil a 9.5 13.8 13.4 
po Kansas City . 16.4 14.9 14.4 5.0 14.6 100 gals Pensacola ........ 16.0 > 8 ’ 4 
200 St. Joseph ..... 16.4 14.9 .... 4.5 14.6 1-99 gals. & over Tampa ...-++.+++- 13.9 8.5 13. 13.3 
Fargo, N. D. ... 18.7 17.2 16.7 5.5 16.9 Indianapolis ........ 14.9 13.9 
arrel wo 8. D. ... 18.2 16.7 s 5.5 =. SE kon ch dae essa 14.3 13.3 Taxes: 
Wichita, Kans. .. 14.9 14.1 13. 5.5 13.8 Milwaukee 14.9 13.9 
more ® = a Gasoline tax column includes these city & 
eries Omaha, Neb. ... 17.1 15.6 .... 6.5 15.3 Minneapolis 2 4 county taxes: Mobile, 2c city; Birmingham, 1c 
: St. ay © cecceseces 73°4 12'4 county; Montgomery, ic city & le county; Pen- 
Stanavo Aviation Number 80 Kansas VY ceececes , ; sacola, ic city. Other canen net incensed in 
a Taxes: prices: Georgia, erosine, Cc; ontgomery, 
: a aasesliuri vacua Gasoline tax column includes these city kerosine & diesel, 1c; Mississippi, kerosine & 
rs & Detroit, Mich. ....... 22.3 4.5 taxes: Kansas City, 1.5c; St. Joseph, & St. diesel, 0.5c, 
PORE, Te. Be. cccccces Ry 5.5 Louis, le. Naphtha tax column includes 1.5c 
resale SO, HED sccccsce 21.2 5.5 federal & state taxes, Iowa kerosine prices do Notes: 
suzh- ndianapolis, Ind. .... 20.9 5.5 not include 4c state tax. State sales, occupa- , : 
, Kansas City, Mo. .... 19.4 5.0 tion, consumer & use taxes to be added where Consumer t.w. prices are same as net dealer 
(Cont’d in nezt column) applicable. nrices. 
EWS 
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Crude Oil Stocks 


(Bureau of Mines figures in thousands 
of barrels) 


Change 
from 
Nov. 20 Nov. 27 Nov. 20 
Pennsylvania Grade 2,972 2.944 2s 
Other Appalachian 1,326 1,276 50 
Lima-Michigan 1,019 993 2¢ 
Illinois-Indiana 10,898 10,692 20 
Arkansas . 3,506 3,516 + 10 
Kansas 9,375 9,244 131 
Louisiana: 11,519 12,331 +812 
North . 2,823 3,067 +244 
Gulf 8,696 9,264 L568 
Mississippi . 2,959 2,920 30 
New Mexico 6,186 5,918 26% 
Oklahoma 27,056 27,335 27 
ee 114,245 115,188 +943 
East Texas 15,724 15,553 171 
West Texas 42,643 43,682 1,039 
Gulf Texas 30,178 29,050 1,12 
Other Texas 25,700 26,903 1,20: 
Panhandle 4,572 4,665 i 93 
North 6,443 6,423 20 
South 4,651 5,803 +1,122 
Other 10,004 10,012 , S 
Rocky Mountain 11,452 11,496 i. 44 
California 25,563 24,686 S77 
Foreign : 6,094 6,046 48 
Total gasoline bear- 
ing in U. S. . 234,170 234,585 $415 
Heavy in California 9,467 9,661 1.194 
Total located in Bu- 
reau of Mines’ East 
Coast District 14,172 14,492 32t 





Daily Average Penna. Crude 
Runs to Stills 





Compiled by National Petroleum Assn., fro 
reports of all companies refining Pennsylvan 
crude Figures in bbls.) 


Week Ended Week Ended Week Ended 
Nov. 27, 1948 Nov. 20, 1948 Nov. 29, 194° 


60,854 58.800 62,718 





NATIONAL PETROLEUM NEW 





p-lS 














(American Petroleum Institute figures in 

thousands of barrels of 42 gallon each. 

Figures include reported totals plus esti- 

mate of unreported amounts and are 

therefore on a Bureau of Mines basis.) 
Districts 

East Coast , ° 

Appalachian (Dist. 1) 

Appalachian (Dist. 2) 

Ind., Ill., Ky. ea 

Okla., Kans., Mo. 


Inland Texas 

Texas Gulf Coast : 

Louisiana Gulf Coast . 

No. La. & Arkansas ’ 
Rocky Mt. New Mexico (Dist. 3) 


Other Rocky Mt. (Dist. 4) 

Calitornia ‘ 

Total U. S B. of M. Basis, Nov. 27, 1948 

U. S B. of M. Basis, Nov. 29, 1947 
Districts 

East Coast . — 

Appalachian (Dist, 1) 

Appalachian (Dist, 2) 

Ind Ill., Ky. 

Okla., Kans., Mo. 

Inland Texas 


Texas Gulf Coast ‘ 

Louisiana Gulf Coast 

No, La. & Arkansas 

Rocky Mt. New Mexico (Dist. 3) 
Other Rocky Mt. (Dist. 4) 
California 
Total U. S. 
U. § B. 


B. of M. 
of M. Basis, 


Basis, Nov. 27, 
Nov. 29, 1947 


1948 


Unfinished gasoline stocks included are 


U. S. Crude Oil Production 
(American Petroleum Institute figures) 
WEEK. ENDED 
Nov. 27 Nov. 20 
Barrels Barrels 
(Daily Average) 
*New York-Penna 44,300 45,550 
Florida ee SOO 700 
*West. Virginia 7,400 7,900 
‘Virginia : 50 50 
Ohio—Southeast ; 5,450 5,750 
Ohio—Other 3,400 2,900 
Indiana . 26,200 26,050 
Illinois eat 180,350 180,300 
Kentucky .. ‘ 24,450 24,100 
Michigan 45,000 48,550 
Nebraska no 350 350 
Kansas ie ‘ cies * 283,400 307,600 
Oklahoma * 442,400 440,900 
Texas: 
District 1. 27,650 27,650 
District 2 177,900 177,900 
District 3 104,300 504,300 
District 4 . 255,050 255,050 
District 5. ‘ 51,800 51,800 
East Texas 297,500 297,500 
Other District 6 24.900 124,900 
District 7-B.. 57,950 57,950 
District 7-C 418,800 18,800 
District 8 746,800 746,800 
District 9 142,500 142,500 
District 10 ‘ SS,700 SS, 700 
Total Texas 2,523,850 2,523,850 
North Louisiana . 113,850 114,600 
South Louisiana 378,650 378,650 
Total Louisiana 492,500 493,250 
Arkansas 81,100 $1,500 
Mississippi .... 30,250 27,550 
\labama . 1,300 1,350 
New Mexico—Southeast 134,250 34,250 
New Mexico—Other 100 400 
Wyoming 149,900 164,900 
Montana Tr 24,450 29,100 
Colorado. =" 54,000 52,300 
California F 961,500 959,400 
; Total U. S. . 5,617,050 5,658,550 
Penna Grade crude _ in 
uded —e Pe hob eewe eee 57,200 59,250 
‘timated daily production in barrels of lease 
yndensate mixed with crude and moved in 
rude pipe lines (not included in above crude 
petroleum tabulation) week November 20th: 
rkansas 4,600 Texas Inland 9,650 
No. Louisiana. 2,300 Texas Gulf ...13,300 
uisiana Gulf 14,000 Wyoming 200 
SiISSIppi 2,700 California 2,650 
Total U S. 49,400 
Okla Kansas, Neb. figures are for week 
nded 7 a.m, Nov. 25, 1948 
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REFINERY OPERATIONS 


Crude Runs to Stills 


Daily Average 
Week Ended 


Nov. 27 Nov. 20 
S63 851 
101 95 

67 77 
972 938 
441 436 
255 234 

1,384 1,403 
420 442 

&6 BS 

15 14 
139 143 
978 955 

5,721 5.676 
5,309 
Residual 
Fuel oi 
Production 


Week Ended 
Nov. 27. Nov. 20 


1,630 1,543 
70 72 
97 119 

1,124 1,089 

517 489 
478 390 
1,771 1,889 
512 521 
131 130 
28 27 
250 257 

2,869 2,593 

9,477 9,119 

8,405 


(*) 8,487,000 bbls.; ¢ 


‘, Operated 
Week Ended 


Nov. 27 Nov 
101.1 99. 
80.8 76 
98.5 113 
95.7 92 
SS.7 87 
86.1 79 
95.7 “7 
104.7 110. 
S6.9 SS 
100.0 93 
77.7 79 
90.5 SS 
94.1 93 
93.6 
Total 
Stocks 
Kerosine 


Week Ended 


Nov. 27 Nov. 20 


11,043 
439 
129 
4,767 
1,599 

716 
4,100 
2,165 

444 

25 
257 
SSH 

26,569 

20.619 


**) 8,874,000 


11 


~ 


26 


bbls. ; 


- 20 
6 
0 


Se ONS mw a) Ot 


Total Stocks 
Gas Oil and 
Distillates 
Week Ended 
Nov. 27 


Gasoline 
Production at 
Refineries Inc. 

Natural Blended 
Week Ended 


Kerosine 
Production 
Week Ended 





Statistics 





Gas OU & 
Dist. Fuel Oil 
Production 
Week Ended 


Nov. 27 Nov. 20 Nov. 27 Nov. 20 Nov. 27 Nov. 20 
2,175 2,097 t57 27 1,323 1,177 
280 290 51 60 78 S83 
257 281 20 23 »s S5 
3,229 3,365 48S 977 954 
1,714 1,636 141 612 506 
1,060 1,113 99 183 170 
4,090 4,456 S36 2,25 2,178 
1,135 1,339 137 673 777 
244 230 61 S1 s¢ 
54 51 7 i2 12 
471 464 34 196 218 
2,608 2,480 a9 1,032 1,33 
17,317 17,802 2,630 7,476 7,577 
16,667 2,324 6,382 


Total Stocks 
Kesidual 
Fuel Oil 

Week Ended 

Nov. 27 Nov. 


Nov. 20 Nov. 27 





150 26,929 26,041 12,807 12,37 22 
136 971 1,014 407 2 
22 285 274 235 1,: 
,S18 13,154 6,138 6 19 
648 6,297 3,044 2, 8 
766 1,259 1,333 a 3,3 
924 14,850 10,850 11 15, 
264 4,071 3,834 3 5, 
565 732 356 2 
25 5D 35 
286 1,706 1,128 1 1,{ 
904 14,842 16,025 44,721 11 
90S 85,151 86,192 84,577 *93, 
61,988 56,747 **86,! 





») includes 452,000 bbls. of foreign 


Stocks of 
Finished and Un- 
finished Gasoline pacity Reported 
Week Ended 


crude 


Per Cent 
Daily 
Refining Ca- 


Week Ended 


Nov. 20 Nov. 27 
21,832 99.5 
2,319 89.6 
1,145 100.0 
18,953 91.5 
8,220 82.2 
3,33 75.0 
15,277 96.3 
», 156 97.4 
1,982 73.9 
6u 23.5 
1,82S 79.4 
11,132 7.7 
91,244 91.2 
runs 





GAS OIL AND DISTILLATE STOCKS 


(MILLIONS OF BARRELS) 
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(MILLIONS OF BARRELS) 
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27 4 11 1825 
DEC 








59 








CLASSIFIED 





For Sale 


For Sale 





TRANSPORT BARGAINS 


2000 gallon Army Refueler Model F2A, 
complete with pump. 


3—Model U70 1942 Autocars, refuelers, 
1650 gallons equipped with 3 com- 
partments, pump, meter, and 2 reels. 
UDELSON TRUCK SALES,INC. 

3218 Woodland Ave., Cleveland 15, Ohio 





STEEL STORAGE TANKS 


Horizontal or Vertical—New,. State re- 
quirements and gallonage required. 
W. H, DYER CO., INC. 
1859-P Railway Exchange Bidg. 
St. Louis 1, Mo. 














ATTENTION 
For Sale: 5 tandem transports, excep- 
tionally good and clean, priced to move 
immediately, due to reduction in gaso- 
line fleet 


1 4900 1 compartment, 1 4965 3 com- 
partments, 1—4755 1 compartment, 1 
4528 3 compartments, 1—4750 2 com- 
partments 


Air Brakes, good tires, 3” lines and 
valves, 17,000% Timken Axles, 16% xX 
6” brakes, current models 


Contact Mr, E. P. Shaw 


SHAW TRANSPORT 
7041 Harrisburg Blvd. 
Phone W65942, Houston, Texas 


FUEL OIL TRUCK 


1—1937 Ford Tank Truck, new motor, 
873 gallon—3 compartment, power 
take off, pump, reel and hose, Neptune 
Meter. All complete ready to work, 
$750.00 
BORDERLINE OIL Co. 
1010—6th Street 


Port Huron, Michigan 





For Sale 


FOUR NEW BLACKMER 90 gpm, 2” trucl 
pumps, to close out inventory at Distributor 
cost, $50.00 each f.o.b. our plant. CARLTOD 
W. HASSELBACK, 53 Columbia Pky., But 
falo 10, N. Y. 


FOR SALE: Jobbing business of oil an 
grease. Franchise in central Florida covering 
sixteen countries. Reason for selling, sickness 
Write BOX 518 c/o National Petroleum News 


Wanted to Buy 


ONE THOUSAND GALLONS or more of gov 
crank drain oil per week, prefer Clevelanc 
Akron or Youngstown area. Any other 
Michigan, Ohio, Indiana or Chicago area cor 
sidered. Quote price F.O.B. your place. BOX 
No. 515 














20 
AMERICAN BEAUTY PUMPS 


COMPUTING—MODEL C 901 


1947 MODEL—USED ONLY 
18 MONTHS 


$150.00 EACH 


ENTIRE LOT—$125.00 EACH 


COLONIAL OIL CORP. 
10485 Indianapolis Ave. 
Chicago 17, Il. 








FOR SALE 
STEEL STORAGE TANKS 


2.-8000-Gallon, Tank Car Tanks, Coiled 


and Non-Coiled 


20-—-10000-Gallon, Tank Car Tanks, 


Coiled and Non-Coiled 
1-5500-Barrel, Vertical, Bolted Type 
OTHER TANKS TOO! 

IRON & STEEL PRODUCTS 
INC. 
i3 years’ experience 


13456A S, Brainard Ave., 
Chicago 33, Hlinois 


“ANYTHING containing IRON 
or STEEL’’ 











STEEL STORAGE TANKS 
Railroad Tank Car Tanks 


7,000 to 12,000-Gal. Cap. 
Coiled and Non-Coiled 
Cleaned-Painted-Tested 
Heavier-Safer-Cheaper 


Other Tanks Too 
Also — Complete Tank Cars 
8,000 and 10,000-Gal. Cap. 
Your Inquiries Solicited 


CHARLES A. MARSHALL 
30 Church Street 
New York 7, N. Y. 


WANT TO BUY TANKS 
6—10,000 to 25,000 GAL. HORIZ. 
4—-5,000 & 10,000 BBL. VERT. 
4—55,000 to 80,000 BBL. VER 

R. C, STANHOPE, INC, 


60 E, 42nd St. 
N. Y¥. 1%, N. Y. 














DISMANTLING 
1500 barrel per day 
Complete Refinery 


Including all piping, storage 


tanks, and equipment. 
Inquire: W. W. TARR 


P. O. Box 498, Titusville, Pa. 
Or phone Titusville 22227 


STEEL DRUMS 


We can furnish you with steel 
drums for fuel oil, lubricating 
oils, greases, etc. at any point. 
Let us have your requirements. 
We will also buy your empty 
drums. 

BUCKEYE COOPERAGE COMPANY 


3800 Orange Ave. Cleveland 15, Ohio 
Phone EXpress 3383 











FOR SALE 


1000-gallon 2-compartment Butler twin- 


tank semi-trailer built in 1940 for 
present owner Equipped with 10:00x 
22 tires Budd wheels Westinghouse 
airbrakes, Brodie meter, quantrol, 


ticket printer, electric hose reel, 100 
feet 144” hose and nozzle metering 
cabinet (right side) This is a hand- 
some lightweight unit in first class 
condition ready to roll Guaranteed 
Price $1850.00 


Brockway 1I4WH tractor, mileage 
TS000 Purchased October 1946, Car- 
bon and ring job completed at 60000 
Unit equipped with Snyder gas tank, 
air-operated Eaton 21500-pound axle, 
Elliston electric sanders, power takeoff, 
Yale & Towne S0-gallon per minute by- 
pass head pump, 10:00x22 Budd wheels, 
airbrakes, air horn, heater, etc. Guar- 
anteed Price $3800.00 


Pictures of equipment furnished on re- 
quest 
PETROLEUM SOLVENTS COMPANY 
of PA, 
Butler, Pennsylvania 














Business Opportunity 


WE HAVE FOR AN Independent oil Distribu 
tor that can handle 25 barrels of high grade 
motor oil per week a deal that will enable y 
to meet all competition on quality and pr 
that will place you in a field where you car 


really make a very liberal profit lowa I 
linois, Indiana, Michigan, Kentucky, and West 
ern Pennsylvania open for representatior 


BOX 516 


Brokerage Available 


WANTED—A _ petroleum products’ brokerage 
set up for N. C., S. C., Georgia and Tenne 
see We have spacious warehouse, office and 
staff in Chattanooga BOX 517 


Agent Available 


SALES MANAGER: Desires an additional 
field item for line Mechanical Engine 
20 years sales experience covering states 
Texas, La. & Okla BOX 519 








ATTENTION! 


WELL KNOWN COMPANY HAVING 
EXCELLENT ORGANIZATION 
THROUGHOUT WESTERN EUROPE 
AND SCANDINAVIAN COUNTRIES 
REQUIRE SOLE AGENCY OF AMER- 
ICAN REFINERIES FOR THE FOL- 
LOWING PRODUCTS 


100% PENNSYLVANIA EMBLEM 
MOTOR OILS LOW POUR POINT 
MIDCONTINENT BRIGHTSTOCKS 
NEUTRAL OILS AND BRANDED 
MOTOR OILS, SOLVENT NAPHTHEN- | 
TIC BASEOILS FULLY REFINED | 
PARAFFIN WAX. PETROLEUM 
COKE 





BOX 520 
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CLASSIFIED 


Positions Wanted 


PROCESS ENGINEER—LUBE OILS. Experi- 
ence includes, supervision of solvent refining, 
solvent dewaxing, acid treating, clay contact- 
ing, compounding and blending plants. BOX 
511. 





SALES EXECUTIVE, young and aggressive, 
wide background in wholesale and retail mar- 
keting. Petroleum Engineer, experienced in 
refining operations. Presently employed by 
Major Company, in Key marketing position, 
Mid-Western location. Available January 1, 
1949. Location immaterial. BOX 513. 


Positions Open 





SALESMAN WANTED 


Old established marketer of motor oils 
requires services of experienced sales- 
man familiar with wholesale accounts 
in Illinois and Iowa. Give age, ex- 
perience and qualifications. 


BOX 514 








POSITION OPEN 


National marketer and refiner has 
openings in permanent sales positions, 
selling and _ servicing industrial ac- 
counts with highest grade rust preven- 
tive compounds, industrial lubricating 
oils and greases. Chicago and Phila- 
delphia areas open, Previous experi- 
ence desirable but not entirely neces- 
sary. Age 30-40 preferred. Give his- 
tory and expected income. Replies 
kept confidential. Address: 


BOX 508 

















Keep ‘em clean... and 
You'll Get More Business 


Use the NPN Housekeeping Inspec- 
tion Booklet for Service Stations as a 


constant check on the cleanliness of your 


stations. 
PRICES 
Single copies ... $ 0.25 each 
25 copies .. ie 5.50 
50 copies ... rf inna aoe 
100 copies ....... 18.00 
200 copies 32.00 
500 copies ..... 70.00 
1000 copies ..... 130.00 


Prices for larger quantities on request. 
Quantities other than those shown will 
be billed at the per copy rate for the 
next smaller quantity shown. 


(Ohio purchasers, add 3% Sales Tax) 


NATIONAL PETROLEUM NEWS 
1213 West 3rd Street . . Cleveland 13, Ohio 
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About 
Oil People 





Young Jobbers 


Horace M. Clark, Jr., 32, operates 
Clark Oil Co., Crown Point, Ind., 
in partnership with his mother, 
Elizabeth V. S. Clark. He took over 
active management of the company 
in 1942, following the death of his 
father, H. M. Clark, Sr. 

Business expansion at Clark Oil un- 
der the new partnership has been 
steady but gradual, Horace reports. 
Since 1946, when Clark Oil signed up 
with Socony-Vacuum Oil Co., fuel 
oil volume has been doubled and sales 
of gasoline and motor oils have in- 
creased nearly 30% over the 1946 
totals. Another tank truck driver 
has been hired and an office girl add- 
ed to company personnel. This past 
year three new trucks were pur- 
chased, and the Crown Point bulk 
plant, which Clark Oil bought from 
Deep Rock Oil Corp. in 1943, was 
rehabilitated. Two 15,000-gal. tanks 
were installed, new pump was pur- 
chased and a new loading rack, with 
four new meters and canopy, was put 
up. 

Horace is a native of Rensselaer, 
Ind., but completed public schooling 
in Crown Point where he now makes 
his home. He first joined Clark Oil 
in 1938 as a tank wagon salesman, 
following his graduation from De- 
Pauw University, Greencastle, Ind., 
with a bachelor of science degree. 
After two years Horace left the oil 
business and was on the road for the 
Kimberly-Clark Corp., Neenah, Wis., 
until his father’s death. 


Former president of the Crown 





Mr. Clark 


Point Rotary Club, Horace is now 
secretary of that organization and 
also holds membership in the Youche 
Country Club. 

On the whole, the oil industry has 
done a remarkable job in meeting 
product demand, Horace feels, despite 
“unjust criticism from government 
quarters and reluctance of major sup- 
pliers to consider gross percentage 
of profit in relation to distributor 
margins.” 





Frank E. McCorkle, former chief 
accountant at Standard-Vacuum Oil 
Co.’s Yokohama, Japan, main office 
and an employe there since 1919, 
has retired. Interned by the Japanese 
in 1942 he was repatriated later that 
year and joined the company’s New 
York home office. Later he was on 
special assignment for Standard 
Vacuum in India and Shangai, China, 
before returing to Japan in 1946. At 
the time of his retirement he was 
on assignment from Standard- 
Vacuum to the Japan Oil Storage Co., 
which was organized at the request of 
the U. S. Army to supervise move- 
ment of oil products for military 
needs. 

o + . 

Samuel H. Davis, president, and 
Barney Rogovin, secretary-treasurer, 
co-founders of Arguls Gas & Oil Sales 
Co., Inc., Brooklyn, N. Y., are fea- 
tured in the November publication of 
Tide Water Associated Oil Co.'s “Fly- 


ing A News.’ The men started off 
in 1927 as service station operators 
and became distributors of Tide Wa- 
ter products soon thereafter. In 
1934, the company built its first ter- 
minal, deciding also to pull out of 
the retail end entirely and remain 
gasoline and fuel oil wholesalers 
More storage facilities have been add- 
ed and today Argul’s, the story says, 
owns two bulk plants with capacity 
of 2,288,000 pals. for fuel oil and 
kerosine, services some 100 gasoline 
accounts (some of which are owned), 
supplies fuel oi] to heat about 50,000 
homes, and employs some 50 people. 


*” * * 


Mrs. R. G. Rapp became president 
of Denver Producing and Refining 
Co., succeeding her late husband who 
died in an airplane accident .. . Stan- 
ley Catlett, company attorney, was 
elected a director and will devote full 
time to company activities. 
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ABOUT OIL PEOPLE 


A. J. Singleton, 
assistant vice 
president with 
the California- 
Texas Oil Co., 
Ltd., since last 
year, has been 
elected vice presi- 
dent in charge 
of market- 
ing, West of Suez. 
Mr. Singleton has 
been in the oil 
business since 
1924, star t- 
in with Galena 
Signal Oil 
Co., Ltd., Ireland. Later he became 
managing director of The Texas Co.’s 








Mr. Singleton 





promote more profitable 
 MUCKER CHILE Acliveries 


with >) OILIFTI 


An A-P OILIFTER permits use of a large 
underground or basement storage tank by 
every owner of vaporizing oil burning ap- 
pliances. It “‘lifts’’ oil from bulk storage 
tanks to appliances as high as the third 
story for AUTOMATIC fuel handling. Ends 
messy “‘bucketing,”’ avoids the daily task of 
carrying oil to each appliance, eliminates 
the need for a fuel tank on the appliance 

. and you make BULK deliveries instead 


of 50-gallon stops. 


The A-P OILIFTER can be easily installed on 
ANY vaporizing oil burning appliance. It 


V4" copper tubing (no 


requires only a single 
return line). Your customer starts it in the 
Fall, stops it in the Spring — and forgets 
about oil handling . . . you make only two 
or three quick profitable refills during the 
season. Offer the OILIFTER to your custom 
ers; then add the A-P Heat Regulator Set 
and your customers will thank you for mak- 
ing possible completely AUTOMATIC heat- 


ing convenience and economy. 


AUTOMATIC PRODUCTS COMPANY 





English subsidiary. During World 
War II he was a director of the Pe- 
troleum Board in England and re- 
turned to Texaco at the war’s end as 
assistant general manager of the for- 
eign sales division. He joined Cal- 
Tex in 1947 as assistant vice presi- 
dent when that company took over 
the European interests of Texaco. 


a ° 


Recent expansion efforts at Akron 
Oil Sales Co., Akron, Iowa, headed 
by Ramon Jespersen, include: pur- 
chase of two bulk plants, four gaso- 
line transports, eight station pumps, 
and two delivery trucks and tanks. 
In addition, two new warehouses have 
also been built. 








2528 NORTH THIRTY-SECOND STREET 


MILWAUKEE 10, 


WISCONSIN 


DEPENDABLE 0d Controls 


Designed to eliminate 


62 


servicing... 








Mr. Jones 


Mr. Seagler 


Nelson Jones, vice president an 
board member of Humble Pipe Li: 
Co., has resigned those positions t 
join the parent company, Humble O 
& Refining Co., as general attorne 
He replaces R. E. Seagler, who ha 
retired and will enter private pra 
tice in Houston. He was 65 years « 
age Dec. 3 and had been with Hum 
ble for more than 23 years—genera 
attorney since 1938. He entered la 
in 1912 and served in the Texas leg 
islature from 1919 to 1924, rising 
the position of Speaker of the House 
for one session. Previous to joinin 
Humble in 1925 he was assistant at 
torney general of Texas ... Mr 
Jones started in with Humble’s law 
department in 1937. He was in th 
trial civision until 1943, when h 
went to Humble Pipe Line as vi 
president and board member. 


° ° > 


Miles R. Wiseman, veteran of 29 
years in oil marketing, has left Al- 
lied Oil Co., Cleveland (recently 
vith Ashland Oil & Refinin 
Co.), to establish his own wholesalk 
marketiny business in Cleveland. H 
is now president of Petroleum Ser 
ice Inc., 620 National Bank Bldg 
handling a full line of petroleum 
preducts. Mr. Wiseman first started 
in with James B, Berry Sons Co., Oi! 
Citv, Pa., with whom he remain 
for 18 vears. He then joined Allied 
as gasuline sales manager of the Can 
ton Refining Division, Canton, Ohio 
an Allied subsidiary, and served i! 
that capacity for the past 11 and on: 
half years 


merged 


* « 


Five personnel changes have been 
made in the sales department of Sig- 
nal Oil Co., Los Angeles: R. E. Ahl- 
port, manager of the southern divi- 
sion, is now manager of the home of 
fice operations department; E. F. 
Steen, home office special accounts 
manager, replaced Mr. Ahlport, J. R. 
Staples, manager of the central di- 
vision, was made manager of th 
newly established Los Angeles div 
sion; J. R. Fleming, assistant man 
ager of the central division, replaced 
Mr. Staples there; and T. H. Story, 
manager of the Los Angeles branc! 
was named manager of the comme! 
cial sales department for the Li 
Angeles and Southern divisions. 
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== 10 operate a busy Service Station at its best profit, the man- 
==J agement must have full information about, and complete 
control over, every individual transaction. The most satisfactory way 


of gaining this is through the use of the right National Cash Register 


matetet=iaa 


System. For this modern mechanized method of cash-control and 


record-keeping provides a printed record of every transaction, and 


malecaatelaly deve, 
Mitcsiatete ts 


automatically distributes sales in as many as five classifications. All 
computations are mechanically accurate. And all records are unde 
lock and key. Ask your local National representative concerning this 
modern mechanized method of cash-control and record-keeping for 
Service Stations. Or, write to The National Cash Register Company, 
Dayton 9, Ohio. Sales and Service Offices in over 400 cities. 





open 
new profit possibilities 























1. For eachcash sale, 

, it issues a printed re- 
=“ ceipt showing the 
date, amount of purchase, de- 
partment, transaction number, 
total amount of purchase, and 
individual attendant's initial. 


THE NATION 


December 8, 1948 


AL CASH 


2. For each credit 
sale, or for each 
paid-out, it prints 
the foregoing information in 
identical, clear, and unalter- 
able characters ontwo copies 
of the sales slip or voucher. 


4 
sy = 


— 


? 
_——_ 3 


REGISTER 


a ‘ 3. Details of all trans- 


“4 actions are printed on 
—=4 a locked-in audit strip. 
The register also automatically 
accumulates five department 
totals, and identifies the individ- 
val activities of four attendants. 


COMPANY 


CASH REGISTERS » ADDING MACHINES 
ACCOUNTING MACHINES 
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The new board of directors of the American Petroleum Credit Assn. chosen at the annual convention in New Orleans Nov. 15 

16-17 include, (seated, left to right) M. L. Rufer, Standard Oil Co. (Indiana), Chicago: Leo E. Jones, Arkansas Fuel Oil Co. 

Shreveport: A. E. Fletcher, Standard Oil Co. (Ohio), Cleveland: W. W. Rogers, association president, Pure Oil Co., Chicago: S. 

J. Haider, National Assn. of Credit Men, St. Louis; H. E. Butcher, Cities Service Oil Co., Chicago: W. W. Witmer, American Min- 

eral Spirits Co., New York: M. V. Johnston, Gulf Oil Corp., Pittsburgh. Standing, left to right: C. P. Guibet, Esso Standard Oil 

Co., New Orleans; John W. Stout, Warren Petroleum Corp., Tulsa; J. A. Walker, Standard Oil Co. of Calif.. San Francisco; D. 
E. Burroughs, Shell Oil Co., Inc., New York: R. C. Ward, Sun Oil Co., Toledo 


“Catholic Petroleum Guild” has 
been adopted as the name for a group 
of oil industry men and women whvo 
have been observing ‘‘Petroleum Sun- 
day” now for more than seven years 
in the metropolitan districts of New 
York and Newark and in Boston. 

The idea of having Catholic oil as- 
sociates congregate on the fourth 
Sunday of April each year for church 
services and breakfast together was 
first conceived by William G. Dona- 
hue, Socony-Vacuum Oi! Co., chair- 
man of the New York Committee. The 
Catholic program has been expand- 
ing each vear since its inception, and 
it is now hoped that similar observ- 
ances will be adopted by other re 
ligious creeds. Inquiries should be 
referred to Robert J. McE!wreath, 
Soconyv-Vacuum Oil Co., 1 Hanson 
Place, Brooklyn 17, N. Y. 

Leaders and featured speakers at 
the most recent “‘Petroleum Sunday’ 
meetings in the three districts in 
cluded: dames P. Patterson, vice 
president and chief of the marine di 
vision, Pan American Petroleum & 
Transportation Co.;: John J. Bradley, 
assistant fuel oil manager, New York 
Gulf Oil Co,; William Keating ani 
R. J. Kaul, Esso Standard Oil Co.; 
B. I. Graves, vice president, Tide Wa- 
ter Associated Oil Co.’s eastern divi- 
sion: and G. P. Ehrhart, Tide Water 
Total attendance at the meetings of 
1,000 is expected to be surpassed at 
the 1949 April meetings, in view of the 
fact that Pittsburgh and Albany, N 
Y., the guild believes, will inaugu- 
rate observances. 

The women’s group of the guild, 
“Catholic Women of the Petroleum 
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Industry,” is headed by Misses M. 
Nelligan, Socony, president; G. Mec- 
Namara, Shell Oil, vice president; 
F. Trenton, The Texas Co., treas- 
urer; A. Anatrella, Sinclair Oil Corp., 
secretary; M. Malone, Standard-Vac- 
uum Oil, assistant secretary; and 
Mrs. C. Doyle, Paragon Oil, assistant 
treasurer. 
* * k 

Norman J. McGaw, vice president 
of Shell Oil Co., has been elected to 
the board of directors and assigned 
new duties, After moving from San 
Francisco to New York he is to or- 
ganize and direct a 
new department 
dealing with eco- 
nomic studies of 
the oil industry in 
general, as well as 
with Shell's own 
forward planning 
and major develop- 
ment projects. Mr. 
McGaw joined 
Shell as a clerk 
at San Francisco 
in 1925. He be 
came assistani 
manager of manu- 
facturing in 1932 and transferred to 
St. Louis the following year, where 
he served first in the president’s of- 
fice and later as manager of trans- 
portation and supplies. He was 
made vice president in charge of 
transportation and supplies in 1934 
and returned to San Francisco as 
general vice president in 1946. 


Mr. McGaw 


* * * 


Harold Gearin, formerly with Shell 
Oil Co. in an executive sales capacity, 


has joined the sales staff of Fluor 
Corp., I4d., Los Angeles, refinery 
constructors and engineers .. . Lee 
Van Horn, associated with the devel- 
opment of refining processes for th: 
past 20 years, has been named chief 
process engineer for Fluor Corp. 
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This index is published as a convenience to the 
reader. Every care is taken to make it accurate 
but National Petroleum News assumes % 
responsibility for errors or omissions. 
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- Lights the 
World!... 


... we're Proud to have helped Tom Edison! 


N 1882 even the most skeptical ac- 


knowledged Edison's ‘‘miuracle.”’ 
They'd scen a whole section of New 


York City lighted less than a second. 


Literally it was a miracle. It proved 
the practical value of two Edison in- 
ventions. First, his incandescent lamp 
Second, his method of generating and 
distributing electricity from one central 
station to many small users 


In planning this first central station, 


82 VEARS' LEADERSHIP in a Progressive 


Edison called on the engineers of 
Socony-Vacuum to help him correctly 
lubricate his power generating units 
We're proud that we could help him- 
proud, too, of the letters he and his 
chief engineer sent praising our lubri 
cating oil, thanking us for our assist 


ance 


| 


Since then, petroleum and electricity 


have advanced together—to bring new 


miracles to everyday living 


Industry —PETROLE UM! 


SOCONY-VACUUM OIL CO., INC., and Affiliates: MAGNOLIA PETROLEUM CO., GENERAL PETROLEUM CORP 


1 


Turbines that light whole cities whirl 


at terrilic speeds on spec ial oils 


Thousands of home aids—toasters, 
irons, washing machines, vacuum 
cleaners—are mass-produced on ma 


chines protected by petroleum 


There's hardly a product you use 


that isn't made better as a result of pro- 


gressive petroleum research 


Jd 


SS 












SOCONY-VACUUM 





NEW YORK 4, N.Y 26 Bro 
Buren St. e BALTIMORE 2, MARYLAND 
WISCONSIN—907 South First St 


idway e CHICAGO 5 
10 Light St 
e CLEVELAND 
Socony-Vacuum maintains many 


ILLINOIS—-59 E. Var \venue e KANSAS CITY 13, MISSOURI-—925 Grand Ave. e DETROIT 

e MILWAUKEE 4 MICHIGAN-—-903 West Grand Blvd.eST. LOUIS 8, MISSOURI-—4140 Lindel! 
15, OHIO 1422 Euclid Blvd. e DALLAS 1, TEXAS Magnolia Petroleum Co Magr it Building 
other conveniently located ervice offices t give you close and fast operatior 








Manufacturers of Equipment for the Han- 
dling and Dispensing of Petroleum Prod- 
ucts for Over Three Quarters of a Century 


E) Equipment Field-Proven in More Than 
100 Countries throughout the World 


8 Quality and Efficiency Maintained 
Through Continuous Research 


3 Dealers in Principal Cities of the World 


DOMESTIC . + 
OlL { / 
BURNERS ; 





INDUSTRIAL 
BOILER- 
BURNERS BURNER 








HAND-OPERATED 


LUBRI- 
1-SERVERS AIR-OPERATED 


LUBRI-SERVERS GILBERT & BARKER 


MANUFACTURIN 
G COMPAN 
West Springfield, Mass., U. S ri 
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